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Hartford Companies 
Forced by Taxation 
to Incorporate Here 





Unfair Legislation Driving Capital 
Away from Connecticut; New 
Burdensome Bill 


INSURANCE HELPS STATE 
Rise in Market Values of Stock 


Works Hardships with 
Franchise Tax 








Although insurance has advertised Con- 
necticut and Hartford as no state or city 
has been advertised by any of the business 
institutions in their midst; 

Although Hartford insurance companies 
give employment to 10,000 people in that 
city alone; 

Although real estate investments in 
Hartford by insurance companies com- 
prise 714% of the total assessed value of 
the city’s real estate’; 

Although Hartford insurance companies 
have drawn to that city some of the best 
business talent in the country, unusually 
strong personalities who have fitted to 
advantage in the social, club, business and 
financial life of the city; 

Although Hartford in turn has sent its 
insurance graduates to other cities, which 
action has greatly enhanced the prestige 


of Hartford by reason of the success of 
these men; 

Although Hartford insurance companies 
have erected many buildings making the 
city more beautiful ; 

Although Hartford insurance companies 
have given their employes so many ad- 
vantages that labor problems have been 
greatly minimized and there is a splendid 
espirit de corps existing. * * 

Despite all these facts the State of 
Connecticut does not seem appreciative. 
That is the only view which can be taken 
of the taxation burdens which are piled 
upon insurance companies by the legislature 
of that State. 


Want to Make the Load Even Heavier 


But, burdensome as these taxes are, there 
are people in the legislature who are not 
satisfied and want to add to the load. At 
the present time Hartford insurance com- 
panies pay nearly one-third of the total tax 
revenue of the city of Hartford. Two of 
the principal items of taxation are a cap- 
ital stock tax and a franchise tax. The 
franchise tax is % of 1%. The capital 
stock tax is 1%. Assessment is on market 
value basis, and in view of the recent 
upward climb of insurance company stocks 
it will be seen that the situation has some 
serious aspects. A table showing the 
market value of fire insurance company 
stocks in Connecticut with taxation results 
is printed elsewhere. There is one company 
which actually paid more in taxes in 1923 
than it received in Connecticut premiums, 

At the present session of the legislature 
there has been a bill introduced which 
makes even more burdensome the %4 of 1% 


(Continued on page 15) 























PHOENIX 


of London 


100 William Street, New York 


Excellent Service and Facilities. 


PHOENIX 


75 Maiden Lane, New York 


Assurance Company, Ltd., 


A corporation which has stood the test of time! 
143. years of successful 


business operation. 
World-wide interests. Absolute security. 


Indemnity Company 



































SERVICE and BROKERAGE 


DEPARTMENT 


CHAS. F. ENDERLY, Manager 
122-126 William Street, New York City 


FIRE—AUTOMOBILE—MARINE 


INSURANCE COMPANY OF 


NORTH AMERICA 


PHILADELPHIA 


The Oldest American Fire and Marine 


Insurance Company 
























Philadelphia, Pa. 


Organized 1847 


Another Dividend Increase 


Another sizable dividend increase, in 1925—following a sizable increase 
in 1924. Penn Mutual “low net cost” is real/—and it helps the Agent. 


A life insurance prospect should take cost into account, while insisting 
on quality, just as he does in buying commodities. Why not? 


Penn Mutuat low net cost is notable, and our life insurance service is 
in the first rank of quality. 
In addition to the dividend increase we have further liberalized, and 
simplified, an already splendid contract—a highly intelligible document for 


We welcome men and women of ideals, ability, and conscientious 


The Penn‘ Mutual Life Insurance Company 














Job E. Hedges, Famed 
Lawyer and Wit, 
Dies at Seashore 


For Several Years Counsel of 
Association of Life Insurance 
Presidents 


POPULAR WITH PUBLIC MEN 
Two Members of Coolidge Cabinet 
Among Pallbearers at 
Funeral Wednesday 








Job E. Hedges, counsel of the Associa- 
tion of Life Insurance Presidents, per- 
sonal friend of many in that organiza- 
tion, one of the country’s great wits and 
philosophers, for years a chief adviser 
of the Republican party, is dead. A 
most remarkable and attractive person- 
ality whose death will cast a shadow of 
gloom over many places. His passing 
was announced over the radio by Dr. S. 
Parks Cadman, of Brooklyn. 

The end came unexpectedly in Atlantic 
City, where Mr. Hedges went with his 
wife on Friday of last week for a rest. 

After passing Saturday on the Board- 
walk in a rolling chair, they dined and 
retired early. At 10 o’clock at night Mr. 
Hedges awakened his wife. 

“Something is very wrong with me,” 
he said. 


Dies Clasping Wife’s Hand 


Mrs. Hedges immediately telephoned 
the clerk of the Hotel Chalfonte, where 
they were stopping. Dr. William W. 
Fox hurried to the Hedges’ apartment 
and remained with Mr. Hedges until the 
end came at 9 o’clock yesterday morn- 
ing. Mr. Hedges remained conscious 
and was clasping his wife’s hand when 
he died. Mrs. Hedges brought the body 
to their home in this city, 210 West Nine- 
tieth street. 

“My husband,” said Mrs. Hedges, “was 
well when he retired. But he woke me 
in the night complaining that he was not 
feeling well. When I saw his face under 
the light I knew he was going to die. 
When he died he was holding my hand.” 

The body was taken to New York, 
where it was met by a number of old 
friends, including Luther B. Little of the 
Metropolitan Life. The funeral services 
were held at the Brick Presbyterian 
Church, Fifth Avenue and _ Thirty- 
seventh Street, New York, on Wednes- 
day afternoon. 

The honorary pallbearers included 
some of the leading men of the city and 
nation, headed by Secretaries Charles E. 
Hughes and John W. Weeks of Presi- 
dent Coolidge’s cabinet; Elihu Root, and 
Chauncey M. Depew, and including Na- 
than L. Miller, Dr. Nicholas Murray 
Butler, Charles D. Hilles, William Trav- 
ers Jerome, John Proctor Clarke, John 
G. Hibben, Preston P. Lynn, James W. 
Wadsworth, Jr., Benjamin B. Odell, 
Gates McGarrah, Charles H. Sabin, Irvin 
S. Cobb, Augustus Thomas, Martin 
Saxe, Joseph Hope, Richard Ely, Chester 

(Continued on page 8) 
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A MUTUAL ORGANIZATION—FOUNDED IN 1845 





NEW YORK LIFE 


INSURANCE CO. 


(Incorporated under the Laws of New York) 


2 346 BROADWAY, NEW YORK, N. Y. 





EIGHTIETH ANNUAL STATEMENT 





To the Policyholders: 

[ am addressing an audience of about seven and a half million 
people. I directly address one and one-half million thoughtful 
men and women each of whom is responsible in some fashion 
for about four others. 

My theme is your relation to each other and to your neighbors 
through the New York Life Insurance Company. 

[ assume that mere figures about the Company have ceased to 
interest you in the old way. Whether we have in assets more or 
less than a billion dollars or do more or less than seven hundred 
million dollars of new business in a year is interesting now, chiefly 
because these once amazing facts tell how widely useful you are 
as a part of a vast social enterprise which is both beneficent and 
beneficial. 

May | in this year of grace try to give you a new thought about 
yourselves and—if I may so put it—about your duty to others? 

You are the plain people that Lincoln referred to. 
Few of you are very rich; few are very poor. 

You are always quick to help your neighbor, even at some sac- 
rifice to yourself. 

If your neighbor is ill you sympathize with him, and if you 
know of some way in which you can help him you eagerly offer 
your services. 

If Diphtheria threatens him and his family and you know that 
he does not understand about the Diphtheria serum, you almost 
force him to get it and get it quickly. 

You do the same about Typhoid or Pneumonia or Scarlet Fever. 

If you are a farmer you tell your fellow-farmer of any process 
you know by which his crop may be increased or how his methods 
of marketing may be improved. 

You are moved by the same impulse if you are a physician or a 
lawyer or a merchant or a teacher or a mechanic or a clerk or a 
day laborer. 


You do these things spontaneously. You expect no reward. 
You know your neighbor would gladly do the same for you. 

In other words, your neighbors’ welfare has become a part of 
your own life; your welfare is their concern, too. 

This we call the milk of human kindness. 

You could perform your greatest neighborly service in 1925, 
almost work a miracle in beneficence, if you would recognize the 
remedial power of life insurance in your relations with your 
neighbor. You hesitate because you think that whether or not 
your neighbor insures his life is his private affair. 


Insuring his life is no more your neighbor’s private affair than 
is the condition of his health. 


Improvidence is just as veal and just as dangerous as Disease. 
poverty which follows both is worse than either. 

The future welfare of your neighbor’s children and his own 
security in old age are your concern. You have observed the 
beneficent work of life insurance. Why not talk seriously to 
your neighbor about what you know? 


The 


Has it brought you peace of mind? Tell him so. 

Has it taught you to save money? Show him how. 

Are you getting more out of life for yourself and your 
wife because you know your children will be pro- 
vided for? Explain that to him. 


You will generally have a sympathetic auditor because he 
himself has seen widows saved from dire poverty, families kept 
together and children educated by life insurance. 


You and your neighbor have seen life insurance help your 
community and State in other ways; by loans on farms, homes, 
business buildings, the purchase of the bonds of your Town or 
County or State—through the purchase of Railroad bonds and 
the bonds of the great public utility corporations that are so 
rapidly increasing human efficiency and human comfort. 

Can you, in short, talk with your neighbor about anything more 
vital, more in harmony with every neighborly impulse? 

Show him how this Company is benefiting him constantly even 


though he is not a member of it. Tell him that he ought to 
become a member. 


Send for one of our agents. Introduce him to your neighbor. 


In brief follow the neighborly impulse here as you would in 
other things—on the perfectly sound theory that your neighbor’s 
welfare is your concern. 

If in 1925 you each did this neighborly act and added one person 
like yourself to our membership you would about double the out- 
standing insurance of the Company. This would be a great piece 
of public service; it would be a fine neighborly thing to do, and it 
would directly benefit you because, if the Company’s outstanding 
risks were doubled, its fixed charges would relatively decrease, 
and this saving would lower the cost of your life insurance. 

This is a policy-holders’ Company. 
provident. 
to you. 

Your neighbor doesn’t clearly know all that. He doesn’t realize 
that you are a joint and several owner of more than a billion 
dollars. He probably doesn’t fully understand what a prudent and 
desirable neighbor you are. 

Tell him all about it. 


It exists because you are 
Its strength and security are unrivaled. Jts assets belong 


DARWIN P. KINGSLEY, 
President. 





Balance Sheet, January 1, 1925 
Bonds at Market Value as determined by the Insurance Department, State of New York 





ASSETS 








LIABILITIES 








RE IIE MIIN ois 0) 501510 a e1s 9)s\wlersie's vieroie seca niece $7,314,032.75 PPB OOBENG ond 5 Soin oo sen eee ens Eee ahoceailewen $820,467,244.00 
First Mortgage Loans— " i elon 

ee 68,143,085.50 Other Policy Liabilities Sled subse rea eaeae cee anole 30,952,800.09 

On Residential and Business Properties....... 230,422,054.50 | Dividends left with Company to Accumulate at 
"ena 3” YTS een ne Renney en ers 168,308,446.91 Oe ND ene Ree eR ree ena Ba ee 18,126,659.14 
Pendle ar Dhie AFmitee Btahes. ...oc «on ace ce céccccecce 84,354,410.00 Premiums, Interest and Rentals prepaid........... 2,959,867.36 
ag ped ae ei oe ag Z e inate else bis P 303,504,995.93 | Taxes, Salaries, Accounts, etc., due or accrued.... 10,581,658.07 

onds o other overnments, o tates an sas 

LL GEER AE 109,255,521.45 iin te renee “ee poe 
I ioc cie ccs stcawesacura 43,251,788,99 | ‘Dividends payable in 1925......................040. ee 
Cash, including Branch Office Balances............ 5,804,721.62 | Reserve for Deferred Dividends................... 7,108,161.00 
SRNR ho 56-6 oss bk Sa bo wuhuli tn ol eee 35,537,156.76 | General Contingency Funds not included above.... 101,212,611.52 

Total $1,055,896,210.42 Total $1,055,896,210.42 

a I is I, gk osc. is din Paces eWus aidGwb sda GNON 0 ce eo aherwareeeconds $4,695,000,000.00 
eesti ra reer ee mr er 746,000,000.00 
Earning power of Assets, including cash in bank, Dec. 31, 1924................ jee sees igus 5.06% 
Investments made in 1924 (excluding Loans on Policies)...................... Ne ee eee 122,000,000.00 
Paid to and on account of Beneficiaries and Policy-holders in 1924............. Di otnatawnduaan’ 169,000,000.00 
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Program of Fifth 
Life Sales Congress 


WILL ROGERS AT BANQUET 





Well-Balanced Life Underwriters Con- 
gress Dedicated To Every-Day 
Producer and Policyholder 





The fifth one-day-sales congress of 
the Life Underwriters’ Association of 
New York will be held at the Hotel 
Astor, New York, on March 10, and is 
dedicated to “the every-day producer 
and the every-day policyholder.” The 
congress will be opened by President 
Harry FE. Morrow, and in a short ad- 
dress of welcome Mr. Morrow will give 
the object of the congress. Invocation 
will be given by Rev. Edward C. Kunkle, 
D. D., followed by an address by John W. 
Clegg, president of the National Asso- 
ciation of Life Underwriters on the na- 
tional association. Franklin W. Ganse, 
who conducts the inheritance-tax section 
of the Associated News, is the next 
speaker, taking as his subject “What the 
Every-Day Agent Should Know About 
Taxes In Selling Life Insurance.” Fol- 
lowing this, Jas. M. Stokes, Jr., with the 
Mutual Benefit in Philadelphia, will dis- 
cuss monthly income insurance. A ten- 
minute talk will be given by George 
Morrissey, of the New England Mutual, 
on “Why You Should Be a Member of 
the Association,” after which Harry L. 
Neff, Bankers Life, chairman of the 
membership committee, will conduct a 
drive for new members. The morning 
session will be concluded by an address 
by Dr. Griffin M. Lovelace, in charge of 
the life insurance course at New York 
University, on business life insurance for 
the average business man. 


Afternoon and Evening Speakers 


One of the features of the afternoon 
session, presided over by J. Elliott, will 
be a series of twelve-minute talks by 
New York City producers. The topics 
include the endless-chain method, dis- 
cussed by H. Arthur Schmidt, the top- 
notch producer of the New England 
Mutual with the Allen office, and Miss 
Marion B. Sanders, with Sisley & 
Brinckerhoff of the Travelers; “How I 
Wrote a Large Number Of Cases,” by 
Charles C. Pritchard, of the Hart & 
Fubank office of the Aetna Life: “Old 
Age Income Insurance,” by Arthur J. 
Miller, of the Graham C. Wells office 
of the Provident Mutual; “Monthly In- 
come Insurance,” by Albert Hopkins, of 
the J. Elliott Hall agency of the Penn 
Mutual; “Business Insurance,” by Hy- 
man Berman, of the L. A. Cerf agency 
of the Mutual Benefit; “Insurance For 
Educational Purposes,” discussed by Carl 
H. Hoover, of the Fred A. Wallis agency 
of the Fidelity Mutual, and “Insurance 
Needs,” by Lawrence G. Hanmer, of the 
P. M. Fraser agency of the Connecticut 
Mutual. The address of the afternoon 
will be delivered by Hugh D. Hart, of 
Hart & Eubank, an inspirational talk on 
“Our Problem.” Both morning and 
afternoon sessions will be enlivened by 
singing led by William G. Eisenhauer, 
of the Equitable Life. 

Among the speakers at the banquet in 
the evening will be Will Rogers, of 
Ziegfield Follies fame, and J. Howard 
Ardney, vice-president of the National 
Bank of Commerce. 


MILLION FOR PENSION FUND 

Under the terms of a bill introduced in 
the New York Assembly by Julius S. 
Berg, Democrat, representing the 3rd 
District, Bronx, an appropriation of $1,- 
000,000 is made establishing an old age 
pension fund to be administered by the 
State Superintendent of Insurance. Males 
over 65 and females over 60 whose total 
income js less than $312 per year may 
become beneficiaries to the extent of $5 
and $4 per week, respectively. The bill 
which reflects the ideas of the Order of 
the Eagles is similar to a measure in- 
troduced two years ago by W. W. Camp- 
bell of Schenectady. 














‘Your Part 


You, as an individual, have 
a big part to play in the conser- 
vation of business. You have 
the power to make or unmake 
the business. You are the human 
link who can bind together 
policyholder and company. 
Greater conservation will be 
made with every man doing his 
full share with a whole-hearted 
desire to serve and this com- 
bined effort must necessarily re- 
sult in greater service and, con- 
sequently, greater appreciation. 


Do not overlook the major 
service to be rendered in the last 
call when, with claim check in 
hand, you stand ready to place 
it in the possession of the little 
woman in black, who will so 
much need the assistance which 
its few words and its figures spell. 


The Prudential 


Insurance Company of America 
Epwarp D. Durrtetp, President 


Home Office: Newark, New Jersey 








Robinson Law Repeal 
Reported Favorably 


TEXAS COMPANIES OPPOSED 





Re-entry Fees of $1,600,000 Would Go 
To School Funds; Strong Factions 
On Both Sides 





The Texas Senate insurance commit- 
tee reported out favorably the bill re- 
cently introduced by Senator A. J. Wirtz 
to repeal the compulsory investment fea- 
tures of the Robinson Law which has 
been in force for seventeen years and 
which, when enacted, resulted in the 
withdrawal from the state of twenty- 
two life insurance companies. The 
Texas life insurance companjes are op- 
posing the repeal measure, but some 
powerful interests are back of it, in- 
cluding the lending agencies of the state, 
who claim that with the return of the 
big eastern companies there will be 
available for investment there more 
than $500,000,000 of additional insurance 
funds. 

The re-entry fees, calculated on the 
taxes which would have been paid to 
the state if the companies had remained, 
are said to amount to about $1,600,000. 
The Wirtz bill reserves to the state the 
right to these fees and provides for 
their distribution among the school funds 
and the state colleges. 

The repealing section of the bill reads: 

“No life insurance company shall be 
required to invest or keep invested in 
Texas securities any part of the aggre- 
gate amount of the legal reserves re- 
quired by the law of the state of its 
domicile to be maintained on account of 
its policies in force written upon the 
lives of citizens of this state and which 
reserve is denominated as its Texas 
reserve: and having made or making of 
anv such investment shall not be a con- 
dition of its securing a certificate of 
authority to transact the business of 
life insurance in this state and of 
transacting such business thereunder.” 


TAYLOR AT ALBANY 
New Assistant Manager of Life Presi- 
dents Makes First Talk 
in East 

The first talk in the Fast since he was 
made assistant manager of the Associa- 
tion of Life Insurance Presidents was 
delivered before a legislative committee 
in Albany this week when Mr. Tavlor 
and J. H. Doyle, of counsel for the Na- 
tional Board of Fire Underwriters, ap 
peared in opposition to the Bouton- 
Wheatley bill amending Section 10 of 
the New York Insurance Law giving 
new power to the Department relative 
to approval or disapproval of new insur- 
ance corporations. Mr. Tavlor took the 
position that the present safeguards rel- 
ative to the organization and conduct of 
insurance companies were sufficient pro- 
tection to the public, inasmuch as they 
are as strict if not more so than the safe- 
guards to be found in any other state 
or, in fact, any other country in the 
world. Mr. Doyle thought the new bill 
(a Department measure) gave too arbi- 
trary power. 


TO DISCUSS CONVENTION 

The executive committee meeting of 
the National Association of Life Under- 
writers, of which Graham C. Wells is 
chairman, will meet on March 9 at the 
Hotel Astor. The principal topic of dis- 
cussion will be plans and the program 
for the national convention at Kansas 
City. Reports will be made by Presi- 
dent John William Clegg and his travel- 
ing assistant, William A. Searle. 


F. G. DUNHAM’S MOTHER DIES 

Frederic G. Dunham, attorney for the 
Association of Life Insurance Presi 
dents, was called to Fort Erie, near Buf 
falo, last week because of the sudden 
death of his mother. 
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H. D. Sharpe Made 
Puritan Life Head 


PROMINENT IN PROVIDENCE 





Although Business Conditions Were Not 
Favorable in Home State, Company 


Had Good Year 





At the annual meeting of the Puritan 
Life of Providence, R. I., held last week, 
Henry D. Sharpe, prominent manufac- 
turer and financial man of Providence, 
was elected president, succeeding Charles 
Perry, who has been president for the 
past five years. 

Other officers were elected as follows: 
First VicePresident, Edward H. Rath- 
bun; Second Vice-President, Webster 
Knight; Secretary and Treasurer, Clin- 
ion C. White; Actuary and Assistant 
Secretary, Henry S. Redstone; Medical 
Director, Edmund D. Chesebro, M. D.; 
Assistant Secretary, Earl M. Pearce. 

Although licensed in the two states of 
Rhode Island and Connecticut, the Puri- 
tan Life operates almost exclusively in 
its home state, where during the past 
year general business conditions were 
below normal, still the company wrote 
its largest amount of new insurance in 
the face of these conditions. The last 
three months of 1924 exceeded any other 
three months in the history of the com- 
pany in new business paid for. The total 
new business for the year just passed 


was $1,132,877. 





BIGGEST JANUARY YET 





Life Insurance Sales Set New High 
Mark for That Month; Delaware 
Makes Biggest Percent Gain 


Sales of ordinary life insurance started 
the new year by making another new 
record for the United States in Janu- 
ary, according to figures compiled by 
the Life Insurance Sales Research Bu- 
reau of Hartford, Connecticut. 

The combined reports of the com- 
panies whose sales are reported through 
the bureau showed a total for the coun- 
try of $560,000,000, and as these com- 
panies do about 88 per cent. of the total 
business it is fair to assume that not far 
from $636,000,000 was placed during the 
month of January on the lives of Ameri- 
can residents. 

The bureau’s files show that this is 
the greatest January on record, exced- 
ing January, 1924, by 4 per cent. and 
January, 1923, by 20 per cent. This vol- 
ume of business shows that the very 
large improvement, which occurred in 
December, has been maintained in Jan- 
uary, and most states in the Union con- 
tributed to the significant increase. Pros- 
perity was indicated in such widely sep- 
arated localities as Delaware with a gain 
over January, 1924, of 49 per cent., Ne- 
vada with a gain of 34 per cent., Ar- 
kansas with a gain of 31 per cent., Okla- 
homa with a gain of 25 per cent., Colo- 
rado with a gain of 21 per cent. and Con- 
necticut with a gain of 14 per cent. 

Taking the .divisions of the country 
estimated by the Census Bureau, the 
greatest gain was in the West South Cen- 
tral group, composed of Arkansas, 
Louisiana, Oklahoma and Texas, where 
the improvement was 23 per cent. over 
Januarv, 1924. The Pacific States kept 
up their remarkable record by showing 
a gain of 11 per cent. 

This evidence of prosperity was not 
produced by the metropolitan districts 
as proved by the fact that in both New 
York City and Chicago sales were ac- 
tually less than a year ago. On the 
other hand, in both New York and II- 
linois the districts outside the great cities 
did materially better. 

The great farming states showed a 
significant return of improved conditions 
as shown by the following gains: Mon- 
tana, 17 per cent.; South Dakota, 14 
ner cent.: Nebraska, 12 per cent.; North 
Datota, 6 per cent. 

Sales of ordinary life insurance dur- 
ing Tanuary throughout Canada showed 
a gain of 1 per cent. over January, 1924. 


The actual volume of these sales reached 
the great total of $30,800,000, and as the 
companies reporting through the bureau 
do approximately 83 per cent. of the 
total business done in Canada, it is safe 
to say that about $37,000,000 of life in- 


surance was placed during the month. 





LUDLOW CHIEF SPEAKER 


The annual banquet of the Under- 
writers’ Association of Life Insurance 
Agents of Binghamton and vicinity was 
held at the Elks’ clubhouse. Harry Lud- 
low, manager of the Elmira, N. Y., of- 
fices of the Metropolitan Life, was the 
leading speaker and he was greeted with 
a delegation of 21 agents from the Bing- 
hamton offices of that company, headed 
by W. F. Bentley, the local gent. Harry 
Gilfeather, from The Prudential offices 
at Elmira, accompanied Mr. Ludlow, and 
he was greeted by a large delegation 
from the Binghamton offices of the same 
company. An attendance of about 100 
insurance men was on hand for the oc- 
casion. 





HEADS LOS ANGELES LIFE MEN 


A. M. Anderson is now president of 
the Los Angeles Life Underwriters’ As- 
sociation, succeeding Claude Hamilton, 
who recently resigned that office. Vice- 
President Winslow Russell was the chief 
speaker at the regular meeting held last 
week. 





OHIO STATE CLUB MEETS 


At the annual meeting of the Hundred 
Thousand Dollar Club of the Ohio State 
Life, William H. Hecht of Celine, Ohio, 
was re-elected president, Eugene Bruell 
of Cleveland, vice-president, and Leopold 
Czego, also of Cleveland, secretary-treas- 
urer. During the past year the club sold 
more than $3,500,000 in insurance, six- 
teen members of the club having pur- 
chased for themselves $114,000 insurance. 
C. W. Halfhill, of Mercer, Ohio, and a 
director of the company and a member 
of the club, was present, as well as Presi- 
dent John M. Sarver, and W. S. Boyen- 
ton, superintendent of agencies, who 
made addresses. Following the meeting 
the agents visited the site of the pro- 
posed new home of the company. 





WELLS LUNCHEON 


Producers of the Graham C. Wells 
agency of the Provident Mutual in New 
York had a get-together luncheon yes- 
terday at Robins Restaurant, at which 
selling methods and ideas were dis- 
cussed. Franklin C. Morss, manager of 
agencies of the company, was present 
and talked to the men, as well as 
Richard Dewees, star producer of the 
company in the Philadelphia office. 


MOVING TO LARGER QUARTERS 


The North American Reassurance 
Company, which does a life reinsurance 
business, will move on March 2 from 
110 William Street to the Postum Build- 
ing, 250 Park Avenue. They will have 
much larger quarters to take care of 
their increased business. Under the 
leadership of Lawrence M. Cathles, 
president, and Arthur Coburn, the com- 
pany has made consistent progress since 
its organization a year and a half ago. 





LIBERALIZES EXAMINATIONS 

The Connecticut General Life will ac- 
cept $50,000 on one medical examination 
on applicants under age 51, provided the 
examination is made by one of the com- 
pany’s chief medical examiners. Two 
specimens on different days are required. 

The company will accept $25,000 at 
any age on one examination by any of 
the regular examiners. 





HAS GOOD START 
Goulden, Cook & Gudeon. general 
agents for the Connecticut General in 
New York, report a fine start this year, 
having written over $6,000,000 so far, 
which doubles the last year’s production 
to date. They plan this year to double 

last year’s paid for of $2,000,000. 


PRESIDENT TEN YEARS 


David S. Dickenson’s Career With Se- 
curity Mutual; Was Actuary 
for Years 





David S. Dickenson, for ten years, has 
been president of the Security Mutual 
Life Insurance Company. He was the 
company’s actuary for twelve years. Mr. 
Dickenson was born November 8, 1873, 
in Monticello, Sullivan county, New York. 
He attended the High School there and 
later studied business administration at 
the Pierce Business College, Philadelphia. 
He then took a thorough course in mathe- 
matics under one of the instructors in 
Columbia University, New York, and en- 
tered the insurance field in 1896 with the 
Security Trust & Life Insurance Co. of 
New York. 

From this position he went to the Amer- 
ican Union Life Insurance Co., only to 
return a few years later to the company 
with which he began his life insurance 
career, as its actuary. He remained with 
the Security. Trust & Life until 1903 when 
he became the actuary of Security Mutual 
Life of Binghamton, N. Y., a post which 
he held with marked credit to himself 
and to the company until 1915, when he 
was elected to the presidency and became 
a member of the board of directors. 





A recent addition to the field force of 
the Western & Southern is Elmer R. 
Horne, who has been appointed special 
ordinary representative. 


SETTLE DENVER LIBEL SUITS 





Mountain States Life Settles Out of 
Court Action Against Last of 
Eighteen Defendants 


The Mountain States Life of Denver 
has asked the court through its attorneys 
to dismiss the suits pending against the 
last of the eighteen defendants whom it 
was suing for $800,000 libel growing out 
of the Mountain States’ plan of selling 
stock with insurance, which created auite 
a disturbance there last year. Governor 
Shoup, a stockholder in the Mountain 
States, had sued several defendants for 
$300,000 and got a moral victory with 
nominal damages. 





MAY BE BLINDED 


Darby Day, the Chicago insurance 
man, arrived in Los Angeles this week 
to be near his son, Darby Day, Jr., into 
whose face some acid was thrown. Physi- 
cians are trying to save his eyesight. 





REICHERT AGENCY BUSINESS 

It was stated in last week’s issue of 
Tue EasterN UNDERWRITER that the 
Louis Reichert agency of the Travelers 
in New York produced over $3,000,000 in 
January, and it should be explained that 
the agency wrote a million dollars in 
business besides the million-dollar policy 
obtained by Max Hancel, the agency su- 
pervisor, and the two-million-dollar pol: 
icy by Henry Wilson, of which the Trav- 
elers received one million. 
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Professions Buy One- 
Quarter of Policies 


EQUITABLE OF IOWA FIGURES 





Business Executives Bought 35% of Vol- 
ume Last Year; Average Policy 
Being Higher; Other Figures 





According to figures recently compiled 
by the Equitable Life of Iowa, the great 
majority of policies issued by that com- 
pany in 1924 were bought by profes- 
sional men, business executives and 
farmers. Professional men head the list 
with 22.1% of the policies issued in 1924. 

Business executives, including mana- 
gers, superintendents and proprietors of 
factories and stores, bought the second 
largest number of policies, totaling 
21.3% of all policies issued last year. 
This class, however, bought approxi- 
mately 35% of the volume of insuranc: 
written by the company, its average 
policy being higher than that of profes- 
sional men. 

Farmers bought 14.6% 7 the policies 
issued by the Equitable Life of lowa 
last year. Other occupations bought in- 
surance in the following order: Officé 
clerks, 8.5%; wholesale and retail clerks, 
6%, automobile industry, 4.8% ; account 
ants, auditors, etc., 2.7%; mechanics and 
artisans, 2.7% ; electrical industry, 2.2‘%: 
railroad industry, 1.9%; construct:on 
building, 1.6%; factory employees, 1.1%; 
hotel, restaurant and club employees, 
1%; metal trades and industries, 1%. 

The persons with the largest average- 
size policy purchased in 1924 were those 
whose occupations were classed as 
amusements, the average for this class 


being $8,379. 





HEADS CENTRAL STATES LIFE 





James A. McVoy, Peg President and 
anager, S . P. Crunden, 
Who Becomes + a ln 
James A. McVoy has been elected 
president of the Central States Life of 
St. Louis, succeeding Frank P. Crunden, 
who becomes chairman of the board and 
continues in active touch with the com- 

pany’s affairs. 

Mr. McVoy, who has been _ vice- 
president and general manager of the 
company since 1914, started with the 
Central States Life in 1910 when he 
joined the company as assistant secre- 
tary. In 1911 he was elected secretary. 








INCREASES ITS CAPITAL 


The Volunteer State Life of Chattan- 
ooga will increase its capital from $800,- 


.000 to $1,000,000. The company has de- 


clared a 10% cash dividend and a 25% 
stock dividend. 





$300,000 ON CARL HANSEN 

The General Reinsurance Corporation 
has insured the life of Carl M. Hansen, 
vice- president and general manager, for 
$300,000 in favor of the company. The 
line was divided among the Connecticut 
General, the Aetna Life and the Penn 
Mutual. 





R. W. McCREARY’S PROMOTION 


R. W. McCreary has been elected an 
assistant secretary of the life depart- 
ment of the Aetna Companies. With the 
exception of the time he spent in the 
Naval Reserves during the Spanish- 
American War, he has seen thirty years’ 
continuous service wit hthe Aetna Life. 
Mr. McCreary came to Hartford as a 
boy of fourteen. After finishing his 
grammar and high school education he 
became connected with the Aetna in 1895 
as a stenographer. After returning from 
the war he spent some time in the ad- 
vertising department and later became 
connected with the agency department, 
working on agency ‘contracts, cost and 
equipment. 

















The Prudential will start the 
erection of an additional building to its 
group ot home office buildings at New- 
ark. This structure will be bounded by 
Academy Street on the north, Bank 
Street on the south, Halsey Street on 
the east, and Washington Street on the 
west. It is to be fifteen stories tall and 


soon embody numerous features employed in 


the most modern construction to assure 
the maximum in lighting, office efficiency 
and elevator transportation. 

The Prudential has a building now at 
the northwest corner of Bank and Hal- 
sey streets, and this, with extensive alter- 
ations, is to become a part of the new 
building. 





Connecticut General News 
Hartford, Conn. 





Why Accident Insurance? 


To give the agent something he can 
sell easily and quickly—especially the 
new man or the veteran temporarily 
in the doldrums. 





To complete our line of personal 
coverage and so offer a complete serv- 
ice to the public and our agents. 


These are some of our reasons for 
issuing accident and health insurance. 


All the most desirable forms. Com- 


mercial and noncancelable. 








- Beha’s Tribute to Chief 
Examiner N. B. Hadley 


GREAT INSURANCE AUTHORIT* 





“Can Solve More Insurance Problems 
Than Anybody,” Superintendent 
Tells Metropolitan Men 
At the recent annual dinner of the Metro- 
politan Life’s managers Superintendent of 
Insurance Beha paid this tribute to Nelson 
Hadley, chief examiner of life insurance 
companies for the New York Insurance 

Department. 

“There is just one other feature in the 
report just filed by your Company with 
the Department that now occurs to me, 
and that I wish to mention, and that is 
in regard to the welfare work carried on 
by your Company. Mr. Hadley, the chief 
examiner of life insurance in this country 
[applause] and, by the way, one of the 
greatest authorities on life insurance in 
this country and the man who can solve 
more life insurance problems than any- 
body—handed me your statement today.” 


Tremendously Impressed by Metropoli- 
tan Figures 


Mr. Beha also said in part: 

“Up to now, I have not had an oppor- 
tunity to study the figures recording the 
accomplishment of the Metropolitan for 
the year 1924, and I have heard those fig- 
ures more or less for the first time this 
evening. As a lawyer, used only to too 
modest legal fees, the figures announced 
by your president are hardly within my 
comprehension. I hope that the future vill 
remedy this condition somewhat. Th 
other evening at Albanv T listened to a 
address given by Lord Thompson, a mer 
her of the recent Labor Cabinet of Grea 
sritain. He gave some figvres as to th 
amount required to solve Europe's prob- 
lem, and the latest demand by the Allied 
Commission on Germany, as I remember 
it. was over two and a half billion pounds. 
Figvred in dollars and cents that would 
be ahout equal to the present liability of 
the Metropolitan Life Insurance Company 
to its policvholders. It occurred to me 
when Mr. Fiske was talking tonight that 
probably a mistake was made in selecting 
Dawes and Young to solve Eurone’s finan- 
cial problems, and that, instead, the Metro- 
politan should have loaned Mr. Fiske for 
that task. for, as he announced to you, 
the liability of the Metropolitan is equal 
to the demands to solve Europe's financial 
problems and the Metropolitan’s liability 
will be met, and willingly, during the life- 
time of many of you here. 

“The Metropolitan Life Insurance Com- 
panv will pay ten billions of dollars to its 
policvholders during the lives of many of 
you here. And, in addition, it will pay 
much more, because I am inclined to he- 
lieve and I know, that the Metropolitan 
will still continue to grow. 

“The thought occurred to me this eve- 
ning and T mentioned it to your Vice-Presi- 
dent, Mr. Ecker, of the wonderful good 
in the lives of the thirty-two million 
policyholders of the Metropolitan that the 
pavment of this ten billion dollars will 
make, not so much to the lives of the 
present policvholders, but to their children 
and their children’s children: the good, 
the improved conditions in living in longer, 
healthier and better lives, and the benefits 
in every way that this will hring to one- 
fifth of the population of the United States 
and Canada. 

“T think that that is hardly measurable 
at this time, as we have not yet had suffi- 
cient experience with life insurance to ap- 
preciate the change for the better in the 
health of our people. in living conditions 
and in every way that this is going to 
bring about. 

“T had just a moment to run down some 
of the figures and one of those that ap- 
pealed to me greatly was the item referring 
to moneys spent hy your Company for 
welfare work. Life Insurance, as such, 
did not apneal to me for many years, 
though as time is creeping on my attitude 


(Continued on page 9) 
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Sylvan Levy Paid For 
$5,500,000 Last Year 


FOUR MILLION WITH N. Y. LIFE 


One of Most Influential Men in 
Brooklyn; He Became an 
Agent in 1923 








Tre Eastern Unperwriter is fre- 
quently asked what becomes of the New 
York men who get big testimonial dinners 
when they enter the field of life insur- 
ance here. 

These dinners which a great many 
public men turn out to attend and for 
which a million dollars or so in appli- 
cations are sometimes signed have 
attracted nation-wide attention. So far 
as Sylvan Levy is concerned, who went 
into the business with a great flourish 
of trumpets about two years ago, it can 
be stated that he is a tremendous suc- 
cess as he is not only the chairman of 
the board of directors of the $200,000 
Club of the company, a newly created 
office, but in 1924 he paid for $4,000,000 
in the New York Life and $1,500,000 in 
other companies. He is the leading agent 
of the New York Life. 

Tue Eastern UNpERwRITER learns that 
Mr. Levy is one of the most influential 
men in Brooklyn and it is reported that 
a great many appointments to the bench 
and other important positions have been 
made upon his recommendation. He is 
said to be responsible for the appoint- 
ment of Police Commissioner Enright. 
In 1911 he was offered the Democratic 
nomination for sheriff. At the present 
time he is secretary of the finance com- 
mittee of the Brooklyn Democratic 
Governor Glynn made 
him a member of the Treaty of Ghent 
Commission in 1914. He belongs to a 
long string of clubs, is unusually active 
in charity organizations, and is  con- 
nected with the 44th Street branch of the 
New York Life. 

Mr. Levy went with the New York 
Life Insurance Company on February 26, 
1923. At the time a dinner was given 
him which was attended by 150 in- 
fluential citizens of Brooklyn at the 
Hotel Ambassador. He lead the entire 
force of the New York Life for every 
month in 1923, beginning with April. 
Three months after joining the company 
he won the presidency of the $200,000 

lub. 


EUBANK TALKS TO AGENTS 





Tells How Effectively Business Insur- 
ance Appeal May Be Used; Future 
Speakers Announced 

Speaking on the subject of “Business 
Insurance—Why?” Gerald A. Eubank, of 
Hart & Eubank, Aetna Life managers 
for Greater New York, addressed the 
training class of the agency on Tuesday 
at their regular ‘meeting. Mr. Eubank 
told the men how successfully the appeal 
of business protection may be used in 
soliciting, saying that in his own ex- 
perience he had used it as his chief 
weapon of approach and as an opening 
wedge for other kinds of life insurance. 
The average man, he said, figures that 
his personal relation to his family is so 
intimate that he will not give the agent 
his full confidence when he is approached 
on family protection. The prospect. on 
the other hand, is wrapped up in his 
business as an appeal to its protection 
will strike a responsive chord. When he 
has been sold on business insurance, he 
will be so much easier to talk to on 
complete protection for his family. Ap- 
peal to the unselfish part of a man, said 
Mr. Hart, through his selfish side, and 
you will find it the easiest avenue of 
approach. ; 

The speaker at the March 2 meeting 
of the class will be James Graham, man- 
ager, of the 42d Street branch, and on 
March 9 M. P. Callaway, vice-president 
of the Guaranty Trust Company, will 
talk to the men on co-operation between 


life insurance agents and trust com- 
panies, 
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DENVER SALES CONGRESS 


President John W. Clegg of National 
Association and Hugh D. Hart of 
New York, Chief Speakers 


There were life underwriters from a 
number of states present at the Sales 
Congress of the Colorado Life Under- 
writers’ Association held at the Albany 
Hotel, Denver, last week. The chief 
speakers of the occasion were President 
John W. Clegg, of the National Asso 
ciation, and Hugh D. Hart of Hart & 
Eubank, managers at New York for the 
Aetna Life. President Louis B. Baine 


of the Colorado Association, presided. 

President Clegg said he found the life 
insurance business thriving throughout 
the sections he had visited and the out- 
look for association activities never bet- 
ter. 

Hugh D. Hart spoke on “Our Prob- 
lem and How to Meet It” at the morn 
ing session and during the afternoon 
spoke on “The Big Producer and the 
Small Producer.” “Every man has two 
problems, his individual problem and his 
vocational problem,” said Mr. Hart. 
Each man must enlarge both his con- 
ception of his own powers and the pos- 
sibilities and his knowledge of his busi- 
ness. The life insurance problem is an 
individual and vocational problem. The 
individual part is divided into four 
classes. Every normal man has a de- 
sire to attain fame or honor, make 
money, serve his fellowman, and get as 
much pleasure out of his work as pos- 
sible. The vocational problem is ade- 
quately to insure an inadequately in- 
sured nation.” 

Describing the various attitudes, en- 
vironments, etc., as seen, that is con- 
trasting the Big and Little Producer, he 
said: 

“The difference between the two in 
any line of business was not in the op- 
portunities presented, but rather in the 
ambition of the two types of producers.” 





Citing some figures, Mr. Hart said that 
the exposed life value of the people of 
the United States is 2 trillion, 100 bil- 
lion dollars and against this vast sum 
there is written only 64 billions of in- 
surance, leaving a giant chasm to be 
filled by the life underwriters of the 
country. A man earning $10,000 a year 
has a life value of $200,000 and all others 
in proportion to their earnings. 

“Sales Strategy and Tactics” were dis- 
cussed by H. D. Wood of the School of 
Commerce, Denver Universityy; Frank 
C. Hughes of the Mutual Benefit Life, 
and B. A. Notzson of the New York Life. 
There were many valuable pointers 
given. “Sales Essentials” were discussed 
by Thomas G. Egan of the Lincoln Na- 
tional Life; Curt A. Schroeder of the 
Northwestern Mutual Life, and Ernest 
G. Orr of the Mutual Life. At the ban- 
quet in the evening Messrs. Clegg and 
Hart spoke and the playlet, “The Heart 
of the Estate,” was given. 


CLEGG’S ITINERARY 





Life Underwriters’ President to Speak at 
Mid-west Conferences; Almost a 
Month’s Tour 


John William Clegg, president of the 
National Association of Life Underwrit- 
ers, left February 17 for almost a 
month of speaking engagements in mid- 
west cities. The first stop in his itiner- 
ary will be the Colorado association 
sales congress in Denver where he will 
speak over the radio, and on the follow- 
ing day will talk at the Denver Aetna 
agents’ conference. On February 23 he 
will be in Kansas City at the national 
convention committee meeting, followed 
by underwriters’ meetings at Omaha, 
Des Moines, St. Paul, Chicago, Detroit 
and Louisville. 

On March 3 Mr. Clegg will talk at the 
Cincinnati sales congress and the same 
week will be present at the central Ohio 
congress in Columbus and the Ohio 
State association congress in Cleveland. 
His itinerary will be concluded by the 
New York Sales Congress on March 9. 
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New Policy Form 
Issued by Travelers 


BASED ON LIFE EXPECTANCY 





Issued From $5,000 Up; at Lower Rate 
From Ordinary Life Until Ex- 
pectation Age 





A new policy form has been issued by 
the Travelers known as the “Guaranteed 
Low Cost Life Expectancy policy,” 
which is not a so-called special policy, 
but is simply an addition to the com- 
pany’s long list of policy forms. It is 
patterned after the ordinary life form, 
but differs in the respect that it calls for 
a considerably lower rate than the ordi- 
nary life until the insured has. attained 
his expectation age in accordance with 
the American experience mortality table. 

This new policy will be issued in 
amounts from $5,000 up to the company’s 
carrying capacity at the respective age 
of the insured. It contains the usual 
standard provisions, cash loan, paid-up 
and extended insurance values, together 
with disability provision. At expectation 
age, a number of options are available. 
The policy may be surrendered for cash, 
surrendered for the paid-up value, con- 
tinued for a reduced amount of insur- 
ance at the same premium, or continued 
for the full amount at a_ considerably 
higher premium. Many other attractive 
options are contained in the policy in 
order to meet the individual insured’s 
needs in later years. The issuance of 
the policy is not confined to special class 
risks, but will be issued to any applicant 
who would be insurable for any com- 
pany’s standard forms. 





McNAMARA PEP MEETING 





Home Office Guests Make Inspirational 
Talks; Convention Plans Discussed; 
Agnew Agency Instructor 


At the first get-together of the Quota 
Club of the John C. McNamara Or- 
ganization, general agents for the 
Guardian Life in New York, held re- 
cently at the Hotel Astor, much enthusi- 
asm was aroused over the excellent start 
of the agency, a total of $1,769,000 sub- 
mitted business so far, and a paid for 
production of $939,000. The entire agency 
force attended, and the guests included 
Dr. Charles B. Piper, medical director 
of the company; Valentine Howell, asso- 
ciate actuary, and Dr. William Bender, 
home office examiner. The after-dinner 
talks by these men were mostly of an 
inspirational nature, stressing a spirit of 
co-operation and progress for the future. 

Plans for the company convention at 
the Edgewater Beach Hotel in Chicago 
on August 10 to 14 were discussed, and 
arrangements have been made that all 
agents who obtain $100,000 paid for busi- 
ness by July 31 will be entitled to pre- 
paid attendance. On. this basis the 
agency expects more than 35 men to at- 
tend. An inducement has been made to 
new agents to secure $50,000 paid for 
business on not less than ten lives by 
the end of July so that they, too, may 
make the convention trip. The field 
force is now divided into seven teams 
of six men each, the idea behind this 
move being that every agent contribute 
a small amount monthly into a general 
pool, and the winning team devotes the 
proceeds to a luncheon and theatre party 
exclusively for them. 

Arthur H. Agnew has been appointed 
agency instructor and supervisor of the 
agency, and will have entire charge of 
the training of all new men in the 
agency for their first three months. Mr. 
Agnew was connected previously with 
Mr. McNamara in a similar capacity and 
is well versed in instruction work as 
well as actual field soliciting. He will 
conduct one regular course of instruc- 
tion monthly for two weeks, the remain- 
ing two weeks of the course being spent 
in actual solicitation. 
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Life Case a Week for ff" 
Writer in All Branches 


ARTHUR M. LOVIER’S SUCCESS 





Rome (N. Y.) Man General Agent of 
U. S. Casualty, Has Fire Com- 
panies and Equitable Life 





Arthur M. Lovier of Rome, N. Y., who 
paid for at least one case of $5,000 for 
each week in 1924 as agent of the Equi- 
table Life Assurance Society, is also 
general agent of the United States 
Casualty and in addition writes fire in- 
surance and other lines. He said to The 
Eastern Underwriter: 

“Twenty-four years ago I was selling 
real estate. Purely in order to help a 
friend get started in a profitable line of 
work, | agreed to go in with him in in- 
surance. On May 15, 1901, we became 
agents for the Equitable Life Assurance 
Society. Six months later my friend 
withdrew to enter another business, in 
which he was destined to succeed, but I 
have been selling insurance ever since. 
Service is the theme of my efforts today, 
as it was on that spring morning in 1901 
when I signed the Equitable contract to 
help my friend. 

“What I have accomplished in the in- 
surance business has never been impres- 
sive to me, but if my work along the 
insurance line has been the means of 
creating a favorable impression, I owe 
it to the methods which I have adopted. 
By studying the needs of each case sep- 
arately enabled me to place the proper 
form of insurance with my client, thus 
rendering real service, which contributed 
largely to whatever success I have been 
able to accomplish. 

“System has been the means of pro- 
ducing volume in business. In my office 
[have a private secretary who arranges 
for me appointments with acquaintances 
and strangers. These appointments are 
arranged by the use of the telephone 
and the mail. This prevents lost motion 
and time. Ninety-five per cent. of my 
business is handled in this way. Sev- 
enty-five per cent. of my new business 
is written in my office, where my pros- 
pects, being troubled by no interruptions, 
find opportunity for quiet discussion of 
their problems. 

“I do not think much of a cold can- 
vas; interview a prospect not more than 
twice as I consider it a waste of time; 
and close a large percentage of my cases 
at the first interview by having my case 
well prepared. 

“For twelve years I represented only 
two companies, the Equitable Life As- 
surance Society and the United States 
Casualty Co. of New York. Since then 
[have taken on other companies, so that 
I could offer all lines of insurance. De- 
sire to serve better is the source of 
every addition or change I have ever 
made. Where I had sown service I har- 
vested my reward. In 1912 I was ap- 
pointed general agent of the United 
States Casualty Co. In 1910, 1913 and 
1917 I was president of the Equitable 





On January 1, 1922, he was made Com- 
missioner of Public Works for the City 
of Rome, an honorary office which he 
held for two years. 





SPALDING AGENCY CONFERS 


Mutual Benefit Agency in Baltimore 
Develops Sales Ideas in One- 
Day Conference 

A splendid get-together meeting of the 
L. A. Spalding Agency of the Mutual 
Benefit, in Baltimore, was held recently 
with over a hundred in attendance, in- 
cluding as guests President John R. 
Hardin, Oliver Thurman, superintendent 
of agents; J. Ream, assistant superin- 
tendent of agents, and out-of-town gen- 
eral agents from Washington, Rich- 
mond, Philadelphia, Altoona, Williams- 
port and Cincinnati. The keynote of 
the conference was “Planning Your 
Work,” and the men were’ addressed on 
this subject by some of the leading gen- 
eral agents of the company including 
H. L. Choate, of Washington; J. Bruce 
Thompson, of Wilmington, and J. S. 
Drewry, of Cincinnati. In the discus- 
sions following these talks it was de- 
veloped that among the best prospects 
included .men with children, men over 
thirty, men in lines that the agent is 
familiar with, and men with influence. 
The morning is the best time for actual 
soliciting, according to the general 
opinion; the agent is fresher and the 
prospect keener, while the afternoon 
should be reserved for detail work and 
planning the next day’s activities. ; 

James Stokes, Jr., of Philadelphia, 
told the agents why he stopped “selling 
life insurance,” and now gives insurance 
program service, saying that in his early 
soliciting days he used the cut-and-dried 
life-insurance arguments but has now 
completely changed his methods. He 
arranges for a preliminary interview 
with his prospect to discover his needs 
and then sells him on the idea of a 
program of insurance. 7 

J. S. Drewry, of Cincinnati, sells life 
insurance just like tangible property, be- 
lieving that within itself it is the most 
permanent form of productive property 
that can be acquired. His agency wrote 
$17,000,000 last year, largely basing its 
appeal on this idea. The first four 
leaders of the company are members of 
his agency. 








PINNEY MADE ACTUARY 


Sydney D. Pinney has been elected 
actuary, compensation and liability de- 
partment of the Travelers Insurance 
Company. He received a B. S. degree 
from Trinity College in 1920. He entered 
the employ of the Travelers in July that 
vear. He has been an assistant actuary 
since 1924. 





McNAMARA IN PHILADELPHIA 

J. C. McNamara, general agent in New 
York for the Guardian Life, was the 
principal speaker at a dinner given to his 
agency force by E. J. Berlet, manager 


Agents’ Association of Central New of the Guardian in Philadelphia, on 
York.” Thursday. 
— 
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who not only evidence their satisfaction by insuring their own 





Founded 1865 


the lives of old policyholders 
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SPECIALLY valuable to the agents of the Provident Mutual 
E is the active good will of those whose Old Age Endowments 
have matured. 





Stevens Favors Simple 
Proceeds Distribution 


NO WILL IN POLICY CONTRACT 





Agrees with Principles Recommended by 
Association of Life Insurance 
Counsel 





On commenting relative to discussion 
at the John Hancock Mutual Life’s 
meeting relative to settlement options 
and trust companies, President R. W. 
Stevens of the Illinois Life said to The 
Eastern Underwriter when asked for a 
statement: 

We believe that the best interests of 
the insured and the company are served 
by simplicity in policy provisions with 
respect to the distribution, by the com- 
pany, of the proceeds of life policies. 
Our aim and desire is to co-operate with 
the applicant or insured in so far as 
possible, without invading the proper 
sphere of lawyers and trust companies, 
in arranging for the payment or distribu- 
tion of proceeds after death. We do not 
believe that a man’s will should be in- 
corporated in his life insurance policy 
nor that any provision should be in- 
serted in the policy for distribution con- 
tingent on happenings, the establishment 
of which might subject the company to 
undue inconvenience. 

“We agree with the ‘principles’ recom- 
mended by the Association of Life 
Insurance Counsel, which are in general 
accord with our practice of many years, 
and think the principles set forth the 
reasonable limits to which the companies 
should go in this matter. The following 
extract from the general comments of 
the report of the Special Committee on 
‘Modes of Settlement Under Policy Pro- 
visions’ made to that association Decem- 
ber 5, 1923, substantially sets forth our 
own views: 

““No mode of settlement should be 
entered into under which the company 
would be required to exercise discre- 
tionary powers or be obliged to see that 
the proceeds of the policies were applied 
to any particular purpose. There should 
be certainty with respect to the amount 
payable, the time of payment and the 
persons to whom payment is to be made. 
If interest is to be paid, a minimum rate 
should be named in order to prevent 
disputes and questions of accounting. 
simplicity and brevity should be urged 
and no mode of settlement adopted, the 
carrying out of which in the future is 
likely to embarrass or cause undue diffi- 
culty to the company.’” 





NEW PUBLICATION 

The Life Underwriters Association of 
Toronto has begun the publication of a 
paper called “The Toronto Life Under- 
writer.” The first number carries a mes- 
sage from the president, William Triggs. 
The first meeting of the association was on 
February 19th, the speaker being Rev. 
Canon Cody, who talked on “Education 
in Relation to Life Insurance.” 


——s 


TRI-STATE CONGRESS MARCH 20 


Pennsylvania, New Jersey and Delaware 
Underwriters to Gather in Philadel- 
phia; Committee Chairmen 

Early indications are that the Tri- 
State Life Insurance Congress to be held 
at the Bellevue-Stratford, Philadelphia, 
March 20, will set a new record for at- 
tendance for these sales congresses in 
this country. Last year the Tri-State 
Congress was the most largely attended. 

The committee chairmen in charge of 
the meeting which will be attended by 
life underwriters from New Jersey, Del- 
aware and Pennsylvania, are the follow- 
ing: Executive, Paul Loder, Provident 
Mutual; associate, Frederick G. Wood- 
worth, John Hancock; entertainment, 
George M. Clegg, Penn Mutual; finance, 
John W. Clegg, Penn Mutual; publicity, 
E. J. Berlet, Guardian; registration, 
Frederick Pierce, Connecticut General; 
speakers, R. S. Dewees, Provident Mu- 
tual. 





TO DEVELOP CALIFORNIA 





George W. Ayars Returns to Los An- 
geles After Several Months at 
Phoenix Mutual Home Office 

Vice-President Winslow Russell of the 
Phoenix Mutual Life, who has been 
spending several days at Los Angeles, 
announced while there that George W. 
Ayars, former president of the Los An- 
geles Life Underwriters’ Association, 
has returned to Los Angeles, where he 
will directly represent the home office in 
special service work. Mr. Ayars has 
been spending several months at the 
home office of the Phoenix Mutual at 
Hartford studying the company’s meth- 
ods. He will divide his time between San 
Francisco and Los Angeles. 

Ernest R. Putnam, manager at Los An- 
geles, who has been with the company 
for twenty-five years, will assist Mr. 
Ayars in the new development work. 
The company has had no active manager 
at San Francisco for the past two years. 





MADE GENERAL ATTORNEY 





Judge Allen May Appointed to Newly 
Created Office in Missouri State 
Life Organization 

The Missouri State Life has created 
the office of general attorney and has 
appointed to that post Judge Allen May, 
member of the law firm of Jourdan & 
English, which will continue to act as 
general counsel for the company. 

Judge May was in 1922 appointed by 
the governor as judge of the newly cre- 
ated Municipal Court of Buchanan 
County, which was declared unconstitu- 
tional by the Missouri Supreme Court. 
He then became assistant attorney-gen- 
eral of Missouri and prosecuted some im- 
portant criminal cases that gained him 
much favorable comment. Last year 
Judge May joined the firm of Jourdan & 
English, and in that capacity he handled 
much of the legal work of the Missouri 
State Life. 





Massachusetts Mutual. 


to any real worker in the field. 





A Company With Friends Everywhere 


The agent who is selling insurance in this Company, which for seventy- 
three years has been rendering unexcelled service, does not work alone. 
Wherever he may be, he finds enthusiastic friends ready to help him by 
testifying that there is no better company in the land than the old 


Its enviable record for service and the low net 
cost of the protection furnished make a combination that assures success 


JOSEPH C. BEHAN, Superintendent of Agencies 
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Hedges Quickly Fitted 
In With Insurance Men 


ASKED TO MAKE MANY TALKS 





Always Heard With Delight; His 
Famous Burlesque Speech of Wel- 


come in New Orleans 





The late Job E. Hedges was counsel 
of the Association of Life Insurance 
Presidents for a. number of years and 
his popularity not only extended 
throughout the membership of that or- 
ganization, but was just as noticeable in 
the ranks of the Association of Life In- 
surance Counsel. The life insurance law- 
yers were immensely pleased when they 
heard of the appuintment of Mr. Hedges 
as counsel, because they knew of his 
reputation and his unique position in 
New York. They regarded “around the 
table” talks with him as an event. 

The extent of Mr. Hedges’ acquaint- 
auce in New York and Washington was 
a source of continual amazement to in- 
surance men and insurance lawyers. He 
not only seemed to know everybody, but 
people regarded it as a privilege to know 
him. United States Senators, Cabinet 
officers, Congressmen and others in 
Washington regarded a visit to the cap- 





JOB E. HEDGES 


ital by him as a treat, and many office 
holders called him by his first name. If 
not, they called him “Judge,” as he had 
once been a magistrate in this city, and 
a mighty good one. It was rarely “Mr. 
Hedges.” 

Life-Long Friend of Duffield 


Job Hedges was a life-long friend of 
Edward D. Duffield of the Prudential. 
Both were Princeton men and with Dean 
West of Princeton had playfully founded 
an “anti-bunk society.” 

To illustrate how in insurance Mr. 
Hedges quickly captivated all, he was 
once asked to deliver three speeches at 
one convention. That was at the Ameri- 
can Life Convention in Des Moines, 
where the brilliant shafts of and punctur- 
ing of hypocrisy by the Eastern lawyer 
gave great pleasure. Each speech, by 
the way, was different, and each was ex- 
temporaneous. Probably his annual in- 
troductions of chairmen for the conven- 
tions of the Association of Life Insur- 
nace Presidents furnished in insurance a 
a high-water mark of wit, modesty and 
sly fun, comingled with sentiment, al- 
Ways appropriate to the occasion, and 
all done in a remarkably short space of 
time. It was not unusual to hear execu- 
tives, when meeting each other after a 
Life Presidents’ Association session at 








past and background, is 





An A-1 Opportunity 


Due to a desire to open up new agencies in Pennsyl- 
vania, an Agency Manager who must possess a sales 


wanted by an “Old Line” 


Eastern Mutual Life Insurance Company for their 
-+| York-Lancaster territory. 


Remuneration satisfactory at start with every oppor- 
tunity to build large renewal account for future. 
Address (in confidence)— 

“February” 


The Eastern Underwriter 
86 Fulton Street 
New York, N. Y. 








the Astor, ask with a chuckle, “Did you 
hear Job Hedges?” 

Although Job Hedges could be tact 
personified when in the presence of a 
United States Senator or some other 
personage whose sensibilities he desired 
to protect, when he was “among his own 
crowd” he would josh to the limit. It 
was for that reason that he permitted 
his sense of humor to have full play in 
Los Angeles at the convention of the 
National Association of Life Underwrit 
ers when he waxed heretical about the 
climate; and at New Orleans when he 
made his celebrated burlesque speech of 
welcome to the American Life Conven- 
tion at a banquet. He knew full well 
that there is dynamite in not publicly 
treating California climate or Southern 
hospitality with a proper degree of seri- 
ousness and respect. But he only 
chuckled and cut loose. 


Joshing in New Orleans 


Tue Eastern UNpberRwRITeR has been 
asked to print the famous welcome 
speech which Mr. Hedges delivered at 
New Orleans at the dinner of the Amer- 
icen Life Convention last year. It was 
certainly the oddest talk made at an in- 
surance banquet and one of the funniest 
The convention had been welcomed by 
officers of insurance companies, by ofh- 
cers of the American Life Convention, 
by representatives of the city of New 
Orleans, ete., and, taking this as a cue, 
Mr. Hedges arose, looked gravely at all 
the men and women present, and then 
speaking at the top of his voice, never 
changing a muscle in his foce, said: 

“On behalf of the Governor of Louis 
iana I welcome you; on behalf of the 
insurance commissioner of Louisiana I 
welcome you; on behalf of the mayor of 
New Orleans I welcome you; on behalf 
of the corporation counsel I welcome 
you; on behalf of the American Life 
Convention I welcome you; on behalf of 
the Life Underwriters’ Association of 
Louisiana I welcome you; on behalf of 
the President of the Pan-American Life 


Job Hedges Dies 


(Continued from page 1) 


A. Braman, Robert C. Morris, Edward 
D. Dufheld, Otto T. Bannard, Henry W. 
Taft, James A. O’Gorman, Adbert R. 
Shattuck, Frank W. Stearns, Richard E. 
Enright, Idward P. Mitchell, George 
Dwight, John W. Dwight, Newcomb 
Carlton, William H. Edwards, Bainbridge 
Colby, William M. Calder, Julius M. 
Mayer, Herman A. Metz, Luther B. Lit- 
tle, William Leary, J. Robert Rubin, 
Robert H. Davis, Samuel G. Blythe, Wal- 
ter Scott, R. A. C. Smith, Walter Mack 
and. frederick Crane. 

The following committee represented 








I welcome you; on behalf of the vice- 
president of the Pan-American Life I 
welcome you; on behalf of the Missis- 
sippi River I welcome you; in fact, on 
behalf of everybody except the New 
Orleans newspapers I welcome you be- 
cause they don’t seem to know that you 
are in existence.” 

Mr. Hedges was calling attention to 
the fact that little space about the con- 
vention had been printed in the local 
newspapers, but unfortunately he had 
not seen the New Orleans “Item” that 
evening, which had played up the meet- 
ing. Mr. Hedges then sat down, where- 
upon Dr. J. P. Simmons of the Pan- 
American, who was rather peeved at the 
Hedges talk and who had done yeoman 
work in making the convention a success 
and the members comfortable and happy, 
arose, his face flushed, and said sharply: 

“Mr. Hedges has undoubtedly not seen 
the New Orleans ‘Item’ of this evening. 
It not only prints a long record of this 
convention, but also an editorial praising 
life insurance. A copy will be on every 
chair in the morning,” which was Mr. 
Hedges’ cue for arising. He again sur- 
veyed the crowd with a serious glance 
and, shouting louder than ever, said: 
“On behalf of the New Orleans ‘Item’ 
I welcome you,” and sat down. 








WE MADE GOOD 





J. R. PAISLEY, President 





Last June we told the Insurance World that we expected the 
International Life to close 1924 with more than 


$260,000,000 Business in Force 
$34,000,000 in Assets 


A Gain of 60% in Insurance 
A Gain of 40% in Total Assets 


The Fastest Growing Company in the Mississippi Valley 


International Life Insurance Co. 
ST. LOUIS, MISSOURI 


W. F. GRANTGES, Vice-Pres. and Gen’l Mgr. Agents 


W. K. WHITFIELD, Vice-President 
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the Association of Life Insurance Presj- 
dents at the funeral: 

Frederick L. Allen, general counsel, 
Mutual Life; William BroSmith, vice- 
president, The Travelers; Haley Fiske, 
president, Metropolitan Life; Darwin P, 
Kingsley, president, New York Life; E, 
FE. Rhodes, vice-president, Mutual Bene- 
fit Life; J. V. E. Westfall, vice-president, 
Equitable Society. 

Business in the Senate was_ halted 
Monday night long enough to permit 
that body to express its regret at his 
death. 


His Career 


Mr. Hedges was born in Elizabeth, N. 
J., in 1862, and his father, Major Job 
Clark Hedges, was killed before Peters- 
burg in the Civil War. His mother 
moved to Dansville, N. Y., and he attend- 
ed the Peekskill Military Academy and 
was graduated from Princeton, class of 
84. Two years later he received his 
degree from Columbia Law School. Soon 
after beginning the practice of law he 
became interested in politics and in 1889 
was elected a member of the Republican 
County Committee. He also became re- 
cording secretary of the Republican 
Club. His first political prominence, 
however, came in 1894 when he was made 
secretary to William L. Strong, Mayor 
of New York, whose election he helped 
make possible. There the tact, wit and 
abilities of Mr. Hedges impressed the 
town. Mayor Strong appointed him a 
magistrate. He got additional fame 
through prosecution of election frauds 
as a special deputy attorney-general. In 
1912 he was the Republican nominee for 
Governor of New York and was de- 
feated. He was again urged to take 
the nomination in 1914, but Charles S. 
Whitman won the nomination. After 
that he gave his entire time to the prac- 
tice of law, and in March, 1919, was ap- 
pointed to the stormy position of re- 
ceiver of the New York Railways Com- 
pany, continuing in that post until last 
July. His clashes with Mayor Hylan 
about the transportation situation were 
unusually enlivening. 

Mr. Hedges remained a_ bachelor— 
America’s most famous bachelor—until 
1922, when he married Mrs. Ida Jane 
Dutton, vice-president of the League of 
Professional and Business Women. She 
attended several conventions with him 
and knew many insurance men. Mr. 
Hedges was a member of many asso- 
ciations, orders and clubs, including the 
Union League, Princeton, Lawyers’, Uni- 
versity, Players’ and Authors’ clubs. 

The Association of Life Insurance 
Presidents, by its Executive Committee, 
specially called for the purpose, adopted 
the following minute: 

“Service to his fellow men dominated 
the life of Job E. Hedges, our beloved 
General Counsel, who passed away on 
February 22nd. Endowed with gifts that 
come to few men, he used them gener- 
ously in a life of great activity. Rarely 
does the span of a single life embrace 
so many points of human contact as did 
his. 

“The son of a Civil War hero, who 
gave his life that the Union might con- 
tinue, Judge Hedges was reared in an 
atmosphere of ardent patriotism. Care- 
fully educated as a lawyer, he was well 
trained for the varied activities and re- 
sponsibilities that crowded his forty 
years of public and professional life. As 
public servant, as a wise adviser in city, 
state and national councils, as a coun- 
sellor of the people of his country 1 
general, he ever broadened the field of 
his service. 

“As a public speaker, he always car- 
ried a message of cheer and optimism to 
his fellow human beings. 

“His personal contacts were of the 
most delightful character. He ever held 
himself at the command of the many 
who needed him. ; 

“Coming to the Association of Life 
Insurance Presidents as its General 
Counsel in 1918, Judge Hedges brought 
his broad experience from other fields. 
His fertility of mind was evidenced by 
the way in which he entered upon his 


(Continued on page 9) 
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Questionnaire in 
Philadelphia Case 


IDENTITIES NOT DISCLOSED 





“Committee” Which Sent Out Long Doc- 
ument on Ethics of Group Case 
Still Keeps in Background 





At this writing the identity has not 
been disclosed of the committee of insur- 
ance men of Philadelphia who sent out 
the questionnaire on the ethics involved 
in the case of Agent Burns and the Pru- 
dential over the writing of a group case 
for the Reformed Church of Philadel- 
phia, mention of which was made _ in 
THE FEAsterN UNpDERWRITER last week. 
The questionnaire follows: 

The purpose of this questionnaire is to 
get opinions by which interested agents 
and brokers may focus attention to the 
reasonableness of companies and agen- 
cies creating definite agreements in ad- 
vance with their agents, or brokers, or 
with former agents whose brokerage 
business has been solicited by and for 
the company through its authorized man- 
agers or agencies. 

In the serious business of making a 
livelihood, companies and agencies 
should not take unfair advantage of an 
agent’s, or broker’s time, efforts, ability 
and his own cash expenditures, by per- 
mitting a manager or other agent of such 
company or agency to knowingly un- 
dermine and compete for afterwards the 
promised business of original agent who 
has continuously given service since the 
inception of solicitation and promises of 
such busness by the client. 

1—When a “lead”’—known as_ volun- 
tary information—is furnished an agent 
for the purpose of permitting that agent 
to use his discretion in its use, in order 
that business may be secured that will 
bring a profit to the company, and to the 
agency, and lastly to the agent; do you 
believe that agent forfeits all advan- 
tages accruing from this information 
when he resigns from the agency only, 
but still has authority to transact busi- 
ness for and in behalf of the company 
after having given his services and cash 
outlay that laid the groundwork for 
eventual sale and continued to give ser- 
vice ? 

2—Since companies and agencies with 
their legal departments have always 
known that “leads,” voluntary informa- 
tion, may eventually result in sales; is it 
not reasonable to expect that definite 
rules and agreements shall be entered 
into in advance with agent or broker re- 
specting the compensation to be paid 
and credit for securing the business in 
the event of a sale? 

3—In the absence of any notice or 
agreement to the contrary; do you be- 
lieve agent was justified in being morally 
led to believe that it was proper, ethical, 
and legal to continue in his services to 
his client on the unfinished business 
promised to him by his client? 

4—Since company and agency (in this 
reported case) were clever enough to in- 
corporate in the printed contract of 
agent with manager a_ post-operative 
clause binding the agent for two years 
after he resigns from enjoying any re- 
newal commissions yearly, from one to 
nine years, in case agent solicits insur- 
ance of any kind for a life insurance 
company within two years of his resig- 
nation; is it not reasonable to suppose 
that they could have made just as defi- 
nite agreement respecting sales after re- 
signing from agency in the contract at 
time of joining agency? 


5—Do you think it is good business, 
sportsmanship and shows fine managerial 
qualities for any manager of any com- 
pany to resent and be peeved at the suc- 
cess of the agent he has induced to join 
his agency simply because agent gave 
services and got promises of a piece of 
business that manager later said he had 
intended to solicit himself? 

6—Do you believe that it is fair for 
any manager who knows that business 
has been pledged to his agent to later 
solicit that business for his own credit 
and profit and keep this intention from 
the knowledge of the agent? 

7—Due to treatment accorded him; 
did agent. do right in resigning from 
agency? 

8—If agent had no legal, moral or 
proper right to continue to give service 
on his unfinished, promised business; is 
it not reasonable to suppose that the 
company or agency should have notified 
agent? 

9—Would you consider agent’s original 
efforts, solicitations, service, promises 
obtained, and continuing services, as 
first developments in this case? 

Law of averages on answers being de- 
sired, signature and name of company 
is optional, but title of person answering 
is requested. 


Job Hedges Dies 
(Continued from page 8) 


duties here, absorbing the legal details 
of a technical business and translating 
them into popular expression. He won 
an enviable place in the hearts of the 
life insurance men of the country by the 
sympathetic way in which he discussed 
the common problems of the business. 
He numbered among his numerous 
friends and admirers not only the mem- 
bers of this Association, but also the 
executive officers of the companies of 
the American Life Convention, the mem- 
hers of the National Convention of In- 
surance Commissioners, the members of 
the National Association of Life Under- 
writers, and other insurance bodies. 
“His unique and charming personality, 
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The 65th Annual Report shows: 


Premiums received dur- 
ing the year 1924..... $8,003,453 
Payments to Policyhold- 
ers and their Benefi- 
ciaries in Death 
Claims, Endowments, 


Dividends, etc........ 6,321,524 
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Increase in Assets.... 


Actual Mortality 62.4% 
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his distinguished ability leave vacant in 
the life insurance world a place that will 
not be filled. His service to this Asso- 
ciation is not terminated with his pass- 
ing, for from its annals the influence of 
his far-seeing wisdom will never be 
erased. 
“We mourn his departure.” 


Beha On Hadley 


(Continued from page 5) 
has somewhat changed even to that; but 
life appeals to me. The Metropolitan is 
spending, or did spend during the year 
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ing to bring to its policyholders, happier, 
healthier, and longer lives. Now I think 
that is something also that is worth while, 
to make those who are living, live better, 
healthier and longer. That is also life 
insurance and the life insurance which 
appeals to me.” 





STATE MUTUAL CONVENTION 


The State Mutual of Worcester, Mass., 
is planning a convention early in July 
for agents making its $150,000 club, to 
be held at Chateau Frontenac, Quebec, 
P. Q. An attendance of over two hund- 
red managers and agents is expected. 
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1924, something over five millions of dol- 
lars on life insurance; 


The State Mutual, this year, is cele- 


that is in attempt-  brating its 80th anniversary. 








with Agents and Policyholders made possible last 
year’s splendid Record of New Business 


New England Mutual Life Insurance Company 


SQUARE DEALING 


$103,955,200. 


A Pledge of Still Greater Athiumnmens in 1925 


Boston, Mass. 














LIFE INSURANCE COMPANY OF VIRGINIA 


DRIMRE co ccddccdcuccuhsdducidadddccacsadadsatnesestdeaadeduigeasavanassaeniaesaatiaasaada $ 41,521,283.17 
MSRM ccdddcinedacdeckcuncsacidddecnneqnadrd danatladscdcedsdatedsedtaudaccententeaeiel 36,164,159.74 
COMING OI CI onic danandicccdundccsctacsnandandndencecsduuadauecastaacdaunanavaaend 5,357,123.43 
GR TR BON suv esca canecaeseneccesdund Kh oddantudascdannnesedesdaneadsddaucedadaia 273,540,675.00 
PASIOMEe  1es PON ION Gs on cdc cccsdeccccnededcncsdeandarxecdndeescésvcdsdcqnececaneaa 3,036,319.80 
Total Payments to Policyholders Since Organization............ $35,784,215.15 


INCORPORATED 1871 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable lly, semi lly or quarterly, 
a 
INDUSTRIAL Policies from $12.50 to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1924 








JOHN G. WALKER, President 
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President Hunt Makes 
Characteristic Report 
CLEVELAND LIFE GOING AHEAD 


Says Company Has Avoided’ Ex- 
travawance; Doesn’t Use Unfair Lit- 
eracure; Policyholder’s Surplus 


The Cleveland Life Insurance Com- 
pany wound up the year with more than 
$6,000,000 total admitted assets and $35,- 
788,000 insurance in force. 

In his annual report, President Hunt 

calls attention to the fact that the sur- 
plus to policyholders has reached $758,- 
794, a remarkable record. In its invest- 
ments, the company has never lost a dol- 
lar in either principal or interest and no 
stockholder, officer or director of the 
company has any interest, direct or in- 
direct, in any property covered by a 
bond or mortgage owned by the com 
pany. 
One characteristic statement of Presi 
dent Hunt in his report reads: “The 
company has cautiously avoided the 
pitfalls of extravagant expenditures in 
the acquisition of new business; yet the 
volume of life insurance written ,com 
mands respectful attention.” 

The Cleveland Life wrote its first 
policy in October, 1907. The first death 
payment was made in 1909. Since then 
it has paid to policyholders and_ their 
beneficiaries $2,909,432. 

Among the causes of death for the 
year, diseases of the heart and arteries 
lead with 22.1 per cent; pneumonia and 
tuberculosis next with 17.9 per cent and 
influenza third with 10.1 per cent. 

Another statement in President Hunt’s 
report is the following: “The company 
uses no unfair or defamatory competi 
tive literature. It maintains proper re 
spect for the management of any com 
pany that is pursuing correct methods. 
In its field operations the company seeks 
to be absolutely fair in dealing with the 
agents of another company. It regards 
only the voluntary inclination of an agent 
to mae a change as justifying negotia 
tions.” 


COLONIAL LIFE’S GROWTH 


Company Paid For New Insurance 
Amounting to $23,935,905 Last Year; 
Over $75,400,000 in Force 


The Colonial Life Insurance Co. of 
America established new records tor 
itself in all departments last year. The 
assets of the Company at the close of 
the business on December 31, 1924 have 
grown to $9,225,570, being an increase for 
the year of $1,487,010. Of this amount 
$8,474,501 are invested in bonds and 
first lien real estate mortgages, while 
the value of the real estate owned by 
the Company is held at $68,043. 

Loans to policyholders amount to $262,- 
645. Interest due and accrued $86,451, 
premiums due and deferred $25,277. Of 
the total cash an hand, $324,921 is held 
in bans on interest, thus providing the 
company with a revenue from fts un- 
invested cash assets. 

The Company’s reserve at the close 
of the year amounted to $7,559,084, ex- 
clusive of reserve held for taxes pay- 
able in 1925 of $63,000. The Colonial 
has capital and surplus on December 
31, 1924, of $1,540,865, an increase for 
the year of $574,264. It was a good busi- 
ness for the Colonial, the company writ- 
ing the greatest volume of business in 
its history. New insurance paid for 
amounted to $23,935,905 and the year 
closed with a total of 435,501 policies in 
force, ma ing the Colonial the thirteenth 
largest Life Insurance Company in the 
United States in;numbers of policies in 
force. 

In the matter of payments to policy- 
holders, the company has also made a 
record during the past year. During 


1924 there were paid to policyholders 
in death claims, disability and other 
benefits the sum of $979,690, making a 
grand total of $9,905,196 paid to policy- 





holders since the organization of the 
Company. During the last seven years 
the Colonial Life has had a remarkable 
growth. In total income, the Company 
has grown from $1,605,337 to $3,573,754, 
or more than double since the 20th an- 
tual statement. 

Similar increase are recorded in assets 
during the same period from $3,532,070 
to $9.255,570, and insurance in force from 
$38,793,742 to $75,408,004, almost doubled 
in this period. 


J. M. SCHIRMER HONORED 
New Supervisor of Mew York Life Ten- 
dered Banquet at Hotel McAlpin; 
Officers Attend 


Another “office boy to executive” story 
can be written about Joseph M. Schir- 
mer, who was recently made one of four 
supervisors of the New York Life for 
Greater New York. Mr. Schirmer started 
as an office boy cleaning ink wells and 
dusting desks, but in a short time was 
sent to the Times Square branch of the 
company as a clerk. In this office he 
moved up to assistant cashier, then cash- 
ier, and in 1907 was sent out in the field 
as an organizer, teaching new field mea 
the fundamentals of the business. He 
made such a success of this job that he 
was appointed agency director of the 
Yorkville branch in 1910, up on Third 
avenue and 85th street, where his agency 
staff was composed principally of men 
from the Slavic countries of Europe. 
Under his leadership the yearly produc- 
tion of that office increased from $700,- 
000 in 1910 to $7,000,000 in 1920. 

At the beginning of 1921 he took 
charge of the 42nd street office of the 
company and in a short time this branch 
Was Jumping ahead of the previous year’s 
record. ach year since then Mr. Schir 
mer has added about a million of new 
business, his biggest year being 1924 with 
a production of over $10,000,000. In cele 
bration of his promotion his associates 
at this branch designated January as a 
testimonial banner month, and upon his 
return from a trip he was greeted with 
$2,000,000 in new business. A welcome 
home banquet was also held in his honor 
at the Hotel McAlpin, which was attend 
ed by his agency staff and the following 
officers of the company: President Dar- 
win P. Kingsley, First Vice-President T. 
A. Buckner, Second Vice-President Wal- 
ker Buckner and W. M. Harris, Super- 
intendent of the Greater New York de- 
partment. 


NEW ENGLAND WOMEN ELECT 
Mary E. Warren, Bryn Mawr Graduate, 
Made President; Large Writer With 
Massachusetts Mutual 


Miss Mary E. Warren, who has been 
associated with the Boston agency of the 
Massachusetts Mutual Life for about six 
years, has been elected president of the 
New England Women Life Underwriters 
Association at their annual meeting. Miss 
Warren will have the co-operation of the 
newly elected Anna Sturgis, Mutual Life, 
vice-president; Mrs. Susan P. Barker, The 
Prudential, treasurer; Jane Stimson, Joha 
Hancock, secretary, and an executive com- 
mittee composed of Marion Scott, Penn 
Mutual; Mrs. Amy H. Abbott, John Han- 
cock; Mrs. Grace C. Lathrop, Equitable; 
Mrs. M. M. Newell, Mutual Life, and 
Lilla G. Taylor, Aetna Life. 

Miss Warren, a Bryn Mawr graduate, 
served in the Red Cross during the war, 
doing reconstruction work in French hos- 
pitals. She has been successful in writ- 
ing a large volume of business, selecting 
men as her best prospects. She believes 
that leads are necessary, that a cold can- 
vass is a waste of time; and through the 
endless chain method of soliciting she has 
been able to build up a large clientele of 
friends. Under Miss Warren’s leadership 
the meetings of the Women’s Association 
this year will take the form of informal 
get-together lunches at which the mem- 
bers will exchange experiences and from 
time to time listen to talks by big writers 
from their own ranks. 
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THE PASS KEY— 


ALL the ODDS a SALESMAN asks ARE: 


To be admitted within the door. 
To be invited to have a seat. 
To be granted a chance to talk. 


ALL the ODDS a PROSPECT asks ARE: 


To be frankly advised of his needs. 


To be intelligently informed of insurance advan- 
tages. 


To be properly covered with adequate protection. 


ACCIDENT AND HEALTH INSURANCE— 
IS THE PASS KEY—THAT OPENS— 


FOR THE SALESMAN, the opportunity to 
acquire desirable information. 


FOR THE PROSPECT, the opportunity to 
receive wholesome advice. 


ACCIDENT AND HEALTH INSURANCE— 
HAS BEEN PROVEN—AN ALLY— 


FOR THE SALESMAN, in providing an 
unlimited field of prospects. 


FOR THE PROSPECT, in providing an in- 


valuable form of protection. 


THE SAME COMMISSION HERE AND 
HEREAFTER—THIS YEAR AND NEXT 


Missouri STATE LIFE 
INSURANCE Co. 


HOME OFFICE, ST. LOUIS 


LIFE 
HEALTH 


M. E. SINGLETON, President 


ACCIDENT 
GROUP 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 























» YOU ARE 
WORKING 


D ad 
YOURSELF 















CAN SUCCEED HERE! 


The Metropolitan 

Metropolitan Life has begun the 
Life preparaiton of a 
Posters series of posters 


which field managers 
are to put up on bulletin boards. Each 
of them tells an inspiration story cr gives 
a bit of advice in a few words. A re- 
production of one of the posters, which 
were prepared under the direction of 
Robert Lynn Cox, vice-president, is 
printed above. 

«© * 


It pays to turn the 
spotlight upon oneself 
occasionallyand make 
an analysis of what 
progress one is mak- 
ing in business and other affairs, says 


Put These 
Questions 
To Yourself 


the Equitable Life of Iowa. It is 
easy to get in a rut and form habits 
such as laziness, forgetfulness, and 


others without realizing that they have 
been started. An occasional checking up 
may reveal a few facts about yourself 
that you should know, and the knowl- 
edge of which may help you to be 
healthier, happier, and more efficient. 
The following questions should serve as 
helpful reminders in making such an 
analysis: 


1. Are you ready and anxious for to- 
day’s work? 

2. Do you greet each new day with 
thankfulness and new hopes? 


3. Do you have joy in hard work, faith 
in mankind, and confidence in the 
future? 

. Are you settled in your life work? 

. Do you know where your highest 
ability lies? 

. Are you becoming stronger in your 
weak points? 

7. Are you cultivating your voice to be 

forceful and pleasing? 

8. Is your speech simple, direct, and 

clear cut? 

9. Are you careful about your personal 

appearance? 

10. Have you any damaging eccentrici- 


n> 


joa) 


ties? 
11. Have you an adequate system of 
saving? 


12. Do you make use of exercise, breath- 
ing, food, drink, baths and sleep that 
give you the highest efficiency? 

13. Have you discovered how to avoid 
sluggishness? 

14. Do you know how to train your 
mind to keep it active, alert and 
aggressive? 

15. Do you read for pleasure or for 
profit[ 

16. Do you know the thought of the 
present day leaders in physical, men- 
tal and spiritual development? 


17. Do you have good control of your- 
self so that you can dismiss trouble, 
avoid worry, and quickly relax? 

18. Have you definitely cast your influ- 
ence on the side of right, and help- 
fulness to people everywhere? 

19. Are you courteous? 

20. Are your associates helpful to you? 

21. Are your dealings with people frank 
and absolutely honest? 

22. Is God a living force in your life 
to help you daily? 

23. Have you the finer sensibilities that 
enjoy art, music, literature, and the 
little thrills of mirth and_ kindly 
deeds? 

24. Do the beauties of the heavens, the 
breath of the morning, and the 
scenes of the earth give you inspira- 
tion? 

25. Looking far ahead, can you improve 
your plans? 


* 
What may be done 
Changing toward overcoming 
His Point the prejudice of a 
of View prospect is illustrated 


by the following ex- 
perience of Fred S. Dodson of the State 
Mutual Life: 

Avoid argument always, even where 
you feel you must clear up a misunder- 
standing. As an illustration: In approach- 
ing a prospect who had overheard me 
talking with a fellow worker, I was met 
with the statement, “I do not believe in 
life insurance. There is no use in wast- 
ing your time talking with me.” I re- 
marked, “Undoubtedly you have a rea- 
son for such a statement based on some 
former experience with some insurance 
agent or insurance company. You believe 
in savings, do you not?” He replied, 
“Real estate is good enough for me.” 
I asked, “You insure your real estate?” 
“Yes.” “Your furniture?” “Yes.” “Your 
automobile?” “Yes.” “If it is good busi- 
ness policy to insurance all these things 
that you enjoy and on which you never 
hope or expect to collect, is it not good 
judgment to insure the capacity to pro- 
duce the same things? Such insurance 
will surely be collected some time by 
you in the form of endowments or by 
your beneficiaries.” 
~ The result was that I turned a knocker 
into a booster and sold him a small in- 
surance policy which is, I hope, but the 
beginning. 


* *k * 

In a talk before Mary- 
Clabaugh’s land Life Representa- 
Clever tives Charles C. Cla- 
Sales Talk baugh, general super- 


visor of agencies made 
this unique point: 

“A striking way to bring before a person 
what life insurance will do is to have the 
prospect realize that he can definitely make 
the provision to become a citizen of a 
wonderful city that is open only to men 
of age 60-65, in that this wonderful city 
would have the unique feature of guar- 
anteeing that every inhabitant would be 
independent and would have a definite in- 
come on which to live the balance of his 
life. This comes from the idea of a pol- 
icy maturing around age 60 or 65, and 
the cash value of the contract being used 
as a single premiu’. to purchase a life 
annuity for the amount that the sum will 
buy. Everyone is interested in himself 
and it is very important to keep this fact 
in mind when approaching an individual 
for insurance as you will probably get 
favorable attention more quickly through 
a suggestion that leads the prospect to 
fee] that you have something that will 
help him to retire later in life. You must 
realize that all life insurance is the same 
in case of death—the difference is if you 
live, and people, as a rule, like to con- 
sider themselves among the fortunate 
ones who are going to live.” 











NEW POLICY 
Disability Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 


Loans at end of 2nd year 


The Manhattan Life Insurance Co. of New York 




















reputation for stability and fair dealing. 


Has always extended reasonable 
their business. 


interest of all its policyholders. 
JOHN BARKER, Vice President 





Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD. MASS. 
FREDERIC H. RHODES, President 
This Company has always pursued those policies in the conduct of its business that have given it a high 


Has always rendered the highest grade of service to its policyholders 
assistance and encouragement to its representatives to develop and hold 


Its policy contracts give to each individual insurer full protection, safeguarding 


, at the same time, the 


ROBERT H. DAVENPORT, Secretary 








LEADS EQUITABLE OF IOWA 

The Equitable Life of Iowa has started 
the new year by writing a total paid- 
for business of $5,262,610 in January. 
The Crawford & Crawford Agency of 
Chicago led the 


company in January 


with new  paid-for business totalling 
$279,500. The Rice & Tyson Agency, 


at Harrisburg, Pa., was the second high 
agency in January with $211,500 paid 
for, / 

Other leading agencies were H. S. 
Sutphen Agency, Pittsburgh, $190,500; 
Cedar Rapids Agency, $170,600; St. John 
& Carter Agency, Des Moines, $157,850. 

J. H. Hilmes, of the Des Moines 
Agency, led all agents of the Equitable 
Life of Iowa, during January, with a 
paid-for total of $69,350. A. K. Shoen 
berger, of Harrisburg, was second in 
the company with $62,500 paid for. 

Other leaders of the Equitable Life 
of Iowa were G. W. Randall, Williams 
port, Pa.; A. C. Pfaff, of Chicago, and 
EK. L. Isaacs, of St. Louis. 


EUREKA-MARYLAND ASSURANCE 

The Eureka-Maryland Assurance Cor- 
poration of Baltimore made a gain last 
year of $17,500,000. Of this $15,000,000 
was acquired by the reinsurance of the 
Maryland Assurance Corporation in 
May, the actual increase of the old 
agency force beine something over 
$2,500,000. The company experienced a 
healthy and.normal growth as evidenced 
by the fact that it paid $155,000 in divi- 
dends last year. Over $38,000 was trans 
ferred from surplus to reserve for the 
purpose of placing all the reserve valua- 
tion on a staygdard basis, thus enabling 
the comnany to enter any state in the 
union. 





FRANK J. HAIGHT 
CONSULTING ACTUARY 
Hume-Manaser Building 
Indianapolis, Ind. 
Hubbell Building 
Des Moines, Iowa 





























DES MOINES 


Six Years of Marching On 


We now announce 1924 as the sixth successive 
year in which the Bankers Life Company has 
shown a gain in new business production as 
compared with the preceding year. The total 
for 1924 will reach $150,000,000. 


BANKERS LIFE COMPANY 


GEO. KUHNS, President 





IOWA 























This new 


JUVENILE 


5 years. 


the father may he 





NEW JUVENILE POLICY 


POLICY 
one day old up to 14 years. 
the anniversary of the policy on which the insurance age of the child is 
Policy issued on Twenty Pay Life, Twenty Year Endowment 
or Terminal Endowments maturing at ages 16 to 21, inclusive. 

Waiver of further premiums in event of the death or disability of 
provided f 
event of the death of the child the policy 


Results being obtained by Lincoln National Life agents in selling this new JUVENILE 
POLICY prove it to be another good reason why it pays to 


is written on the lives of children 
Full face value of the policy is reached on 


feature. In 
to the father. 


by the Payor Insurance 


is payable 











Lincoln Life Building 





The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character” 


Now More Than $345,000,000 in Force 


Fort Wayne, Indiana 
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THE EASTERN 
UNDERWRITER 





This newspaper is owned -and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpor- 
office and place of business 86 
Fulton Street, New York City. 


Axman, 


ation, 
Clarence 

fa & 
Hadley, Secretary and Business Manager; 
Edwin N, Editor; 
Jerome Philp, Associate Editor. The ad- 
dress of the officers is the office of this 


President and Editor; 


Eager, Associate 


newspaper. Telephone number:  Beek- 
man 2076. 
Subscription Price $3,00 a year. Single 


copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
of Canada $1.50 for 


postage should be added. 


countries outside 


Entered as second-class matter April 
5, 1907, at the Post Office at New York 
under the act of March 3, 1879. 





ONLY ONE JOB HEDGES 

There is unmistakable grief and many 
the 
Job E. 


with 


howed heads throughout life insur- 
world 
His 


a matter of only 


ance because 


dead, 


Was 


Hedges is 
connection insurance 
a few years and 
yet he succeeded in making many steel 
riveted friendships in this business, espe- 
cially at the top, while almost without 
effort he was able to stamp his person- 
ality on insurance from one end of the 
country to the other. His brilliant mind 
vave birth to sayings which had no sting; 
his satire was as penetrating as it was 
his was the kindly philosophy 
and it was soul-stirring to note how one 


ventle ; 


of his twenty-word aphorisms could con- 
vey more truth and substance than many 
another Often instru 
mental in uncovering truth buried under 
a blanket of hypocrisy or demagogic 

every 
when 


man’s column. 


thinking; yet 


even 


his 
the world. 
Ife was a great lawyer, a great confi- 
dant, a great 


man remained 
friend bared to 
adviser, friends 
thought that his gift of humor had de- 
prived him of the highest political hon- 
ors, but nothing could take from him 
these more enduring honors of public 
esteem, friendship and kindiy thought 
which so many would give their all to 
possess but cannot. 

In these days of routine, stereotyped, 
standardized people, Job E. Hedges 
shone like a star and it is a satisfaction 


Some 


to know how greatly he was appreciated 
by his contemporaries. 

SOUTH AUSTRALIA REJECTS 

STATE INTERFERENCE 

An attempt by the Labor Ministry of 
South Australia to establish a State In- 
surance Office has been defeated by the 
Legislative Council of the State, which 
by 13 votes to 6, threw out a measure to 
provide for this socialistic departure. 

The principal speaker in opposition to 
the proposals contained in the State In- 
surance bill was the Hon. D. J. Gordon, 
who stated that there had been no public 
demand either for this bill or other sim- 
ilar measures giving the Government the 
right to enter into business ventures in- 


volving expenditure and possible losses 
to taxpayers. It had been asserted by 
some members and assumed by others 
that large profits were to be made in 
the that the 
State might, by inaugurating state insur- 
ance, build up huge assets which could 
be utilized for general “purposes. 


insurance business, and 


There 
was no basis for such a sanguine state- 
It had never been realized else- 
where, he declared. 


ment. 
The most success- 
ful and old-established companies showed 
on an average a return of from 5 per 
cent to 6 per cent on their capital em- 
ployed, but many of them in the last few 
years had shown losses. There was cer- 
tainly no big profit assured even when 
the insurance business was managed by 
underwriting experts who had devoted a 
lifetime to the business, and were not 
tied down by red tape. There was very 
little justification from the revenue point 
of view for a government to make an in- 
cursion into the insurance business. 

the public, it 
would not help the public revenue, but 


It would not benefit 
it would create another big department, 
add to the growing army of State em- 
ployees, involve grave risks for tax- 
payers, and prevent the Government con- 
centrating its efforts and little capital 
available in building up the productive 
industries of the State. 
fallacy that 


a “gold 


It was a popular 
the insurance business was 
mine.” It was like any other 
business, in that those companies which 
were properly and conducted 
would succeed and those which were not 


would 


wisely 
fail and disappear. [very few 
years, generally at the end of a term in 
which insurance profits had been good, 
there was a crop of new flotations, but 
few of these lived to reach maturity. 

In the past 25 years some 14 Aus- 
tralian companies had retired from the 
business, their good-will and 
their withdrawal, and the 
same position pertained in other parts of 
the world. 


selling 
shares upon 
It had been stated quite er- 
roneously that out of every pound ($5) 
received by the insurance 
there the public only got back 6s 8d 
($1.66). The statistics published by the 
Government for 1919-1922 showed that 
out of every pound received by the com- 
panies from their clients, 17s 6d ($4.44) 
was paid out in claims and expenses. 
There were urgent demands for Gov- 
ernment activities, but the stereotyped 
reply is “we have no money.” 
board was still bare! 
better for this and similar bills to be 
delayed in order that the Government 
might devote their energies and what 
money they had available to undertak- 
ings that would develop their industries, 
increase production, and make for em- 
ployment? 


companies 


The cup- 
Would it not be 


This bill would not add an- 
other bag of wheat to the harvest, or a 
bale of wool to the clip, nor would it 
help any industries now hovering on the 
border line between success and failure, 
to come down on the right side. Neither 
would it reduce by one man the unem- 
ployed, who were daily clamoring to the 
Government work. They ask for 
jobs and the Labor Government's reply 
was, “Here is an insurance bill.” The 
policy was still stones instead of bread. 

Socialism, with the Government enter- 
ing into 
upon 


for 


business, involved an attack 
production, personal 
thrift, and personal possession. It 
out a false ideal 


personal 
held 
an ideal which led to 
despotism and eventually national bank- 


Job Hedges’ Epigrams 
Had Truth As Basis 


COMMON SENSE HIS SLOGAN 


Hated Hypocrisy and Mental Crookery; 
Those Traits He Associated With 
Self Interest 


Some of the cleverest and most potent 
sayings of Job EF. Hedges were found in 
his book, “Common Sense in Politics.” 
That he himself had the shrewdest of 
common sense was demonstrated by the 
fact that for years he was one of the 
most sought advisers of the Republican 
party. Here are some of the sayings 
taken from his book, which is published 
by Moffat, Yard & Co.: 

“Government is a thing to live under, 
not on.” 

“Nothing is more humorous than to 
see men with second-rate minds servilely 
following a real leader of thought, to 
vive the impression of their own inde- 
pendent ratiocination.” 

“Self-imposed intellectual servitude 
should provoke laughter, not applause.” 

“Law is dependent upon morals. Mor- 
als are assisted by law. If the develop- 
ment of each proceeded equally it would 
mean a millennium. Political morality is 
arrived at regardless of statutory au- 
thority.” 

“The politician constantly urges the 
necessity of new laws for old evils.” 

“Men have died in the enjoyment of 
poverty while possessed of means ample 
for comfort.” 

“The political crime of the present day 
is not larceny, but hypocrisy.” 

“There is always the civic doctor with 
quack. medicines guaranteeing an imme- 
diate cure, as there is the physician who 
can remedy a bodily ill by a patent nos- 
trum with which his own name is inti- 
mately associated.” 

“Optimism, unaccompanied by — per- 
sonal effort, is merely a state of mind 
and not fruitful.” 

“Tn times of peace the most threaten- 
ing danger to the stability of the Re- 
public is from within.” 

“Legally, all forms of government in 
the United States are corporate.” 

“It is anarchy to decry possession 
without demonstrating that it was wrong- 
fully obtained.” 

“Personality will always outweigh its 
opposite; capacity will always outstrip 
incapacity; intelligence will outweigh 
ignorance.” 

“The mind operates nowise differently 
in .political circles than in commercial 
circles when the question at issue is sole- 
ly self-interest.” 

H. T. Lamey, manager of the West- 
chester and Henry Clay Fire in Denver, 
has been elected a director of the First 
Industrial Bank. 





ruptcy. It debauched the people with a 
low morality by cutting out the ambition 
and personal emulation, healthy compe- 
tition, and friendly rivalry, referred to 
aptly by the of Crown 
Lands when speaking recently at a Royal 
Show luncheon. There was only one 
thing wrong with public ownership and 
Socialistic control—it would not work. 
Insurance, the whole world over, had 
resolved 


Commissioner 


itself into a highly developed 
and scientific economic study; and had 
only proved under — skilled 
management exercised by men who had 
made its difficulties a 


successful 
life-long study, 
and who were not departmentally con- 
trolled by 
red tape. 


government regulations and 
The competition of today, and 
the small percentage of profits earned, 
showed that it could be made to pay only 
a reasonable return on the in- 
the supervision of 
private enterprise. Therefore it was not 
a field the exercise of State So- 
cialism. 


money 


vested) under strict 


for 








THE HUMAN SIDE 











E. D. DUFFIELD 





E. D. Duffield, president of the Pru- 
dential, has accepted an invitation to ad- 
dress the Richmond, Va., Association of 
Life Underwriters at its next monthly 
meeting to be held March 11. Mr. Duf- 
field will be in Richmond on that day 
with other home office officials, including 
G. W. Munsick, vice-president in charge 
of agencies; Willard I. Hamilton, vice- 
president and secretary, and F. A. C. 
Baker, assistant secretary. The prin 
cipal purpose of the visit being to confer 
with members of the Virginia agency 
force of the company. The party will 
go south from Richmond with a view of 
visiting other agencies in that territory. 
At the last meeting of the Richmond 
Association, the Prudential agency in 
that city was requested to put on fhe 
program at the March meeting, and so 
it was decided to call on President Duf- 
field to make the principal address when 
it developed that he would be in Rich- 
mond on March 11. 

k & & 

Ida Clyde Clarke, an editorial writer 
in the “Pictorial Review,” runs an entire 
page in the March number of that pub- 
lication which has a circulation of more 
than two million copies, devoted entirely 
to the dish-washing pamphlet of the 
Metropolitan Life Insurance Co. This 
is one of the new publications of the 
Metropolitan, aimed to make more easy 
the burdens of the housewives of Amer- 
ica. The pamphlets are being prepared 
under the direction of Dr. Lee K. Iran 
kel, of the Metropolitan. 

x ok Ox 


Bernard Joachin, the oldest superin- 
tendent of the John Hancock in point of 
active service and who is 78 years old, 
was an active figure at the recent con- 
vention of the John Hancock in Boston, 
and had a seat at the speakers’ table during 
the annual luncheon. 

kk OK 

Clement Paquett, the well known 
Malden and Newburyport, Mass., agent, 
has been re-elected treasurer of the 
French Women’s Christian Association 
of Boston, for 1924-25. Mr. Paquett 1s 
very active in promoting the social and 
beneficent, and educational — activities, 
among the French, in Boston and else- 
where, and in addition to the above ol! 
fice, is also treasurer of La Prevoy- 
ance. 

x ok OK 

G. M. Alexander and his wife were 1 

town last week. Mr. Alexander is head 


of the firm of Ivey & Kirkpatrick, gen 
eral agents of the Royal Indemnity at 
Lynchburg, Va., and it was his first trp 
to the home office of the Royal since his 
appointment as general agent. 
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FIRE INSURANCE 








H. L’Estrange Malone 
of London, a Visitor 


HAS GLOBE & RUTGERS THERE 


Also Director of London Insurance 
Brokers, Ltd.; Man of Culture 
and Literary Talents 





H. L’Estrange Malone, who represents 
the Globe & Rutgers in London and is 
also managing director of the London 
Insurance Brokers, Ltd., is a New York 
visitor this week, and would be enjoy- 
ing himself immensely if it were not for 
the bewildering traffic-jams of the city 
which enmesh him at every street-cross- 
ing. He reports that his business of fire 
reinsurance in England has been fine 
and that companies in general have 
made an underwriting profit in England 
in the past few years. The success of 
an American company in Great Britain 
depends upon its adaptability to the cus- 
toms of the country. Business is 
largely based on friendships, and, when 
once obtained, the conservatism of the 
people make it lasting. 

or many years Mr. Malone was 
European general manager for the Fi- 
delity & Deposit, and up until the time 
of the war had a large clientele in all 
countries, including Russia. On a visit 
to Russia he made the interesting ob- 
servation that fidelity insurance had 
been existing in that country for more 
than a hundred and fifty years, taking 
shape in artels or labor unions. Mem- 
bers of the artels contributed a_per- 
centage to a general fund, so that in 
case of the unemployment of one of 
them it was the duty of the artel to 
find him another job. Although fidelity 
insurance was a success in Russia Mr. 
Malone said that England is not a surety 
country and would not advise any Amer- 
ican surety company to attempt to enter 
there, his reasons being that rates are 
fearfully cut and that there is no real 
tariff. 

Another obstacle to the entry of new 
companies into the British field, said 
Mr. Malone, is the failure of the City 
Equitable. That was a knockout; did 
a lot of harm to insurance; is still fresh 
in the minds of the public which mis- 
trusts new companies unless there is 
absolutely no doubt as to their financial 
resources. It was fraud, not poor under- 
writing, which caused the City Equitable 
to go on the rocks. 

Mr. Malone, as representative of the 
Globe & Rutgers, does reinsurance busi- 
ness in all European countries, except- 
ing Russia. In Russia the Soviet ad- 
ministration has a plan for government 
insurance. The Fire Office Committee, 
of which Mr. Malone is a member, feels 
that this is a very grave danger to the 
insured and company as well, and if de- 
veloped in other countries would put all 
the insurance companies out of business. 
They have, therefore, ruled not to, do 
business in Russia until government in- 
surance no longer exists there. 

Discussing British insurance company 
advertising, Mr. Malone said that, al- 
though it had not reached this country’s 
stage, it showed consistent progress. 
The advertising is largely personal, 
stressing friendship and personality. 

Mr. Malone is an attractive person- 
ality, a man of culture, who has trav- 
eled extensively and observed keenly. 
He has considerable literary talent and 
is the author of several successful books. 
He has built up a large clientele of chil- 
dren by reason of his delightful fairy 
stories and only last December one of 
his tales, “The Children’s King,” was 
dramatized and a benefit performance 
given of it for the Insurance Clerks’ 
Orphanage, of which Mr. Malone is an 
active supporter. The production won 
favor with the dramatic critics. 

Mr. Malone will remain here only ten 
days, returning on the “Olympic.” 


Naughty Lobby Photos 
Pay “Building” Rate 


N. Y. DEPARTMENT’S INQUIRY 





Beha’s Men Investigate Methods of 
Writing Theatre Insurance Here; 
Brokers at Hearing 


A lot has been printed in the daily 
newspapers about the photographs of 
actresses clad largely in sea_ breezes 
which are found in the lobbies of the 
musical comedy theatres, one display 
recently resulting in the arrest of the 
producer of the show. But it is not 
generally known that lobby pictures have 
had some attention of the Rating Bu- 
reau of the New York Insurance Depart- 
ment as the scouts of that department 
have learned that such pictures are being 
written by some brokers in New York 
under a building rate when they should 
be assessed at contents rate. 

This is a mere incident of an investi- 
gation of theatre forms now under way. 
There was a hearing at the department 
on the subject of the theatre forms this 
week. The investigation of the depart- 
ment started with an insurance broker- 
age firm at 80 Maiden Lane, which spe- 
cializes in theatre insurance, and the trail 
has led into other offices. There are two 
principal charges: one that some of 
these risks are being written “2% for 
three,” i. e., 2% premiums instead of 
three premiums. The other charge is 
that part of the building form is being 
incorporated into the “contents of the- 
atre” form, by the mere device of taking 
part of the building form and pasting it 
at the top of the contents form. Thus, 
in one of the forms under review appear 
the following items: 

, eee On the improvements, additions, decora 
tions, projection machinery and equipment of the 
above-mentioned theatre, including curtains, 
draperies, carpets, rugs, scenery, organs, chairs, 
pictures, paintings plate and other glass of all 
kinds and description bric-a-brac, statuary, ob- 
jects of virtue, other works of art, costumes, 
uniforms and other wearing apparel of officers 
and employes, and all other property of every 
kind and description, not specifically or other- 
wise insured, or insured under the below item. 

$......On contents of projection room (includ- 
ing motion picture film) and on contents and 
equipment of business offices (including detached 
cash booths), and upon movable stage settings 
and properties contained anywhere upon the 
premises as described below. 

When asked where they got the idea 
that pictures, rugs, scenery, organs, etc., 
were to be written under a “building 
form” instead of “contents form,” the 
broker answered: “Well, other brokers 
are doing this, and we thought we 
should, too.” 


TUPPER RECUPERATING 
Samuel Y. Tupper, manager of the 
Southern Department of the Queen, is 
recovering in an Atlanta hospital from 
an operation. 
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Mutual “Strike” Ins. 
Company Files 12 Suits 


WOULD COLLECT ASSESSMENTS 


Employers’ Mutual Insurance & Service 
Co., Baltimore, Suffered $6,000,000 
Loss From Strikes 





Twelve suits have been filed by the 
receivers for the Employers’ Mutual In- 
surance & Service Co., of Baltimore, 
Md., in the New York Supreme Court 
for collection of assessments against for- 
mer policyholders of the company. The 
Employers’ Mutual is the “strike insur- 
ance” company that failed several years 
ago because of heavy claims. 

The defendants and amounts claimed 
from them are as follows: 

Standard Textile Products Co., $15,- 
750; American Bookbindery, $2,162; Lit- 
tle, Ives & Co., $3,780; J. B. Mast Co., 
$1,228; P. F. Collier & Son Co., $3,780; 
Eugene C. Lewis Co., Inc., $1,139; F. M. 
Lupton, Publishers, Inc., $3,780; Pre- 
mier Grand Piano Corp., $1,041; Blan- 
chard Press, Inc., $1,890; Zeese Wilkin- 
son Co., $1,890; McGraw-Hill Co., Ine., 
$2,500, and Wyanoke Publishing Co., 
$1,575. 

The receivers state in their suits that 
at the time of the action set forth in 
the suits the company was engaged in 
the business of writing “strike insur- 
ance” and that all its business was 
transacted and carried on in Baltimore. 

Continuing, they said in part in one 
of the papers: “On or about November 
9, 1921, the Circuit Court of Baltimore, 
in an action wherein Thomas J. Keating, 
insurance commissioner of Maryland, 
was complainant and the Employers’ 
Mutual was defendant, made an order 
appointing the present plaintiffs as re- 
ceivers to take charge of the company’s 
property and collect debts, including all 
assessments legally assessed against the 
policyholders. The court also ordered 
the receivers to take the necessary ac- 
tions to secure the collection of unpaid 
assessments due the company. 

“Following the application of the de- 
fendent for a policy of insurance in- 
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demnifying the defendant against loss 
occasioned by strikes among its em- 
ployees, for the period of a year and 
its acceptance by the insurance com- 
pany, the defendant, on delivery of the 
policy, paid the company a certain sum 
as premium deposit and agreed to pay 
to the insurance company all such fur- 
ther sums as might from time to time 
be assessed on the policy by the board 
of directors in accordance with the bv- 
laws of the company and the laws of 
Maryland. 
Lost About $6,000,000 

_ “The company issued a number of sim- 
ilar policies to other persons, corpora- 
tions and printers. During the period, 
May, 1920, to May, 1921, many strikes 
arose, and large losses were suffered by 
its policyholders. The subsequent claims 
made upon the company amounted to 
approximately $6,000,000, whereas the to- 
tal assets, including the assessments, did 
not at the time of the assessment, and 
have not since, exceeded one-fourth of 
this amount. 

“At a meeting of the board of direc- 
tors of the company, on May 31, 1921, 
the following resolution was passed: 
That an assessment of 100 per cent. of 
premium deposits be levied on policies 
in force May 10, 1921, and assessments 
be payable as follows: Fifty per cent. 
on June 20, 1921; 30 per cent. on July 
20, 1921, and 20 per cent. on August 20, 
1921, 

“The board of directors again met on 
June 13, 1921, and passed a further reso- 
lution providing that the date of the 
first installment be deferred to a later 
date. 

“At another meeting, on September 30, 
1921, the board passed a resolution that 
the 100 per cent. assessment levied on 
all policies on May 31, 1921, effective as 
to all policies in force as of May 10, 
1921, be and is hereby made to apply to 
all policies that had expired or been can- 
celled prior to May 10, 1921, the intent 
being to make said assessment cover all 
policies legally liable therefor. 

“Due notice of such assessment was 
sent defendant, and the defendant was 
then debited on the books of the com- 
pany in an amount equal to 100 per 
cent. of the deposit premiums. There- 
fore, on the dates, June 30, 1921, July 
20, 1921, and August 20, 1921, the pay- 
ments became due and payable. Demand 
for payment of the assessment has been 
disregarded.” 

SPRINKLERED RISK BURNS 

Despite the fact that it was a sprinklered 
risk, the finishing plant of the J. D. Bas- 
sett Manufacturing Company, furniture 
manufacturers, Bassett, Va., was burned 
to the ground with contents this week 
when it caught fire on the top floor. 


KOHLEPP A SPECIAL AGENT 

The Central Fire of Baltimore has ap- 
pointed G., Edgar Kohlepp as special 
agent for Maryland, except saltimore 
District of Columbia and Virginia. Mr. 
Kohlepp has been with the company tor 
séveral years. 
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Another Suit Over 
Russian Insurance 


ASSIGNEES SEEK RECOVERY 


Russian Company Trying to Collect 
Claims Here From London and 


Lancashire on Reinsurance 





The London & Lancashire has ap- 


pealed from a judgment denying a mo- 
tion to dismiss a complaint brought by 
the Severnoe Securities Corporation. The 
latter is suing, as assignee of the North- 
ern of Moscow, to recover balances to- 
taling $350,000 alleged to be due under 
various contracts or treaties of reinsur- 
ance between its assignor and the de- 
fendant. The appeal was argued re- 
cently in the Appellate Division of the 
New York Supreme Court, with Hartwell 
Cabell appearing for the London & Lan- 
cashire and Paul Bonynge for the plain 
tiff. The Russian company, through its 
assignee, is trying to collect funds: due 
it from an English insurer. 

The London & Lancashire contends 
that the maintenance of the action works 
an injustice to itself. All the insurance 
contracts were to be entirely performed 
outside of the United States and did not 
in any way relate t6 property in this 
country or to business transacted here. 

They were neither executed nor de- 
livered in the United States. No part 
of the voluminous records relating to the 
working of this business is in the United 
States. So far as the defendant is con 
cerned these records are in England, and 
as to the Northern Insurance Company 
they are presumably either in England 
or in Russia. Because of conditions with- 
out identical precedent and outside the 
control of this court or of either or both 
of the parties a complete and final ad 
judication cannot be made in this forum 
and this court cannot protect defendant 


in the payment of a judgment if, in fact, 
one should be recovered against it. 


Anomalous Condition Exists 


This peculiar situation is created by 
the recognition de jure by the British 
Government, of the Soviet Government 
of Russia and of the refusal on the part 
of our own government to recognize the 
Soviet Government as either the de jure 
or de facto government of Russia. 

The London & Lancashire, if suit is 
permitted here, may in these circum- 
stances be held liable to the plaintiff by 
the courts of New York under its con-. 
tracts made with the Russian companies 
and a judgment may be collected out of 
its assets. 

On the other hand, the Soviet Govern- 
ment may at any time proceed against it 
on the same cause of action and through 
proper channels and under and by virtue 
of the decrees above referred to exact 
payment for the second time. On no 
possible theory could a judgment of our 
courts be held in an English court to 
prejudice the rights of a foreign sov- 
ereign, duly recognized by the British 
Government, and relying upon a decree 
of confiscation, the validity of which has 
already been recognized and adjudicated 
by the English courts, and which ante- 
dated both the assignment to the nomi- 
nal plaintiff here and the commencement 
of his action. 

The situation here 1s similar to that 
dealt with by the Court of Appeals in 
Mahr v. Norwich Union Fire Insurance 
Society (127 N. Y., 452). That a resi 
dent plaintiff sues, as assignee, will not 
prevent the exercise of discretion in the 
matter of jurisdiction. In a suit between 
two foreign corporations relating to 
transactions in a foreign country the Su- 
preme Sourt may in its discretion refuse 
to take jurisdiction of a case where suf- 
ficient reason is shown. 

The Securities Corporation contends 
that the question presented by this ap- 
peal is an old friend in a new dress. In 
James & Co. v. Second Russian Insur- 
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ance Co. (208 App. Div., 141), in Murphy 
v. Second Russian Insurance Co. (208 
App. Div., 144), and in James & Co. v. 
Second Russian Insurance Co. (210 App. 
Div., 82) the assignees of English or 
other foreign insurance companies in- 
voked the aid of the courts of this state 
in the collection of claims alleged to be 
due from Russian insurance companies. 
Jurisdiction of the actions was sustained. 
Now the process is reversed and the 
New York assignee of a Russian insur- 
ance company is seeking to recover bal- 
ances due from an English insurer. With 
this changed alignment the courts are 
now asked to consider that vastly dif- 
ferent principles of law are involved. 
The plaintiff sues as a matter of right 
and no question of discretion is involved. 


EASTERN UNION MEETS 

Vice-President Ives presided at the 
monthly meeting last week of the East- 
ern Union. Walter D. Williams, vice- 
president of the Security of New Haven, 
was a guest of the Union at this meet- 
ing. A. R. Monroe, former president of 
the Newark Fire, resigned as a member 
and then was elected to honorary mem- 
bership. President Thomas L. Farqua- 
har of the Newark Fire was elected to 
represent that company. C. W. Bailey, 
president of the Columbia of Dayton, 
Ohio, was elected a member of record 
for that company. A memorial on the 
death of Charles H. Post, late manager 
of the Caledonian, was adopted. 





UNIQUE AD 





Montreal Agent Buys Space to Thank 
Insurance Companies for Prompt 
Loss Settlement 


An unique display ad in a Montreal 
newspaper gives thanks to a number of 
companies for their promptitude and 
fairness in the settlement of an impor- 
tant loss in that city. The advertise- 
ment was inserted by A. J. Alexander, 
of A. J. Alexander, Ltd., and the com- 
panies mentioned in the advertisement 
are the Alliance, United States Fire, 
Yangste, Fidelity-Phenix, Continental, 
Guardian Assurance and British Oak 
and Affiliated Underwriters. 


American Equitable Shows Good 
Increases on 1924 Underwriting 


The American Equitable has presented 
its annual statement for 1924 showing 
considerable gains in assets and pre- 
miums. Assets are now $2,818,113, a 
gain over the previous year of $783,933, 
while 1924 net premiums were $1,205,091, 
a gain of $346,804. The net surplus equals 
$809,146, which with the $500,000 capi- 
tal, gives policyholders a surplus of $1,- 
309,146, an increase of $205,867 over the 
1923 figures. The American Equitable is 
represented in this territory by the Cen- 
tral Fire Agency, Inc., which has an ex- 
cellent reputation for fair dealing and 
which has handled the company with 





good success. 









LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYaL 





Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 
oe a Vice-Pres. and West. Mgr. 


Wells Tt. Basset, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 


Organised 1855 


Statement January 1, 1924 
ASSETS AND LIABILITIES 
Capital .......*$3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. 8,181,979.10 


Net Surplus... *3,501,619.22 





Total ........$14,683,598.22 


Policyholders’ Surplus, 
$6,501,619.22 


*As changed April, 1924. 





Pres. 
John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. Vaughan, Secretary 
A. H. , Secretary 
Wells T. Bassett, Secretary 


THE 
GirardF.<M. 


INSURANCE CO. 


of Philadelphia 


Organised 1853 
Statement January 1, 1924 
ASSETS AND LIABILITIES 
Capital ........$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities.. 2,949,854.39 


Net Surplus.... 1,075,257.03 





Total .........$5,025,111.42 


Policyholders’ Surplus, 
$2,075,257.08 








Neal Bassett, President 


H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 
Statement January 1, 1924 
ASSETS AND LIABILITIES 
Capital ........$ 600,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities... 


Net Surplus.... 


2,208,445 .09 
865,373.90 





Total .........$8,673,818.99 





Policyholders’ Surplus, 
$1,465,373.90 


























National 
Ben Franklin 


FIRE INSURANCE CoO. 
of Pittsburgh, Pa. 


Organized 1866 


Statement January 1, 1924 
ASSETS AND LIABILITIES 
Capital ........$1,000,000.00 

Reserve Reinsur- 

ance Fund and 

all other Habili- 

ties 2,938,245.94 
Net Surplus ....1,819,295.35 





Total .........$4,757,541.29 


Surplus to Policyholders, 
$1,819,295.85 











LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
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Results of Connecticut Companies Relative to Capital Stock and Franchise ‘Taxes 


6 Sp SM Market Value of Capital ° 
? ock 























St Total Amount of Connecticut Yo of Taxes to 
Comguay Oct: 1, Oc 1 Oe) A Tax at 1% Tax at % of 1% Taxes Premiums Premiums 
1922 1923 1924 1922 1923 1922 1923 1922 1923 1922 1923 1922 1923 
Aetna Insurance Co.... 415 465 585 207,500 232,500 51,875 58,125 259,375 290,625 343,297 412,349 75.55 70.48 
Automobile Insurance Co. 215 235 510 43,000 47,000 10,750 11,750 33,750 58,750 237,333 445,841 22.65 13.18 
Connecticut Fire ...... 500 575 575 50,000 57,500 12,500 14,375 62,500 71,875 96,469 119,141 64.79 60.33 
Hartford Fire ......... 354 470 610 248,124 376,000 62,031 98,060 310,155 474,060 479,272 583,689 64.71 81.22 
National Fire ..cccceccs 485 560 585 97,000 112,000 24,250 28,000 121,250 140,000 359,204 424,127 33.76 33.01 
REE CT 250 280 350 25,000 28,000 6,250 7,000 31,250 35,000 77,753 86,196 40.19 40.61 
PRUE hicsiecesemaaieer 485 560 510 145,500 168,000 51,722 57,285 197,222 225,285 202,555 222,591 97.36 101.21 
| rere rrr rere 45 51 60 18,000 20,400 4,500 5,282 22,500 25,682 114,118 121,451 19.72 21.14 
Standard Fire .......... 70 75 100 7,000 7,500 2,251 2,530 9,251 10,030 20,373 23,867 45.41 42.02 
841,124 1,048,900 226,129 282,407 1,067,253 1,331,307 1,930,374 2,439,754 55.29 54.57 
First Reinsurance Co... 190 220 220 9,500 11,000 2,375 2,750 11,875 13,750 9,698 12,044 122.45 114.16 
Rossia Insurance Co.... 275 85 92 33,000 40,800 8,250 10,200 41,250 51,000 74,468 111,470 55.39 45.75 
42,500 51,800 10,625 12,950 53,125 64,750 84,166 123,514 63.12 52.42 
East & West Ins. Co.. — 20 20 10,000 4,583 14,853 0 0 0 0 
Hartford, Connecticut, January 21, 1925. : 
Hartford Taxation Hartford interests, which will have a heavy burdens of state taxation—a heavier 


(Continued from page 1) 


tax which has existed in that it is proposed 
not to give the companies credit for other- 
wise tax exempt securities. 
Driving Capital Away 

The packing of these heavy taxes on to 
the insurance companies has had several 
very interesting results, but the most 
significant has been the incorporation by 


the London & Lancashire. At the end of 
1923 it has admitted assets of $1,504,000, 
net surplus of $626,000. Its capital is 
$200,000. 


The London & Lancashire Indemnity 
was corporated in 1914. At the end of 
1923 it had $3,625,000 admitted assets. Its 
paid up capital is $756,000. 





over a million dollars. 


Hartford. 


dividends to 


out the country. 








What Hartford Insurance 
Companies Mean to Connecticut 


(a) Number of Hartford employees 

(b) Salaries paid ..........----.-eee ee 

his enormous amount is distributed in trade and 
investments for the benefit of Hartford. 

(c) Total premium receipts throughout the State of Con- 
MECHOUE os cunesceciss oxesads 
Salaries alone paid in Hartford exceed in amount 
the total premium receipts 
throughout the whole State of Connecticut by 


(d) Real estate investments in Hartford 
This $22,837,797.25 is alone 74% of the total as- 
sessed valuation of $302,000,000. 

(e) Investments in Hartford securities 

(f) Taxes on property in Hartford and taxes upon stock 
distributed to the City of Hartford by the State... 
Hartford insurance companies pay nearly one- 
third of the total tax revenue 


In making this computation there is omitted loss 
payments to policyholders, commissions to agents, 
stockholders 
and benefits in these regards are not peculiar to 
Hartford. They are rendered and given through- 


9,549 
$16,307 ,468.37 


14,999,171.31 


of the companies 


22,837,797.25 


40,038,459.77 


2,035,347.70 
of the City of 


because the service 








Connecticut insurance interests of new 
companies in New York State. Evidently 
it is more economical for Connecticut _cap- 
ital to organize Connecticut insurance 
companies in New York State than it is 
in Connecticut. A list of some of these 
incorporations appears later in this article. 
Knowing how deep is the feeling of state 
pride it cannot be imagined that people 
in Connecticut would incorporate New 
York instead of Connecticut companies 
unless they were forced to do so. So one 
result of this high taxation has been to 
ia capital from Hartford to New York 
ity. 

It should be remembered that Connecti- 
cut is not only losing the surplus and 
capital of these companies, but also the 
accumulated assets. 


The Companies Incorporated There 
The Safeguard Insurance Co. was or- 
ganized in 1915 by interests connected with 


The Hartford Live Stock Co., which is 
owned by interests affiliated with the Hart- 
ford Fire and Hartford Accident, at the 
end of 1923 had $500,000 capital and total 
admitted assets of $1,213,000. 

The American Union Insurance Co., 
controlled by interests affiliated with 
Scottish Union & National, at the end of 
1923 had surplus of $709,000; total ad- 
mitted assets $1,289,000. 

The New York Underwriters Agency 
Corporation, in which the Hartford has 
a considerable ownership, will be incor- 
porated under the laws of New York 
State with $2,000,000 capital and $3,000,000 
net surplus. When the new corporation 
takes over the liabilities of the New York 
Underwriters Agency, which it succeeds, 
the Hartford will turn over several millions 
reinsurance reserve. 

And now comes the Franklin National 
Fire, organized by the National Fire of 


capital and surplus of about $750,000. It 
will replace the Colonial Fire Underwriters, 
and is the first of the underwriters agencies 
to incorporate following the announcement 
of the incorporation of the New York 
Underwriters Agency. 
Views of William BroSmith 

This story has not attempted to cover 
the life insurance end of the taxation situa- 
tion, but talking before the Rotary Club 
of Hartford a, few days ago William 
BroSmith, vice president and counsel of 
the Travelers, presented an interesting table, 
found elsewhere in this paper, and also 
made these among other comments: 

“Undoubtedly, what Hartford companies 
do for Hartford is generally highly re- 
garded, but in one respect there is a woeful 
lack of appreciation—that is, the apparent 
lack of public sympathy with the efforts of 
the companies to secure relief from the 


burden than is imposed upon any other 
class of corporations and possibly heavier 
than that imposed by any other state upon 
its own corporations.” 

Mr. BroSmith said that the advantages 
derived by Hartford and by Hartford in- 
dustries through the good reputation estab- 
lished throughout the country by the in- 
surance companies was very great. “The 
principles of care, honesty, accuracy, right 
living, respect for law and order, patriotism 
and loyalty to Hartford,” he said, “are 
enforced upon the officers and employes in 
the internal affairs of the companies. 

“This matter of reputation and character 
building,” he said in closing, “is worth 
more to Hartford than all of the dollars 
and cents of all of the assets of Hartford 
insurance companies put together.” 

It should be stated that none of the 
Connecticut insurance companies have any 
desire to escape a fair taxation. 
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21,316 


WESTERN DEPARTMENT 
6. BR. STREET, Vice-President 
W. L. LERCH, Manager 
76 West Monroe St., Chicago, Ill. 











Great American, 
Insurance Company 


New Dark 


INCORPORATED - 1872 


STATEMENT JANUARY 1, 1924 
CAPITAL 


$12,500.00 


RESERVE FOR ALL OTHER LIABILITIES 


NET SURPLUS 


12,465, 360. 86 
46,282,041.02 


LOSSES PAID POLICY HOLDERS 


$154,469,515.82 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$24,965,360.86 | 


Home Office, One Liberty Street 
New York Gity 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 
NEW YORK—Wam. H. McGee & Co., General Agents, 15 William Street 
SAN FRANCISCO -George L. West, Manager, 220 Sansome Street 
CHICAGO—Wm. HB. McGee & Co., Gen’! Agts., Insurance Exchange Bld¢- | 





Your 


Company 


0.00 
0.16 


PACIFIC DEPARTMENT 
GEORGE H. TYSON, Gen’l Agent 
210 Sansome Street 
San Francisco, California 
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Tax Laws of 
Connecticut 


The following is the 
franchise tax law so 
surance companies: 

Connecticut Substitute for 
No. 81, File No. 496. 

An Act Amending an Act Concerning 
the Franchise Tax to be Paid by Insurance 
(Companies. 

Be it Enacted by the Senate and House 
of Representatives in General Assembly 
Convened. 

Section 1, 


Connecticut 
burdensome to in- 


Senate Bill 


Section 1202 of the general 
statutes is amended to read as follows: 
Kach insurance company having capital 
stock, incorporated under the laws of this 
state and doing business in this state, 
shall, annually, on or before the fifteenth 
day of July, pay to the state treasurer 
a tax on its corporate franchise equal 
to one-half of one per centum on the 
market value of each share of its capital 
stock, as of the first day of October next 
preceding, as determined by the board of 
equalization under the provisions of section 
1204 of the general statutes, provided, from 
the value of the capital stock of such 
company so determined, there shall be 
deducted so much of the aggregate amount 
of the following described bonds, notes or 
other evidence of indebtedness, owned by 
such company on the first day of October 
next preceding as shall not exceed fifty 
per centum of the whole value of the 
capital stock of such company; bonds is- 
sued by this state taken at their cost price 
to said company; and bonds, notes and 
other evidences of indebtedness issued by 
any county, town, city, borough or other 
municipal taxing district of this state after 
Ipril 1, 1917, taken at their cost price 
to such company; and the market value 
on such first day of October of bonds, 
notes or other evidences of indebtedness 
of the United States government, issued 


after April 1, 1917. There shall be no 
other deduction from the gross amount 
of such taxes, and such taxes shall be 


distinct from the taxes provided in section 
1201 of the general statutes. For the 
purpose of ascertaining the amount of any 
such tax, the statement required to be filed 
by the provisions of said section 1201 it 
shall include therein a statement of the 
amount of the cost price to such company 
of all such bonds, notes or other evidences 
of mdebtedness of this state, or of any 
county, town, city, borough or other munic- 
ipak taxing district of this state, and a 
statement of the market value of such 
bonds, notes or other evidences of in- 
debtedness of the United States govern- 
ment owned by such company. 

Section 2. The amount of the tax to 
be paid by any such insurance company 
in July, 1923, shall be determined on the 
basis prescribed by the provisions of this 
Act. 

Section 3. The provisions 
1342 of the general statutes 
stock insurance companies are 

Section 4. This act shall 
from its passage. . 


of Section 
relating to 
repealed. 

take effect 


This is the capital stock tax law: 
Section 1201 of the general statutes 
is amended to read as follows: The 
secretary, treasurer or cashier of every 
bank or national banking association, 
and trust, insurance and bridge com- 
pany, whose stock is not exempt from 
taxation, shall, annually, on or before 
October fifteenth, file in the office of 
the tax commissioner a statement under 
oath, showing the number of shares 
of its capital stock and the fair market 
value thereof on the first day of Octo- 
ber, the name and residence of each 
stockholder and the number of shares 
owned by each on said last named 
date; and, on or before the last day 
of the following February, each of 
the corporations aforesaid shall pay 
to the treasurer of this state a tax 
of one per centum on the fair market 
value of each share of its stock, as 
such value may be determined under 
the provisions of section 1204 of the 
general statutes, less the amount of 


taxes paid by such corporation upon 
real estate assessed in its name in the 
state during the year ended on the 
thirtieth day of September next prior 
thereto, which real estate shall be 
assessed and taxed in the town or other 
taxing district within which it is lo- 
cated. In case of consolidation of two 
or more such companies, the deduc- 
tion of all taxes paid on such real 
estate assessed in the name of any of 
the companies forming such consolida- 
tion shall be allowed in determination 
of the tax to be imposed against such 
consolidated company. 

This is the new bill which, if passed, 


will increase the burdens of insurance 
companies : 
Connecticut Senate Bill No. 284. 


An Act Amending an Act Concerning 
the Franchise Tax to be Paid by Insur- 
ance Companies. 

Be it Enacted by the Senate and House 
of Representatives in General Court Con- 
vened. 

Section 1. Section 1202 of the general 
statutes as amended by section 1 of Chapter 
193 of the Public Acts of 1923 is amended 
to read as follows: Each insurance com- 
pany having capital stock, incorporated 
under the laws of this state and doing 
business in this state, shall, annually, on 
or before the fifteenth day of July, pay 





COMMERCIAL UNION GROUP 
Net Premiums, Total Assets and Net 
Surplus of Six of Those 
Companies 
Six companies in the group headed by 
the Commercial Union Assurance Co., 
Ltd., wound up the year 1924 with these 

figures: 

Net 
Surplus to 
Policyh’rs 


Net Total 


Company Yremiums Assets 


Com. Un. A, Co....$9,447,250 $15,661,424 $5,377,897 
Palatine ..cccsss0. 3)070,045 5,242,709 1,821,501 
Union ............ 2+. 2,242,604 31191819 "730,090 
Com. Un., N. Y.... 1,685,513 2,763,789 612,648 
Amer, Gents ..6ccssee 4,858,980 8,538,622 3,148,345 
COOMA. 200s 0600600 2,451,349 3,909,085 — 1,545,47¢ 


to the state treasurer a tax on its cor- 
porate franchise equal to one-half of one 
per centum on the market value of each 
share of its capital stock, as of the first 
day of October next preceding, as deter- 
mined by the board of equalization under 
the provisions of section 1204 ( ) 
of the general statutes. 

There shall be no (other) deduction 
from the gross amount of such taxes, and 
such taxes shall be distinct from the taxes 
provided for in section 1201 of the general 
statutes as amended by chapter 209 of the 
public acts of 1921. 

Section 2. The amount of tax to be 
paid by any such insurance company in 
July 1925, shall be determined on the 
basis prescribed by the provisions of this 
act. 

Section 3. This act shall take effect 
from its passage, (provided, from the 
value of the capital stock of such company 
so determined there may be deducted the 
amount invested in bonds issued by the 
state, and in case of such deduction the 
tax as aforesaid shall be paid on the por- 
tion of the value of the capital stock 
remaining ). 





Ward & Degnan, of Jamaica, 
Add California to Their List 


Ward & Degnan, Inc., of Jamaica, L. 
[., have been appointed agents of the 
California Insurance Company for Ja- 
maica and vicinity, including Richmond 
Hill, Woodhaven, Ozone Park = and 
South Ozone Park. The agency was or- 
ganized last year by Desmond J. Ward, 
formerly an underwriter in the metro- 
politan office of the Ocean and later a 
special agent of the Aetna Life & Affil- 
iated Companies, and Edward A. Degnan, 
formerly assistant superintendent of the 
Brooklyn office of the Ocean. The 
agency represents the American Em- 
ployers as general agents for Long Isl- 
and, and the Importers & Exporters, 
Globe & Rutgers, Glens Falls, and Agri- 
cultural as local fire agents. 








UNITED STATES MERCHANTS & SHIPPERS 


INSURANCE COMPANY 


1 SOUTH WILLIAM STREET, NEW YORK 





Financial Condition, January 1, 1925 
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Surplus to Policy Holders................ 


Marine and Automobile Departments: 


APPLETON & COX, Inc., Attorney 
1 South William Street 


New York 


Fire Department: 


CRUM & FORSTER, General Agents 
110 William Street 


New York 


. $4,678,186.54 
2,425,135.46 
. 1,000,000.00 
1,253,051.08 
2,253,051.08 
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Rice on Insurance Stocks 





Why They Have Been and Will Continue to Be 
Splendid Investments; Broader Circle 
of Investors 


Richard C. Rice, of J. K. Rice, Jr., & Co., 
a New York investing house specializing in 
insurance stocks, talking before the Blue 
Goose of New York on Thursd: ry night of 
last week, made the prophecy that in the 
next few years there is going to be a still 
wider distribution of insurance stocks 
among investors. He gave as his reasons 
that there is a wider understanding of this 
particular form of security now than there 
used to be. Investors who formerly con- 
fined their holdings to bank and_ trust 
company stocks are becoming insurance 
company shareholders. They have seen 
values increase tremendously, and they 
have seen a more active market come into 
being. They now realize that the future 
possibilities of these stocks are more at- 
tractive than they probably formerly be- 
lieved. 

Much of the popularity that has come of 
late to insurance stocks is due to the fact 
that writers in newspapers and inagazines, 
as well as in the insurance journals, have 
been giving greater attention to tiie stocks 
and to their merit. It does not take long 
for the public to absorb such education. 
Then, too, different responsible brokers, 
instead of confining their analyses to other 
securities, are making a practice of analyz- 
ing insurance company stocks and these 
discussions are going out to investors gen- 
erally and are being read. The result is, 
investors are coming to a realization of the 
intrinsic merit of insurance stacks. 

The year 1924 was a particularly notable 
one in insurance stock movements, espe- 
cially in New York and Hartford. In 
New York the principal advances were in 
the Globe & Rutgers, Hanover, Fidelity- 
Phenix, North River and United States 


lire. In Hartford the principal advances 
were with the Travelers, Aetna Life, Au- 
tomobile and National Fire. 


Investments of Insurance Companies 


In discussing the fine type of investments 
owned by the insurance companies them- 
selves, Mr. Rice said: 

“Insurance companies are required by 
law to make annual statements to the State 
insurance departments, setting forth a list 
of the incomes, disbursements, etc. Exam- 
ination of thees lists of investments dis- 
closes that almost invariably they are of a 
very high character, as they are selected 
by men trained in investment lines, and 
most of them are of a liquid nature. 

“In considering the value of insurance 
stocks the average investor often over- 
looks the value of the unearned premium 
reserve. This is required by law to be 
set aside as a liability and represents what 
the company would have to pay back to 
policyholders in return premiums if it were 
to cancel all policies. In actual practice, 
however, a company does not cancel its 
policies, but carries them to expiration and 
then gets back what it had expended to se- 
cure, inspect and underwrite the business 
and pay taxes on it. Thus the stockholders 
have an equity in the unearned premium 
reserve, usually figured at about 40 per 
cent. of that reserve, but sometimes worth 
considerably more if the company has se- 
lected its business carefully and has an 
agency plant which produces good business 
for it. 

In outlining several of the causes for the 
development of stock, Mr. Rice cited the 
group movement in fire insurance. The 
reason for the growth of the groups, he 


briefly outlined as follows: 


Growth of the Group Movement 


“The primary ones are desire for more 
premium income and the necessity of re- 
ducing expenses. Of secondary importance 

















RC. RICE 


are the need of a wider distribution of 
risk, the desirability of retaining as much 
of the premium income as possible and 
the hostile attitude toward underwriters’ 
agencies on the part of agents and also of 
some insurance commissioners. 

“The development of groups has been 
forced by causes largely beyond the con- 
trol of the companies. Competition in- 
creased by the growth of mutuals and re- 
ciprocals, together with scientific rating 
and State supervision of rates, all tending 
to force rates down, and increased ex- 
penses especially since the war, have made 
underwriting profits so uncertain that com- 
panies have been obliged to look chiefly to 
investment earnings as the dependable 
source of dividends to stockholders. 

“In this fact is found one of the principal 


reasons why the stocks of established com- 
panies have become investment rather than 
speculative securities; these companies 
have accumulated such a volume of funds 
that they can pay dividends from invest- 
ment earnings even though they make no 
underwriting profit, provided they do not 
suffer tremendous underwriting losses as 
from great conflagrations. Being thorough- 
ly established they have sound reasons for 
expecting an increase rather than a de- 
crease in funds and in interest earnings.” 
Recent Capital Increases 

Discussing capital increases he said: 

“To show the fixed increases in capitali- 
zation that have taken place during the 
last five year period might say from the 
first of 1920 to date 103 American stock 
fireinsurance companies have increased 
their paid in capital by the aggregate sum 
of $85,728,805. The capital increases dur- 
ing the sixty-one months covered more than 
exceeds the total capital of those 103 com- 
panies on December 31, 1919. 

“The actual increases were from $77,- 
305,885 at the beginning of 1920 to $163,- 
034,690 at the present writing. This latter 
figure includes the increases of the Hart- 
ford Fire, Firemen’s Fund, Rhode Island, 
Potomac of Washington and Homestead of 
Baltimore.” 

Agents Buying Lots of Stock 

Telling why agents are buying stocks, he 
said: 

“During the past year or so there has 
been considerable buying of stock by com- 
pany agents. Due to increased capitaliza- 
tion and lower par value, the price of the 
shares being lower, stocks have become 
more attractive to a larger number of in- 
vestors and the companies as well as the 
brokers have had many requests for offer- 
ings. ‘This purchasing of stocks by agents 
in the companies which they represent is 
to be commended because it has a tendency 
to form a much closer relationship between 
them. Recently an official of one of the 
Eastern companies stated that 700 agents 

(Continued on page 23) 














“STRONG AS THE STRONGEST”’ 


THE NORTHERN 


ASSURANCE COMPANY 
LIMITED OF LONDON 





Assets $8,960,540.39 


EXECUTIVE OFFICE AND 
LOCAL DEPARTMENT 
55 John Street, New York 


A. G. MARTIN, Manager. 


J. V. LANE, Ass’t Mgr. 


WM. H. McGEE & CO., INC., Marine Underwriters, U. S. A. 


C. W. COOPER, Ass’t Mgr. 


Liabilities $6,389,962.96 
Surplus in U. S., $2,570,577.43 


The forty-ninth Annual Statement of the United States Branch of the Northern 
Assurance Company shows as of December 31st, 1924, that of the total assets 
held in the United States $7,135,000.00 is deposited with and under the control of 
‘Trustees and Insurance Departments for the benefit and protection of our policy- 
holders in the United States. 


AGENCY DEPARTMENTS 
Northern Assurance Building, 
135 William Street, New York 











J. D. ERSKINE, Gen’l Agent 
15 William Street, New York 
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State Seeks Control 
of Fire Commissions 


TO MAKE RATE LAW EFFECTIVE 


Bill to Bring Commissions Under Rat- 
ing Law Was Expected; Importers 
Group to Observe Rules 


It was only natural that the New York 
State Insurance Department should fol 
low up the decision of the Court of Ap- 
peals against the New York Fire In 
surance Rating Organization with the 
introduction of a bill to empower the 
rating organization to control commis 
sions, brokerages and numbers of 
agencies. All these latter named factors 
are unquestionably closely related with 
rate-making but the matter of putting 
the lid on commissions is so loaded with 
dynamite that it is usually delicately 
handled or entirely avoided whenever 
possible. 

When the New York courts were first 
listening to the petitions of the Im 
porters & Exporters and its allied com- 
panies the New York Insurance Depart 
ment flatly declared that the rating or 
vanization would have to possess power 
to regulate commissions if the rating law 
was to become truly effective and that 
if the courts held against the rating 
body, as they did, then the Insurance 
Department would go to the legislature 
with a proposed amendment to Section 
I4l-a of the rating law. That is what 
has happened. 

The bill at Albany now would require 
rating organizations to “adopt reasonable 
rules for the regulation of commissions 
and brokerages and rules for the limita 
tions of agencies and the regulation of 
any other acquisition expenses which 
constitute elements or factors entering 
into the computation of rates. There ts 
some doubt about the constitutionality 
of the provision concerning limitation of 
agencies, the State of Washington hav- 
ing ruled that such a limitation was 
not within the powers of any regulatory 
body. 


Commission Control Constitutional ? 


On the other hand it is reasonable to 
expect that as the New York courts have 
not held unconstitutional provisions of 
the insurance law giving the State De- 
partment the right to pass upon the 
reasonableness of fire insurance rates 
they would not deny the Insurance De- 
partment power to control an important 
element in the fixing of rates, namely 
commissions. 

However, it is another matter to pass 
this bill through the legislature. Fixing 
fire insurance rates does not auto- 
matically and immediately hit the pock- 
etbooks of thousands of persons. But 
when an organization issues a schedule 
of commissions, backed by law, it means 
cutting the incomes of hundreds of 
agents who have been receiving excess 
commissions in one form or another. 
There is not the slightest chance that a 
uniform and legal commission scale 
would result in commission increases 
because the trend is downward in ac- 
quisition costs. For that reason the op- 
position can muster a large showing at 
Albany if it cares to, and the arguments 
of constituents often have an important 
influence on members of state legisla- 
tures, 

Fire companies themselves try to con- 
trol commissions in this state as else- 
where, but the entire structure is built 
upon voluntary observation of rules. 
And the consequences have not always 
been satisfactory. Rochester, Syracuse, 
Utica and other cities in this state are 
sore spots where excess commissions are 
the rule and nobody seems to be able to 
furnish any practical ideas for reducing 
the acquisition costs in these particular 
cities. Those companies which adhere to 
Eastern Union rules are losing business 
to the companies willing to pay the 
higher commissions. 





Zecause of the inability of the fire 
companies themselves to exercise real 
control over commissions it may be that 
they would not be averse to legal con- 
trol, hostile as they are generally to 
state interference, as an experiment in 
this instance. 

Last week the Importers & Exporters 
and the thirty companies associated with 
it in the fight against the Rating Or- 
ganization voted to abide by the rules 
of the organization as they stand today. 
It will be recalled that the Court of Ap- 
peals ruled that the present rules can- 
not be changed without unanimous con- 
sent. Following is the text of the reso- 
lution voted on favorably by the Im- 
porters & Exporters group: 

At a meeting of representatives of the thirty- 
me companies which undertook resistance to 
the contention of the Superintendent of Insur 
ance of the State of New York, that the New 
York Fire Rating Organization had the power 
to regulate commissions, brokerages and num- 
ber of agents, held at the office of Goldman & 
Unger, their attorneys, 120 Broadway, New 
York City, on February 19, the following resolu 
tion was unanimously adopted: 

“Whereas, a difference of opinion arose be 
tween the New York Fire Insurance Rating 
Organization and thirty-one fire insurance com- 
panies doing business in the State of New 
York as to whether the Rating Organization 
had the power to limit commissions, brokerages, 
and number of agents; and 

“Whereas, the thirty-one companies were and 
are agreeable to the continuance of the exist 


ing rules on those subjects, as a voluntary rule 
of conduct, but disputed the power of the Rat- 
ing Organization to make or enforce any rules 
on these subjects; and 

“Whereas, in litigation instituted by the 
thirty-one companies the Court of Appeals 
of the State of New York has held that the 
Rating Organization has not the power to make 
cx enforce rules affecting commissions, broker- 
ages and number of agents; and 

“Whereas, it is the desire of the thirty-one 
companies to see that a policy of co-operation 
and harmony is adopted by the Rating Organi- 
zation and the fire insurance companies doing 
business in New York State, and in the opinion 
of the thirty-one companies it is deemed advis- 
able for the companies to abide by and support 
the existing rules of the Rating Organization, 

“Now, therefore, it is resolved, that the said 
thirty-one companies, while recognizing that 
the R: ating Organization has no jurisdiction over 
these matters, voluntarily State that they will 
co-operate for these companies and any others 
in which they have an interest, in the carrying 
out of the rules and regulations heretofore 


adopted by the New York Fire Insurance Rating 
Organization.’ 


TOPICS FOR MARCH 16 


Some of the subjects to be discussed 
by the several committees at the meet- 
ing on fire insurance at the National 
Convention of Insurance Commissioners 
to be held at the Hotel Astor, March 
16, are : “Conflagration Hazard” ; “Method 
of Computing Underwriting Profits.” 
The committees will also consider the 
question of a uniform rating law and 
contingent commissions. 


MADE ASSISTANT SECRETARY 





George F. Hayden, America Fore Com- 
panies, in Charge of Railroad 
and Transit Risks 


George F. Hayden has been elected 
assistant secretary of all the America 
Fore companies. He is in charge of the 
railroad and transit departments of 
these companies and in addition has su- 
pervised the conflagration liability of the 
companies throughout the country. His 
title heretofore has been consulting en- 
gineer. Mr. Hayden was born April 30, 
1876, in Milwaukee. He graduated from 
the Armour Institute of Technology in 
Chicago with a degree in electrical en- 
gineering and later went with the Chi- 
cago Board of Fire Underwriters. He 
joined the Continental in 1909 as en- 
gineer. ; 

In 1917 Mr. Hayden was made chief 
engineer of the America Fore companies 
in charge of sprinkler business and three 
years later was placed in charge of rail- 
road and transit business. 





The Toronto Casualty, Fire & Marine 
has appointed Jules H. Pigeon Quebec 
Provincial manager. 





their business. 





of really competent agents. 


Rational Conservatism 


The Buffalo Insurance Company, established in 1867, is in some 
respects conservative. 


Instead of appointing anyone willing to represent it, it selects 
its agents with care, and when it has entrusted its interests to an 
agent, it leaves him alone so far as it possibly can. 


The Buffalo believes that much of the so-called “service” pro- 
vided by some other companies simply annoys and wastes the time 


Good local agents neither desire nor 
need a horde of bright young visitors instructing them how to run 


Buffalo field men never, with a magnificent gesture, 
us the whole line,” 


The Buffalo Insurance Company would like to see the Amer- 
ican Agency system re-established. 


It opposes overhead writing, either for its own account or under 
the subterfuge of underwriters’ agencies, subsidiaries or annexes. 
It believes in the sole agency system. 


The indemnity it furnishes is second to none. 


If you would like to represent a company which stands on the 
above platform, apply to: 


HENRY M. MILLER, Assistant Secretary, 
447 Main Street, Buffalo, N. Y. 


or “Throw all your other companies out.” 
Agents of the Buffalo well understand the risk of putting all their 
eggs in one basket, and Buffalo field men think there is no ultimate 
benefit to their company in acting like human hogs. 


say “Give 
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Christopher Made 
Caledonian Manager 


SUCCEEDS LATE CHARLES POST 





Was for 20 Years Asst. Manager of U. S. 
Branch; Robert R. Clark Now 
Asst. Manager 





R. C. Christopher, who has been as- 
sistant United States manager of the 
Caledonian for about twenty years, has 
been appointed United States manager 
to succeed the late Charles H. Post. 
R. Hill Stewart, of Edinburgh, Scotland, 
general manager of the Caledonian, an- 
nounced the appointment last week, at 
which time he also made known the pro- 
motion of Robert R. Clark as assistant 
manager to succeed Mr. Christopher. 


3efore becoming assistant manager, 


Mr. Christopher was general agent in 
the Middle Department. He was presi- 
dent of the Underwriters’ Association of 
the Middle Department at the time he 
came to the home office. A native of 
this city he entered insurance with the 
Niagara Fire. He was made. general 
agent in the Middle Department by that 
company in 1890, and when two years 
afterwards the Caledonian entered the 
United States under the Niagara Mr. 
Christopher became general agent of 
both companies, serving in the dual 
capacity until 1894. 

When the Caledonian terminated its 
connection with the Niagara Mr. Chris- 
topher went with the former company 
and Mr. Post. Having been with the 
Caledonian since its entrance here Mr. 
Christopher is the logical one for man 
ager. He is well known to and popular 
with agents of the Caledonian and 
Caledonian-American all over the coun- 


Mr. Clark, the new assistant manager, 
has been executive general agent at the 
home office for more than a year, having 
previously been general agent for New 
England at Boston for ten years. He is 
forty-one years of age, and was groomed 
at the home office in Hartford for the 
position he is now called upon to oc- 
cupy. He has specialized in New Eng- 
land business having started in a local 
agency at Boston and later acting as 
special agent for the Newark Fire. 


AGENCY LIMITATION 








Three More Agents Tell What Effect 
They Think Stoddart Incorpora- 
tion Will Have 
Additional views obtained by The 
Eastern Underwriter on the question of 
what effect the incorporation of the 
New York Underwriters Agency will 
have on the question of agency limita- 

tion follow: 

3owen, Perry & Forbes, Syracuse: 
“The question of agency limitation has 
been an increasing subject of interest 
to local agents in Syracuse. Personally, 
we feel that the incorporation of the 
New York Underwriters Agency is an 
important step in the right direction. It 
should certainly attract the earnest at- 
tention of insurance men who have 
looked with apprehension on the growth 
of the so-called Underwriters or An- 
nexes and the corresponding multiplica- 
tion of agents.’ 

John H. Ward, Nelson & Ward Co., 
Jersey City: “I am ‘neither prophet nor 
the son of a prophet’ but venture to 
say that the incorporation of the New 
York Underwriters Agency, making 
that organizdtion a stock company, will 
have a tendency to induce other like 
organizations to follow suit.” . 

William S. Naulty, Jos. M. Byrne & 
Co., Newark: “It is difficult for any 
one to visualize the country-wide effect 
of the incorporation of the New York 
Underwriters Agency. I cannot person- 
ally conceive that the one hundred and 
thirty or more underwriters agencies 
will be retired as a result of this action. 
The moral effect will certainly be good; 
whether there will be any practical bene- 
fits from it remains to be seen.” 
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Create 


a Market 


i mer PIONEER has always performed 
the seemingly “impossible.” No one 
might ever have thought of steamships had 
not Robert Fulton realized an existing need. 


Often some insurance agent turns pioneer 
in an apparently unproductive field because 
he realizes a need which was hitherto un- 
.recognized there. New and increased forms 
of insurance protection can take care of 
these needs. 


The insurance requirements of every com- 
munity are many—if you have suggestions 
and certain needs in your community, com- 
municate with us. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager J. F. Van Riper, Branch Secretary 
of New York 


Incorporated 1806 


Hart Darlington, President J. F. Van Riper, Secretary 
75 Maiden Lane, New York 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


W. G. Falconer, President H. P. Jackson, Vice-President 


The Agent Who Seeks to Give Service 
Mast Himself be Well Served 


COMPANIES 














Domestic Companies 
Are Forging Ahead 


VIEW ON WORLD-WIDE OUTLOOK 


A. S. Rogers of London & Lancashire 
Discusses Conditions in Many Coun- 
tries; The Fire Offices Committee 


A. S. Rogers, secretary to the London 
& Lancashire, recently told the Liverpool 
Insurance Institute some aspects of foreign 
insurance business which are of extreme 
interest. “ 

Mr. Rogers states that the total net fire 
income of the British offices in 1923 was 
58% million pounds. One-fourth of this 


was done in what is known as home busi- 
ness; three-fourths in foreign business. 

The sphere of influence of the Fire Of- 
fices’ Committee extends over practically 
the whole world with the exception of the 
United States, Canada, Australia and cer- 
tain parts of Europe. The membership is 
not confitied to British companies. They 
constitute but one-half the membership. 
The primary object of the Fire Offices’ 
Committee has been to bring the com- 
panies together in an effort to fina out by 
experience what are adequate rates of pre- 
miums. It is an elastic body. Foreign 
tariff rating is old. It extends back to the 
‘00's. Lormerly it was a simple proposi- 
tion, It has gradually grown more com- 
plex. ‘To illustrate: Sixty years ago, when 
the London & Lancashire entered Japan 
there was a simple rate agreement dealing 
with risks in Yokohama and Kobe. Now 
there is an elaborate joint tariff to which 
Japanese companies and foreign companies 
alike are parties. 








Division of Business 


Japanese companies, by the way, have 
now been doing about six times the vol- 
ume of Japanese fire insurance that the 
British companies have. 

In Chile there are now eighty-five native 
insurance companies operating against 
thirty foreign companies, including twenty- 
one British. ‘The native companies have 
two-thirds of the fire business and three- 
fourts of the marine. Native companies 
are very strong in the Argentine. The 
local companies formed their own tariff 
association in 1824, but they are working 
on friendly terms with the Fire Offices’ 
Committee. The Argentine companies have 
doubled their income since 1908. Foreign 
companies have shown a 20 per cent. in- 
crease only. British companies have been 
in Brazil since 1857. Now there are forty 
local companies writing double the pre- 
miums of the thitteen British offices. 
There was also a joint tariff committee in 
srazil. 

The French Situation 


Mr. Rogers said that in France since 
1918 more than thirty new offices, trans- 
acting fire and other sections ol the busi- 
ness, have been floated. He said that the 
merging and amalgamation of insurance 
companies are unknown in France. It is 
difficult for foreign companies to compete 
in that country. Continuing he said: “In 
their own field the French companies domi- 
nate. They have educated their clientele 
on well-defined lines and they have served 
well the policyholders in that country. 


“Several of our leading British compan- 
ies have followed them in friendly rivalry, 
but many of the British offices have in 
their own judgment, wise or unwise, re- 
frained from any effort to compete ‘with 
the French offices in their complicated 
methods of dealing with ‘simple’ business. 
| refer particularly to the system of com- 
muted commissions whereby in order: to 
obtain a reasonable certainty of a risk be- 
ing continued with the company for a 
period of years—usually ten—the company 
has been prepared to pay out 200 per cent., 
or even more, of the first year’s premium 
in the way of commission or brokerage 

“There is no temptation in such a sys- 
tem to ‘dip in’ and ‘pull out,’ for 1f a com 
pany makes the plunge and goes into busi- 
ness on these terms, it is Pom good or ill, 
and it must be content to wait and see the 














Page 20 














February 27, 1925 








result, without expecting a too immediate 
profit. 

“What then has this meant so far as 
business in France is concerned. Prac 
tically this, that the simple French business 
is monopolized by the older French offices, 
together with those relatively few British 
companies who have been prepared to fol- 
low the French methods, and in reality to 
purchase a good-will in France. 

“The majority of the British offices, so 
far as direct business in Irance is con- 
serned, have been content with a portfolio 
mainly consisting of mercantile and indus- 
trial business, which classes are not in the 
main subject to commuted commissions. 
But the more important interest of the 
british offices in I'rench business has been 
by way of re-insurance, which, due to 
the long and cordial relations existing be 
tween I'rench companies and British com 
panies, has been of great and increasing 
importance, 

“Tam not, | think, divulging any secret 
when | say that many of the British com- 
panies who have established the best of re- 
insurance relations with France have done 
so by submitting to a not unreasonable 
undertaking required by the French direct 
companies that the British company will 
not operate directly in I’rance during the 
currency of the re-insurance contract.” 

In Belgium very much the same condi- 
tions exist as in France. ‘There are fifty- 
seven British companies out of one 
hundred fifty companies in all. 


Fierce Dutch Competition 


In Holland the Dutch companies domi- 
nate through low premiums, although the 
British companiés have a substantial part 
of the mercantile business. ‘Three hundred 
Dutch insurance companies write fire in- 
surance and there are two hundred foreign 
companies there, -including seventy-five 
british. It must be seen that competition 
in Holland is very keen. 

Norway has gone through a series of 
many stock company floatations since the 
war. Many of them have had hard sliding. 
In 1923 thirty-three Norwegian companies 
liquidated. 

In Denmark the British companies do 
very well and the principal competitors 
are small mutual local companies. 

British companies get all the business 
they want in Central Europe, but in Ger- 
many the rating conditions are so bad that 
the situation is unsatisfactory. 


A Mouthful About Russia 
Relative to Russia, Mr. Rogers said: 
“Kor us msurance men Russia has liter- 

ally burned itself out.” 

In ‘lurkey the British companies up to 
1923 were firmly established; then came 
a political upheaval. The British hope to 
re-enter the territory. 

Every British company doing foreign 
business is represented in Egypt. “1 
should imagine that the Cotton Shoonahs 
in Egypt have been more thoroughly in- 
spected by home office officials than any 
other risks in the world,” said Mr. Rogers. 
Alexandria, which has a population.of 450,- 
000, has more than one hundred insurance 
companies to divide the business. 

In Calcutta, European firms hold more 
than three-fourts of the trade. In Bombay 
the East Indian firms rule the roost. 

Mr. Rogers gives an interesting picture 
of the situation in China, where rates are 
elastic because you cannot deal with a 
Chinaman on a net basis. There must be 
a consideration. 

Practically every mercantile firm of any 
importance in the foreign countries has its 
own insurance agency, relying, first, on the 
premiums it can secure from its own con- 
nection, and, second, on the business it can 
influence among the smaller traders who 
are unattached. 


Underwriters Salvage Company 
to Build Six Story Building 
The Underwriters’ Salvage Company 
has bought the property at 537-549 
Broome Street, New York City, where it 
will build a six-story building, containing 
a total of 100,000 square feet to be used 
exclusively by the company for executive 
offices and warehouse purposes. The 
transaction involves an expenditure of 
$500,000. The total Broome Street front- 
age is 178 feet. 


Globe & Rutgers Had 
Splendid Year In 1924 


ASSETS INCREASED _ $7,750,000 
Now Total — $60,650,000; Net Sur- 
plus Increased $4,117,000, Making 
It $19,816,000 





One of the most eagerly watched-for 
annual statements early each year is that 
of the Globe & Rutgers. This remark- 
able fire company has been going ahead 
with such rapid progress that the atten 
tion of the insurance world is centered 
upon it. Scarcely more than a quarter 
of a century old, the Globe & Rutgers 
now has assets amounting to $60,654,703, 
a stupendous figure considering the age 
of the company and the severe compe- 
tition new companies have had to face 
during the last twenty-five years. This 
represents a gain of over $7,750,000 dur- 
ing 1924, 

No less interesting than the total as- 
sets is the amount of net surplus to 
policyholders. This equals $19,810,623, 
or a gain of $4,117,908 during the twelve 
months of last year. Adding to this 
the capital.of the Globe & Rutgers, 
amounting to $3,500,000, the total amount 
classed as surplus to policyholders is 
$23,310,623. 

During 1924 the unearned premium 
reserve increased $517,757, and on De- 
cember 31 was $20,280,922. The loss re- 
serve went up about $1,400,000, and now 
amounts to $6,608,157. There was also 
a slight increase in other liability items, 
but even with this the net surplus in- 
creased over $4,000,000 as noted. 

I. C. Jameson, president of the Globe 
& Rutgers, and Lyman Candee, vice- 
president, are the two prominent heads 
of the highly capable management of 
the Globe & Rutgers. Other officers 
include J. H. Mulvehill, vice-president 
and secretary; W. H. Paulison, vice- 
president; J. D. Lester, vice-president; 
W. L. Lindsay, secretary; A. H. Witt- 
hohn, secretary; G. C. Owens, assistant 
secretary, and M. J. Volkmann; local 
secretary. 

Cc. J. AYRES’ CONTEST 
Enterprising Saranac Lake Agent Offers 
Cash Prizes For Best Slogan 
Suggestions 
Clinton J. Ayres, the Saranac Lake 
agent who expects about fifty special 
agents and others to come to his tenth 
anniversary dinner on March 9th, has 
offered a series of prizes to scholars, 
ex-service men and others who will fur- 
nish the best arrangements of the names 
of the companies his office represents 
for slogan suggestions, bringing out the 
idea of insurance protection. His com- 
panies are the Aetna Casualty & Surety, 
Aetna Insurance Co., Agricultural, Au- 
tomobile, Boston, Commercial Union, 
Continental, Fire Association, Glens Falls, 
Great American, Hartford, Home Un- 
derwriters, Maryland Casualty, Ni- 
agara, Northern, North British & Mer- 
cantile, Norwich Union, Orient, Phoe- 
nix, Providence-Washington, Royal and 

U.S. 8G. 


TO MEET AT BRIARCLIFF, N.Y. 


Insurance piliatiainn Convention in 
June; J. G. Mays, Chairman of 
Program Committee 
The 1925 Summer Convention of the 
Insurance Advertising Conference will 
be held at Briarcliff Lodge, near Ossi- 
ning, N. Y. The convention will last 
three days, June 8, 9 and 10. This loca- 
tion was chosen as a result of a mail 
ballot taken from the entire list of mem- 

bers of the Conference. 

J. G. Mays, secretary of the Royal In- 
demnity Co., has been appointed chair- 
man of the program committee for the 
Briarcliff meeting. The selection of Mr. 
Hays to fill this responsible position is 
looked upon with great satisfaction by 
Conference members and with confi- 
dence that the Briarcliff program will at 
least measure up to the excellent stand- 
ing of the previous conventions. 




















DO THE MOVIES PAY? 


Yes—if the movie slides are the pulling kind 
supplied Hartford agents. 


Logan Duncan, Hartford agent at Mission, Texas, 
says: 

“Due to the increase in business which I have had, 

due largely to this slide, I have made arrangements 


with our local theatre for an advertisement to be 
shown for the period of one year.’’ 


The Hartford’s agency helps, tying up with the 
Hartford’s national advertising, make a strong 
business-getting combination. 

Are you interested in some phase of the Hart- 
ford Service? 


HARTFORD FIRE 
INSURANCE COMPANY 


Hartford, Conn. 


The Hartford Fire Insurance Company and the 
Hartford Accident and Indemnity Company write 
practically every form of insurance except life 




















wt 








February 27, 1925 








Page 21 





Insurance Hearings 
Held in Albany 


SOME BEHA BILLS OPPOSED 


Doyle Thinks Bill Giving New Power 
to Department Respecting Newly 
Organized Companies Too Drastic 


An insurance department bill, amend- 
ing Section 10 of the New York Insurance 
Law, and giving the Department greater 
power with reference to approval or dis- 
approval of newly organized insurance 
companies and their conduct, was opposed 
at a hearing in Albany this week by J. H. 
Doyle, of counsel for the National Board; 
and by C. G. Taylor, Jr., of the Associa- 
tion of Life Insurance Presidents. 

Mr. Doyle took the position that the 
legislature would be writing into the law 
the same powers for the superintendent 
of insurance as is now vested in the 
superintendent of banks relative to state 
banks. The banking and insurance busi- 
ness are not comparable, he said. Fur- 
thermore, he declared that the law would 
invite retaliatory legislation, and even if 
the new company were refused permission 
to do business it could seek redress in 
the court. “What company is going to 
organize,” he asked, “if it may be obliged 
to litigate before it can establish a right 
to exist?” Mr. Taylor thought the present 
statutory requirements sufficient protection 
for the public. 

It is understood that the bill was offered 
hy the Department because of recent fail- 
ures of taxicab and other mutuals. Re- 
specting that angle Mr. Doyle said that 
the present statute relative to new fire 
and life companies was strong enough, and 
that the troubles respecting mutuals, re- 
ciprocals and inter-insurers were largely 
the result of the exemptions those carriers 
had, and if those exemptions and restric- 
tions were removed and all carriers were 
on the same basis the situation would be 
improved. In other words, there should 
be sufficient legislation to safeguard those 
classes of carriers. 


Brokers Oppose a Bill 

George P. Nichols, president of the Fire, 
Marine & Liability Brokers Association 
of New York, spoke against the Bouton 
Wheatley bill amending subdivision four 
of section 138-a of the insurance law by 
increasing the license fee for fire adjusters 
from $25 to $100 declaring that the amount 
of the license fee would not raise the 
general standard of adjusters. Superin- 
tendent Beha of the Insurance Department, 
stated that the raise in fee would deter 
many who sought an adjyster’s license 
simply to share a fee would be deterred 
from so doing, and that the raise to $100 
would not embarrass the professional ad- 
juster. Assemblyman Steingut, a member 
of the committee, raised the question that 
as long as the amendment is in the nature 
of an experiment, why not make the fee 
$50 instead of $100. The committee will 
probably report this bill out at an early 
date. 

There was no opposition to the depart- 
mental bill amending Section 91 of the in- 
surance law increasing the penalties of 
agents to declare that he shall in addi- 
tion to any other penalty for to the people 
the sum of $500 for a violation. 

Withdraw Bill 


The bill amending 65-a of the Insurance 
Law in relation to return of premiums of 
cancelled fire insurance policies was with- 
drawn by the department, Superintendent 
Beha stating that under the present plan, 
on cancellation, the company sent its check 
to the agent or broker for the company’s 
share and the agent added the difference, 
whereas the new bill might work out to 
impose the entire burden on the ¢ompany. 

The measure amending throughout Sec- 
tion 63 of the Insurance Law and prepared 
by Clarence C. Fowler, special deputy and 
attorney for the superintendent in the New 
York office met with vigorous opposition 
from Harvey J. Drake, former counsel to 
the department, who declared that the bill 
was drastic, arbitrary, and stripped the 
delinquent insurance company of its rights 


in court, the decision of the department 
in such matters being final. This measure 
is reintroduced this year in about the same 
form, with some changes as last year. 
An amendment to the bill, proposed by the 
department on page 8, line 6, would confer 
the further power of taking over the affairs 
of a company, if a foreign company “when- 
ever any such foreign insurance corpora- 
tion discontinues underwriting insurance 
risks in its domiciliary state or country.” 
Mr. Drake represents certain insurance in- 
terests in New York City, but appeared 
against the bill more on account of his 
knowledge of the subject gained from his 
experience in the department, as he regards 
it as a vicious measure, in its present form. 





SMOKE AND CINDER CLUB MEET 


The next meeting of the Smoke and 
Cinder Club of Pittsburgh will be held 
March 9 at 6:30 p. m. at the Henry 
Hotel in Pittsburgh. C. M. Campbell, 
manager of the automobile department 
of the Insurance Company of North 
America, will be the chief speaker. This 
meeting will be devoted principally to 


automobile insurance. There will be 
special music under the direction of 
Ernest Warren, special agent of the 


Springfield Fire & Marine, and also an 
attendance contest with Special Agents 
Warren and R. H. Randal of the New- 
ark Fire as leaders. 


SPECIAL RISK HEADS MEET 





Monthly Meeting to Confer On Special 
Risk Underwriting Problems; C. 
W. Pierce Presides 

The monthly meeting of the newly 
formed conference of special risk under- 
writers was held on February 20 in the 
committee room of the Eastern Union, 
at which twenty-three officers and man- 
agers of improved risk departments at- 
tended. Open discussion and exchange 
of opinions were made on problems of 
special risk underwriting. Curtis W. 
Pierce, vice-president and head of the 
engineering departments of the America 
Fore companies, presided. 





215TH YEAR 


SUN 
INSURANCE OFFICE OF LONDON 


FOUNDED i71e 

UNITED STATES BRANCH 
55 Fifth Ave. . New York 

WESTERN DEPARTMENT: 
Wrigley Bldg., 410 N. Michigan Ave. 

Chicage 

PACIFIO DEPARTMENT: 

N. W. Cer. Sansome and Sacramente Sts. 
San Francisco, Cal. 











ROYAL’S 1924 FIGURES 

The statement of the United States 
branch of the Royal Insurance Company 
as of December 31, 1924, includes the fol- 
lowing figures: 
Net premiums in 1924.......$16,247,016.94 
Total admitted assets....... 24,502,710.88 
Surplus to policyholders.... 6,192,757.39 





FIRE INSURANCE COMPANY 


Continuously in business since 1852 


The real strength of an insurance eom- 
pany is in the conservatism of ite man- 
sgoment and the management of THE | 

| HANOVER is an absolute assurance of | 
the security of its policy. 


CHARLES W. HIGLEY, President 





MONTGOMERY CLARK, Vice-President 
J. G. HO 


LMAN, Se 
H: T. GIBERSON, 

F. E. SAMMONS, Aast. Secy. 
A. E. GILBERT, Asst. Secy. 
HOME OFFICE 
Hanover Bldg., 34 Pine &t. 
NEW YORK 


Howle, Jarvie & Wright, ine, General Ageats 
Metropalitaa District 
61 JOHN STREET 





NEW YORK 


























NEW YORK 











about it. 


FIDEL 


Confidence in you 


“Enclosed find my application for renewal. 
The more I study the thing, the less I know 
I have filled in what I want and 
will trust the rest to you and God.” 


So writes a Kansas assured to his agent. 


And doubtless this trusting soul has put into words what a host 
of other policyholders have also felt. 
various standard policies is so intricate that unless one is educated 
insurance-wise, the full import is, to say the least, hard to master. 


We can’t change the wording of the policy. 
that used in contracts of other forms, must be phrased so that vary- 
ing interpretations are impossible. ( 
Kansas friend, your assureds rely on you for adequate protection. 
Don’t violate their confidence. 


A policy in the Fidelity-Phenix 


means absolute security. 





CASH CAPITAL 
FIVE MILLION DOLLARS 


ERNEST STURM, Chairman of the Board 


CHICAGO 


MONTREAL 





For the wording of the 


Its language, like 


But just remember that, like our 


ITY-PHENIX 
FIRE INSURANCE CO- 


80 MAIDEN LANE, NEW YORK,NY. 








PAUL L. HAID, President 





SAN FRANCISCO 
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Globe & Rutgers 


FIRE INSURANCE COMPANY 


111 William Street, New York 





January Ist, 1925 








ASSETS LIABILITIES 

Bonds and Mortgages..$ 494,660.00 Capital ............... $ 3,500,000.00 
U.S. Liberty Bonds.... 604,990.00 Cee re ree 19,810,623.92 
Government, City, Rail- Reinsurance Reserve... 20,280,922.14 

road and Other Bonds Losses in Course of Ad- 

ond Stocks .....5..« 48,605,8006.95 justment ........... 6,608,157.00 
Cash in Banks and Office 1,889,579.56 = Commissions and Other 
Premiums in Course of ee nee 6,650,000.00 

CORON: osc eiws 8,048,820.24 Reserve for Taxes and 
Interest Accrued ...... 348,534.10 Depreciation ......... 3,805,000.00 
Reinsurance Recover- 

able on Paid Losses.. 62,312.21 

$60,654,703.06 . $60,654,703.06 


Surplus to Policy Holders $23,310,623.92 





E. C. JAMESON, President 


LYMAN CANDEE J. D. LESTER W. H. PAULISON A. H. WITTHOHN 
Vice-President Vice-President Vice-President Secretary 

J. H. MULVEHILL M. J. VOLKMANN W. L. LINDSAY G. C. OWENS 

Vice-Pres. and Sec. Local Secretary Secretary Asst. Secretary 
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“The Insurance Field” 
Answers Its Critics 


SAYS THEY ARE SUPERFICIAL 





States That In Five Years No Company 
Has Defied Local Boards; Not a 
Local Flurry 





“The Insurance Field” of Louisville 
which was largely instrumental in making 
a nationwide fight on the Firemen’s because 
of the latter’s defiance of the powerful 
Louisville board through a trust company 
appointment has answered its critics. Its 
editorial on the subject follows: 


Brass Tacks 


There are to be noted all the signs of 
a preconcerted campaign in a portion of 
the insurance press against the move- 
ment begun at Milwaukee last September 
to protect the business of local agents 
from disintegration. Less than _ six 
months after the forward step was taken 
a section of the insurance trade press 
bursts forth with one accord denouncing 
the officers and leaders of the National 
Association as “radicals” and light weight 
“agitators,” engaged in labor union 
methods to control insurance companies 
and their methods of selecting agents. 
If this were true it is curious that the 
alert critics of the Association took halt 
a year to find it out. Ordinarily the 
penetrating eye of genius .should have 
perceived that at the jump-off and set 
the warning lights flaming in the watch 
towers of liberty. But sometime the p e. 
of g. suffers from cataract and must 
wait on an operation. 


Partisanship 


In the suddenly unmasked battle it 
has occurred to somebody to denounce 
The Insurance Field as intensely “par- 
tisan” with the National Association in 
this movement. Well, that may be true, 
if it means that we have been quite ob- 
viously and as outspokenly as possible 
in favor of preserving the best ideals of 
the American Agency System. We are 
utterly opposed to any tendency toward 
reducing the American plan of distribut- 
ing insurance to the conditions that pre- 
vail in other countries where primitive 
methods obtain and there is no agents 
but merely . peddlers of applications. 
America, which jis the greatest market in 
the world for all forms of legitimate in- 
surance—with the possible exception of 
ocean marine—is naturally the builder 
of the best machinery for the distribution 
and handling of its consequent re- 
sponsibilities. 

It may be stated here that behind 
this ideal stand all the great American 
companies that have led in developing 
American insurance, More than _ that, 
behind it stand all the great foreign 
companies, managers of which have 
often commended its superiority over 
the slow and dragging methods in vogue 
in their own countries. The American 
system has not been and is not now per- 
fect, but, as it is, it handles with prac- 
tical precision more business than all the 
rest of the world produces. This enor- 
mous business will continue until the 
American continent loses its native 
energy and ingenuity, consents to sur- 
render its lead and falls in behind. 

The superficial critics of the National 
Association can see in the Association’s 
fight to protect agents’ expirations and 
to limit the appointment of trust com- 
panies and financial corporations as 
agents, only the “persecution” of two 
very well known and _ successful com- 
panies. It follows naturally that those 
partaking in the ‘ ‘persecution” are accused 
of being animated by small and vin- 
dictive prejudices and motives. We hap- 
pen to know a number of those active 
in the “persecution” who entertain high 
admiration for the ability and skill dis- 
played in the management of the two 
companies. Nobady of reasonable _in- 
telligence would question their standing 
as real underwriting factors. And the 
good fighters on the other side—as all 


good fighters invariably do—have their 
admiration for the fighting qualities of 
these two who are out for what they 
want. That is why they have some good 
support. 


But all this display of good old human 
nature has nothing to do with the case. 
The National Association and The Insur- 
ance Field are not trying to protect the 
Louisville Board of Fire Underwriters 
against the appointment of a trust com- 
pany as an agent. They are not criticis- 
ing the Firemen’s of Newark merely be- 
cause it threw a monkey wrench into the 
machinery of the Louisville Board and 
diverted some thousands of premiums 
from regular channels to outside profits 
away from board companies and board 
agents. Louisville agents and_ other 
companies would not expect that. They 
are all alive yet and eating three meals 
a day. If it were true that a mere local 
disturbance had kicked up such a dust 
why is it that local boards and state 
associations all over the country have 
taken so active and strong a stand in 
the matter? 


Not a Local Flurry 


It was not a mere local flurry affect- 
ing a few Louisville agents. It was an 
insidious entering wedge which, even if 
not so intended, would serve as_ the 
foundation for alliance in all large cities 
of certain companies with trust com- 
panies and property interests for the 
segregation of enormous values, their 
withdrawal from open agency channels, 
the coercion of insurance by financial in- 
terests and the reduction of fire insurance 
to a side line playing second fiddle to a 
business of smaller extent. Acceptance 
of such a proceeding in Louisville would 
have been a precedent for the same sort 
of alliance elsewhere. If one company 
can do it then every company should 
be free to do it. 

The Louisville Board appealed to their 
companies and made the protesting fight 
at once. To delay it would have been 
to give it that much countenance. It is 
to be observed that in the five years 
that have elapsed neither the Firemen’s 
nor any other company has sought to re- 
peat the experiment on the same scale 
elsewhere. It may yet, of course, be 
done, but certainly the bold action of 
the Louisville Board in challenging the 
violation of agency practice has had its 
great beneficial influence in checking 
this threatened break in the dyke of a 
great national business. This is why 
local boards, state associations and The 
Insurance Field have supported the stand 
taken by the National Association at 
Milwaukee. And it has stood as the 
barrier much needed against further dis- 
integration. 


To preserve the property interest of 
agents in their agencies; to preserve in- 
surance as a business of professional re- 
sponsibility; to prevent it from being 
peddled and treated as a second string in- 
terest by financial corporations more in- 
terested in loans than in insurance; to 
perpetuate a great native system that 
has linked itself with all national prog- 
ress—these are the purposes of the Na- 
tional Association, worthy the strongest 
support of companies, its members and 
all the legitimate agencies of organiza- 
tion promotion. Those with a vision for 
the future will persist in the battle to 
uphold the American Agency System. 

(Editor’s Note: 


National Association 
After Quick Action 
ON LOYALTY TO PRINCIPLES 


Executive Committee Asks State Assns. 
to Give Immediate Attention to 
Savannah R dation 








The National Association of Insurance 
Agents is this week sending out letters 
to officers of state associations advising 
them of the action taken at the mid- 
winter meeting in Savannah, Ga., and re- 
questing that their associations take 
action soon on the matter of incorporat- 
ing the principles of the Milwaukee 
Declaration into their state constitutions. 
This step is being asked in order that 
the state bodies may force their mem- 
bers to be loyal to principles or resign 
membership. 

In distributing copies of the declara- 
tion of principles and of the various 
resolutions adopted at Savannah Secre- 
tarv Walter H. Bennett says: 

“While the Milwaukee Declaration is 
set forth in full, you will note the action 
of the Mid-Year Conference, by adopt- 
ing the recommendation of the Execu- 
tive Committee, provides for writing into 
the fundamental laws of the respective 
state associations, only the substance of 
that declaration. Obviously the last 
paragraph of the Milwaukee Declaration 
should not be included in any state con- 
stitution. 


Suggests Immediate Attention 


“on 


The Executive Committee of the Na- 
tional Association respectfullyy suggests 
that the state officers of the respective 
state associations give immediate atten- 
tion to the recommendations of the Mid- 
Year Conference. 

“We should like very much to be ad- 
vised at your early convenience when 
vour state association will undertake to 
incorporate the statement of principles 
and the substance of the Milwaukee 
Declaration into and as a part of the 
fundamental laws of your state associa- 
tion.” 

In support of the idea to secure 
loyalty from all members of the Na- 
tional Association and the state bodies 





company the responsibility of being “an 
entering wedge” for alliance of trust 
companies and insurance companies 
through the representation of the latter 
by the former is making a charge at a 
prettv late date. That wedge was en- 
tered a long time ago, much more than 
five years ago. THE EASTERN UNDER- 
WRITER does not recall that “The Tnsur- 
ance Field” waged any campaign against 
those trust company appointments in 
Indiana and the Northwest where there 
are so many of these appointments ; nor 
against individual companies that made 
them. And it is surprising, in view of 
the editorial printed herewith, that “the 
penetrating eve of genius’—on that 
paper’s staff—did not perceive the “perils 
to the American Agency System” of 
those appointments “at the jump off 
and set the warning lights fiaming in 
the watch towers of liberty.” As for 
“defiance” of local boards there was 
plenty of that de fiance in the launching 
of 133 “annexes” in this county.) 





: Putting up to any one 
1871 


$1,000,000 Capital 





Fifty-three Years—Time Tested 


SUPERIOR 
FIRE INSURANCE COMPANY, PITTSBURGH 


An American. Company 
that. by friendly co-operation and consistent and dependable 
service. has won a high place in the agency field. 


Total Assets $4,543,938 
Policyholders Surplus $1,752,289 


1924 

















SPECIAL AGENTS’ 
ATTENTION 


An opportunity Is offered tc ambitious men to 
connect with a well-known brokerage of aie ter 
im: 


t k lon in all 
parts of hited States ‘e the man who 
would get ay py paying sae & 
Insurance busi: 


dressed. Resly, 6 A, Mull detailer jotails, ‘eich oni 
be treated confidentially. 
Address: Box 1017 
rue EASTERN Gusenwarres 
86 Fultom Street, New York, N. Y. 




















Mr. Bennett quotes from remarks made 
at Savannah by O. G. Strong of Cleve- 
land, Ohio, who clearly set forth what 
incorporation of National Association 
principles by the state association means. 
Mr. Strong said in part: 


How O. G. Strong Sees It 


“It seems to me that’ to adopt this 
proposal means for each one of you— 
state presidents, officers and delegates— 
in simple terms, just this: You are go- 
ing to agree to undertake to make those 
necessary revisions and amendments in 
vour respective state constitutions which 
will do these things: 


“A. Write into those constitutions a 
provision in effect that it is inconsistent 
and undesirable for you to have in your 
membership any agent who does not sup- 
port actively those companies which ad- 
here to our principles, or any agent who 
does support those companies which are 
in opposition to our principles. You are 
making a definite agreement to exert 
your individual effort to see that some 
sort of a proposal is written into your 
constitution. It is very obvious that once 
that provision is placed in your consti- 
tution, it is your duty to enforce it. 

“B. In writing these principles into 
your constitutions, you are going to place 
vourselves in a position where you will 
be unable to admit into your respective 
organizations—your state units—any ap- 
plicant for membership who does not 
agree to support, practice and live up to 
the principles enunciated and set out by 
the Executive Committee.” 


U. S. MERCHANTS & SHIPPERS 


The 1924 annual statement of the 
United States Merchants & Shippers 
shows substantial gains in assets, re- 
serves and surplus accounts. Assets now 
eaual $4,678,186, while net surplus is 
$1,253,051, a gain of $136.467 for the year. 
This with its capital of $1,000,000 gives 
a total surplus to policyholders of $2.253.,- 
051. This company is the result of the 
merger of the United States Lloyds, Inc., 
and the Merchants & Shippers, two ma- 
rine companies. Appleton & Cox handle 
the marine underwriting, while Crum 
& Forster manage the frre end of the 
business. Ogden & Fay are metropoli- 
tan fire agents. 





HEADS EXECUTIVE COMMITTEE 


Silas H. Schoch, special agent at Phil- 
adelphia for the National of Hartford, 
has been. elected chairman of the execu- 
tive committee of the Underwriters’ As- 
sociation of the Middle Department. He 
has been special agent of the National 
for eight years. having previously been a 
local agent at Selinsgrove. Pa., and also 
special agent for the National Union of 
Pittsburgh. He holds sevéral important 
committee positions now. 





Rice on Investments 
(Continued from page 17) 


had been added to the stockholders’ list 
in the Western territory alone, which cer- 
tainly shows that the agents have great 
faith in the companies. 

“The advertising campaigns by the stock 
companies have been greatly enlarged. 
which is both constructive and educational, 
and many side lines such as use and occt- 


pancy, sprinkler leakage, rain, re gistered 
mail. parcel post, tourist. etc., have bee: 
develope ed, which tend to increase the pr 


miums of the companies and the commis- 


sions of the agents.” 
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Bankers and Shippers 
In House of Lords 
LIVERPOOL MARINE APPEALS 


Quotations From Opinions of English 
Judges Sustaining Award To 
American Company 
The Liverpool Marine & General has 
appealed the decision rendered in favor 
of the Bankers & Shippers by the 
British Court of Appeals and, mean- 
while, posted the amount of the verdict 
—£110,000. This appeal will be heard by 
the House of Lords, the court of highest 
resort in England. In the lower court 
the judgment was in favor of the Liver- 
pool Marine and then reversed by the 

appeal court. 

In addition to the large amount of 
money involved in this litigation, some- 
thing over $525,000, the suit is especially 
interesting from the legal viewpoint, be- 
cause it involves an international inter- 
pretation of the New York state arbi- 
tration law. Although the Bankers & 
Shippers was accorded the moral victory 
on the facts long ago by public opinion, 
it experienced § difficulty for several 
months in getting its arbitration award 
sustained in the courts because of a 
question of right procedure under the 
arbitration law. 

Justice Bailhache, in the King’s Bench 
Division, held that the Bankers & Ship- 
pers had not gone about getting a valid 
judgment in the right way, while the 
court of appeals in England decided that 
under the terms of the marine reinsur 
ance contract between the Bankers & 
Shippers and the Liverpool Marine the 
arbitration of the difficulties which had 
arisen was. strictly in accordance with 
the American law. 


Three Opinions Rendered 


The Court of Appeals’ decision was 
rendered in three opinions, one by each 
of the three judges, all of which con 
curred in reversing the lower court and 
finding for the Bankers & Shippers. 
Lord Justice Scrutton, in’ his opinion 
after reciting the findings of the arbi- 
tration, said: 

“The American company then brought 
an action in England on the award, and 
the English company pleaded various de- 
fenses to the award; (1) that it was 
not final; (2) that there was no sub- 
mission in writing; (3) that in view of 
their refusal to recognize the arbitration, 
it could only, under the law of New 
York, proceed if an order was obtained 
from the court to that effect, and that 
as such order had not been obtained the 
award was a nullity. They also raised 
the defense of fraudulent declarations 
and fraudulent concealment as_ invali- 
dating the contract. The judge below 
decided (1) that the award was final; 
(2) that there was a submission in writ- 
ing; (3) that it was necessary to obtain 
the leave of the court to proceed, and 
that in the absence of that leave the 
award was a _ nullity. The American 
company required that the issue of fraud 
should be decided, and the English com- 
pany offering no evidence those issues 
were decided in favor of the American 
company and judgment entered for them 
with costs. 

“The English company thus showed 
no legal grounds for declining to arbi- 
trate according to the contract, and I 
may be permitted to express my regret 
that an English company, having made 
a contract, should deliberately break it 
without legal excuse.” 

He then reviewed conditions under 
which the award was made, and stated: 
“We had the advantage of the evidence 
of very distinguished New York lawyers 
as to what the New York statute meant, 
and the disadvantage that they abso- 
lutely contradicted each other. It is, 
however, a statute expressed in the com- 
mon language of England and_ the 
United States, on a subject matter com- 
mon to both countries, and in my view 
the court is quite competent to construe 
i‘ 

Comments On Conflicting Testimony 

Lord Justice Atkin, in his opinion, re- 





viewed the New York statute and - its 
application to the written contract, then 
commented on the conflicting testimony 
of the New York attorneys, and con- 
cluded: 

“It only remains to notice a further 
contention of the defendants, that the 
written submission provides that each 
praty shall submit its cause to the 
arbitrators within one month of the de- 
cision to refer to arbitration, and that 
as the defendants failed to submit their 
cause at all, there was a default which 
could only be remedied by an_ order 
of the court under Section 3. Such 
a power is a provision which it appears 
to me either party can, if it pleases, 
waive, and if the defendants choose not 
to submit their cause to arbitrators duly 
appointed, they do not, in my opinion, 
invalidate the authority of the arbi- 
trators to hear and determine the dispute 
agreed to be submitted to them, any 
more than if, having submitted their 
cause, they absented themselves from 
the hearing or part of it. It seems 
to me, therefore, that the plaintiffs have 
proved a contractual obligation upon the 
defendants to pay the amount of the 
award in question, and that the judg- 
ment of the learned judges should be 
set aside and judgment entered for the 
plaintiffs for the amount claimed, with 
costs.” 


TWO MICHIGAN MEASURES 
One About Mutuals Would Lend Insur- 


ance on Them to Deceptive 
Practices 


Insurance measures introduced in the 
Michigan legislature are meeting with 
plenty of criticism, two bills introduced 
last week in the senate and one in the 
house constituting a target for varied 
shafts from varied factions. 

The bills in the senate are the Young 
measure to provide for compulsory au- 
tomobile insurance, and the Gansser bill 
to force mutual companies to adopt a 
standard policy form. The house bill is 
the Armstrong measure to confine the 
business of farmers’ mutuals to four 
counties. Critics of the Young bill, who 
include officials of the state insurance 
department, declare that public liability 
protection would not be guaranteed un- 
der its terms, because companies writing 
such insurance could claim, in cases of 
judgments rendered against financially 
irresponsible motorists, that the policy 
involved but the two parties, insured and 
insurer, and that until collection was 
made the company would not be obli- 
gated. This claim has been made re- 
cently by some mutual companies and, 
apparently, there is no redress to the 
injured third party in such cases. 

The Gansser bill, it is declared, might 
result in deception, due to the fact that 
mutuals could issue policies minus the 
articles of association and by-laws, de- 
spite the fact that they enter into the 
contract. The Armstrong bill is at- 
tacked from other quarters, it being 
claimed that its provisions would force 
reorganization of a score of state-wide 
farmers’ mutuals. Friends of the bill 
say such mutuals should reorganize un- 
der the general mutual law. State in- 
surance department officials admit ex- 
pansion of farm mutuals is attended by 
many evils, chief of which are accept- 
ance of questionable risks and pressing 
of technicalities in making settlements 
in order to keep down expenses. 





CUVILLIER HAS HIS SAY 


Assemblyman Louis <A. Cuvillier, 
Democrat, of New York City, took oc- 
casion at a recent session of the New 
York Legislature to criticise every insur- 
ance measure, commenting sharply on 
the language, intent, meaning, coherency, 
logic and usefulness thereof, but end- 
ing by withdrawing his objections and 
voting for the bills. 





MELVILLE WALKER DIES 
Melville Walker, thirty-four years of 
age, an insurance broker of Newark, N. 
J., died in a hospital at Passaic last week. 


$11,310,491 PREMIUM INCOME 
What Phoenix of Hartford Wrote Last 


Year; Also Connecticut Fire and 


Equitable F. & M. Data 


The most interesting figures of the 
Phoenix of Hartford, Connecticut and 
Equitable F. & M. follow: 

Phoenix Insurance Co. 

Premium income ........... $11,310,491 

CT naar ere noe cer Pere 31,567,013 

Surplus to policyholders.... 18,098,907 
Connecticut Fire. 





Premium income .......... $ 6,985,694 

PRAGEOS Vso: warsarcntec ou aaeers 14,220,025 

Surplus to policyholders.... 5,600,383 
Equitable Fire & Marine. 

Premium income............ $ 1,439,034 

PUBBEER: 2655 pal rekaeemneees 4,584,170 

Surplus to policyholders.... 3,009,962 





SEPARATE THE CONFERENCES 
. R. Moore, who has been secretary 
of the Eastern Automobile Underwriters’ 
Conference, will retire from the National 
Conference and become managing sec- 
retary of the Eastern Conference. Here- 
tofore, the National Automobile Under- 
writers’ Conference and the Eastern 
Automobile Underwriters’ Conference 
have occupied the same offices with the 
same officers and employes. After March 
15 the Eastern Conference will have 
separate space and its own staff. 





MADE AGENCY SUPT. 

A. L. Wolf, special agent of the Liver- 
pool & London & Globe, in the western 
part of Virginia, has been promoted to 
the position of agency superintendent 
of the company in the New York office. 





H. R. BAILEY RESIGNS 
Harris R. Bailey, special agent of the 
Buffalo Insurance Co. for New York and 
New Jersey, has resigned. His successor 
has not yet been selected. 





GIVE RUG TO BARBOUR 


A handsome oriental rug was presented 
last week to Robert P. Barbour, for- 
merly assistant manager of the North 
British & Mercantile, in charge of the 
western department, by western depart- 
ment field men of the company. Mr. 
Barbour recently left the North British 
to become a member of the firm of Fred. 
S. James & Co. 





Charles M. Kerr, president of the Fire- 
men’s of York, and Edward A. Innes, 
vice-president of Thompson Derr & 
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Many of the Leading 
Agencies in the United 
States now Represent 


The 


WORLD 


Fire and Marine Insurance Co. 
HARTFORD, CONN. 








Capital, $1,000,000 Surplus, $1,000,000 

















Fire 
Automobile 
Inland Marine and Coastwise 
Tornado 
Rain, Hail 
Rent, Rental Value 
pers 

se and Occupancy | 
Profits 
Sprinkler Leakage 
Registered Mail 
Parcel Post 
Tourists’ Baggage 
Salesmen’s Samples 
Transit Floaters 
Automobile Truck Transit 
Explosion 
Riot and Civil Commotion 











“* Then give to THE WORLD the 
best that you have and the best 











Brother, Harrisburg, Pa., sailed on the will come back to you ” 
Adriatic, Wednesday, going to Naples, ‘ 
and from there will tour the continent. 

Chartered 1811 


ieeceaiiesaeaaieien 








ASSETS 
$5,207,441 . 


SURPLUS TO POLICY HOLDERS 
$1,921,968 


A Company With a Continuous and 
Unblemished Record of Over a Century 


Agents Wanted Where Not Represented 


T. L. FARQUHAR, President 





NEWARK 


FIRE INSURANCE COMPANY 
Newark, N. J. 


C. E. TITSWORTH, Vice-President and Secretary 
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Auto Ass’n To Vote 
On Mutual Insurance 


COMPANIES ALREADY FORMED 





Referendum To Go To 50,000 Auto 
Owners In New York; Much 
Opposition Has Developed 


Reports from Albany are that the New 
York State Automobile Association has 
decided to submit to its fifty thousand 
members the question whether it should 
go into the mutual automobile insur- 
ance business. The board of directors 
came to this conclusion only after hours 
of debate. Two mutuals have already 
been incorporated in the name of the 
N. Y. State Automobile Association as 
the result of action taken at a recent 
meeting of the association’s executive 
comunittee. 

Oscar J. Brown, of Syracuse, presi- 
dent of the organization, has been made 
president of the insurance companies. 
Opposition to the action of the commit- 
tee later developed among a large num- 
ber of the clubs. They insisted that the 
clubs were not consulted and that the 
incorporation of the insurance com- 
panies was done without the authority 
of the association as a whole. ‘These 
clubs demanded a meeting of the board 
of directors to discuss the insurance 
question. 

Opponents of the proposal to go into 
mutual automobile insurance insisted, at 
the meeting of the directors, that the 
association keep its hands clean of any 
business or mercantile ventures. Presi- 
dent Brown explained that the offering 
of liability and theft insurance by the 
association at reduced rates would prove 
a big membership-getter. He declared 
that it had been tried out successfully 
by automobile clubs in Detroit, Chicago 
and southern California. 

In answer to his contention, J. R. 
Young, of the Automobile Club of New 
York, who is in the insurance business, 
declared that if these club mutuals had 
to live up to the New York state in- 
surance laws they would have’ been 
forced to the wall long ago. 

The referendum to be put up to the 
fifty thousand members of the associa- 
tion will present both sides of the dis- 
pute, and each member will be asked 
whether or not he favors sustaining the 
action of the executive committee in 
forming the mutual insurance companies. 
The committee authorized the expendi- 
ture of $2,000 from the association 
funds to start the two companies, of 
which $1,000 has already been taken 
from the treasury. 





WITH PROVIDENCE-WASHINGTON 


Andrew N. Stiglitz has been appointed 
special agents of the Providence-Wash- 
ington for western New York State, suc- 
ceeding Harold T. Phinney, who has 
been transferred to the home office. Mr. 
Stiglitz has had both local and special 
agency training. His headquarters will 
he in the Gurney Building at Syracuse. 
He was for three years with the Amer- 
ican Central of St. Louis as special agent 
for New York State. 





ALBANY FIELD CLUB MEETS 

There were thirty-one members pres- 
ent at the meeting of the Albany Field 
Club held at the Hampton Hotel on Feb- 
ruary 20. The club listened to interest- 
ing papers by Messrs. Kelton, Wind and 
Raunick, members of the club, who were 
followed by A. E. Gilbert, assistant sec- 
retary of the Hanover Insurance Com- 
pany, who gave an interesting talk on 
lease-hold interest insurance. 





M. E. SMITH WITH TRAVELERS 


M. E. Smith has resigned as super- 
intendent of the automobile department 
of Fred. S. James & Co., United States 
managers of the Eagle, Star & British 
Dominions, and has joined the Travelers 
Fire at its home office in Hartford. 


Bunk Statement On. 
Morgan and Insurance 


GOT MAD ABOUT CHURCH LOSS? 





Financier Reported By Appraisal Com- 
pany As “Not Carrying” Insurance 
To Express Resentment 


Alfred I. Warren, president of the 
Consolidated Appraisal Co., Inc., of New 
York, made the surprising statement this 
week that the late J. P. Morgan would 
not carry insurance because a church he 
endowed was not properly reimbursed 
for an insurance loss, owing to there be- 
ing no appraisal and therefore the de- 
mand for “proot of loss” could not be 
met. 

In his statement, which went to news- 
papers, Mr. Warren declared that his 
authority for this statement is “a son- 
in-law of the late J. P. Morgan.” 

The statement is interesting, but is it 
true? The late Mr. Morgan was a di- 
rector of the Aetna Insurance Company, 
had a sentimental and most kindly in- 
terest in that company, held insurance 
in high regard, and it does not seem 
logical that any animus he might have 
felt against an insurance company or 
any group of companies for not paying 
as much on a church loss as he felt the 
church trustees were entitled to expect 
would have extended itself to the point 
where he would not protect his proper- 
ties through insurance policies. 

In fact, THe EAstern UNDERWRITER 
knows that many of his art objects were 
heavily insured. At the office of Marsh 
& McLennan, which had insurance re- 
lationships with Mr. Morgan, no one had 
ever heard that such a position had been 
taken by the financier. The present 
J. P. Morgan is a director of the Aetna 
and the whole thing sounds fishy. 

Continuing, Mr. Warren said: “The 
insurance companies issue contracts 
which, providing the insured knows the 

value of his property, are the most val- 
uable a man can secure for the money; 
yet they lost the support of the leading 
banker of the country because they ac- 
cepted money for protecting a church 
which was not really receiving the 
protection paid for.” 


TO BUY THE NORTH STAR 


American Salamandra Corporation, 
Holding Company, to Sell Stock 
to Acquire Funds 

To acquire control through the purchase 
of stock of the recently organized North 
Star Insurance Company, the American 
Salamandra Corporation has been author- 
ized by the New York Insurance Depart- 
ment to offer $1,000,000 of its stock for 
sale to the public in this state at a price 
of $55 per share of a par value of $50 
per share. The American Salamandra is 
a holding company with an 
capital of $2,000,000. 

Proceeds from this stock which will be 
offered to the public are to be used by 
J. G. White & Co. to purchase the North 
Star which was organized by interests 
identified with J. G. White & Co. and 
Meinel & Wemple, Inc., with a capital of 
$250,000 and a paid-in surplus of $350,- 
000. The North Star was recently ceded 
about $1,250,000 of fire reinsurance busi- 
ness on the books of the Reinsurance Com- 
pany Salamandra of Copenhagen through 
the United States managers, Meinel & 
Wemple. This cession was understood to 
be upon a flat reserve basis without com- 
mission deduction. 


authorized 





H. P. MOORE SPEAKS 


Tells Members Of the Blue Goose About 
Conditions Abroad In Short Speech 


Howard P. Moore, manager of the 
American Fire Insurance Association, 
made a brief talk before the Blue Goose 
on Thursday night of last week. He 
told the members of that order a num- 
ber of interesting features about the in 
surance business abroad. Mr. Moore 
is one of the most widely traveled among 
the men connected with insurance and 
is a most entertaining talker. 

James V. Barry was toastmaster, and 
other speakers included the superin- 
tendent of insurance, James A. Beha; 
Rk. C. Rice, of a New York investment 
house, and W. FE. Mallalieu, head of the 
Blue Goose. 

The music was particularly good, the 
singers being members of the New York 
Police Department. 


DINNER TO E. E. HEINS 
Former Manager at Pittsburgh of Gen- 
eral Adjustment Bureau Honored 


by Field Men 


Edgar E. Heins, general adjuster of 
the General Adjustment Bureau and for- 
mer manager at Pittsburgh, was guest 
of honor at a dinner given for him by 
field men of Western Pennsylvania at 
the William Penn Hotel in Pittsburgh 
Saturday evening. There were about 
fifty present. A pair of gold cuff links 
was presented to Mr. Heins by the spe- 
cial agents, and the Western Pennsyl- 
vania department of the General Adjust- 
ment Bureau gave him a beautiful scarf 
pin. Talks were made by J. Sherman 
Campbell, president of the W. H. Cob- 
ban Company; H. W. Chapman, special 
agent of the Springfield; John J. McGov- 
ern, manager at Pittsburgh of the Bu- 
reau; I*. C. Sturtevant, and others. C. 
M. Tyler, special agent of the Thompson 
Derr Agency, acted as toastmaster. 


D. H. PAINTER’S POS!ITION 

Dent H. Painter has not resigned as 
manager of the St. Paul Fire & Marine’s 
St. Louis office to become a solicitor for 
W. H. Markham & Company. This was 
in error. 

However, he has resigned his active 
membership in the Fire Underwriters 
Association of St. Louis as the St. Paul's 
office will no longer write policies. W. H. 
Markham & Co. are one of the three 
No. 1 agents for the St. Paul in St. Louis. 


MIDDLE DEPT. IMPROVED 


The Underwriters’ Association of the 
Middle Department in Pennsylvania has 
made plans for improving and speeding 
up its service at its Pittsburgh office to 
aid the work of the Western Pennsyl- 
vania special agents. Copies of all spe- 
cial hazard schedules located in the mid- 
dle department territory will in the fu 
ture be maintained on file at the Pitts- 
burgh office as part of the new improved 
service. 


FIRE PREVENTION COMMITTEES 
Fire prevention committees have re- 
cently been appointed by the chambers 
of commerce in Peabody, Mass.; Port 
land, Maine, and Newburyport, Mz iss. 
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the New York 
delights in 


out of 
fraternity 


Anyone in or 
underwriting who 
slipping, now and then, out of the passing 
back into the 


too far 


past scene, and yet wishes to 


stray not away or be gone too 


long, will find excuse for such an arm- 
chair ramble in the chain of events which 


centers in the almost forgotton date of 
December 16. 

In the historical 
Knickerbocker other 


elbowed out of recollection the significance 


of Father 


anniversaries 


calendar 
have 


of this one, which is to be regretted, since 


or 


Things 
on December 16, just 89 years 


it is in the truest sense epochal. 
happened” 
ago, which affected the whole future of the 
city; and one of them was the final dis- 
appearance from the soil of Manhattan 
of the last quaint vestiges of Dutch rule. 
The other was the birth of a project for 
municipal water supply which, as com- 
pleted, became the nucleus of New York’s 
present mammoth system—a fact, by the 
way, which should hold a more than casual 
interest for those who carry local risks. 


The Great Conflagration of 1835 

Of these apparently unrelated happen- 
ings the immediate cause was a conflagra- 
tion—the great conflagration of 1835, most 
devastating of the several that have threat- 
ened the life of New York. This fire 
burned steadily for thirty-six hours, while 
the fate of the city hung in the balance, 
and it marked, in effect, a parting of the 
ways; it snapped the link which bound 
past to present in the local scene, severed 
completely the old and the new, the dim- 
ming and the vivid, and it came just as 
the little metropolis was commencing to 
creep northward and skyward. 

Sunk in the facade of an old brick 
warehouse fronting on Pearl Street, at 
Number 90, is a weather-stained limestone 
tablet, probably the only concrete reminder 
left of this historic occurrence. None but 
the curious will discover it, for it is par- 
tially hidden by the Elevated structure 
which at that point almost roofs the street. 
And even after the memorial is found it 
contributes to the record of the catastrophe 
nothing but the barest and briefest facts. 
It relates that the fire burned ‘through 
two nights and a day, that before it was 
extinguished it had consumed six hundred 
and ninety-three buildings situated south 
of Wall Street and east of Broadway, 
covering a total area of thirteen closely- 


A Forgotten Conflagration 
By 
Wynkyn de Worde, Jr. 





how it finally was checked the monument 
does not reveal. Yet the tale is a truly 


heroic one, wel worth rescuing from 
musty immurement. 
City Had Population of 270,000 
According to the oldest inhabitants 


among the two hundred and seventy thou- 
sand people living in the quiet of Man- 
hattan Island at that time, the night of 
December 16, 1835, exceeded in its biting 
cold any that had descended in half a 
century. For a week past the rude cob 
blestone pavements had been glossed thick 
with ice and a stiff easterly gale was piling 
drifts of snow high enough to have 
daunted the most powerful of the plows 
with which the city now keeps open its 
arteries. Altogether, it was the worst 
night possible for a serious fire—and of 
course a serious fire broke out, as serious 
fires have the disturbing habit of doing 
even to this day. 

How the blaze originated never has been 
definitely settled. Suspicion points to a 
gas leak hunted by somebody with an open 
flame light, a candle, perhaps, or a match, 
since the “Lucifer” had then come into 
its own. Supporting this theory of the 
fire’s origin is the testimony of an un- 
named Philadelphian who was stopping in 
the city on that unhappy night. Writing 
afterwards to friends in the Quaker City 
he urged them to heed well what had be- 
fallen New York because “in its pride of 
position” it had begun to illuminate streets 
and houses with gas, a utility which he 
dismissed scathingly as “this foreign in- 
vention and embellishment.” Vainglorious 


New York! 

Whatever its ultimate cause, however, 
it is established beyond doubt that the 
disaster started with a terrific explosion 


which wrecked part of a building on Han- 
over Street, then known as Merchant. 
Witnesses who have left accounts declare 
that in a fraction of a minute the entire 
structure was converted into a gigantic, 
wind-whipped torch flaring in the midst 
of the huddle of three- and four-story 
buildings, the majority of them frame. 
Almost instantly, too, as if the very ele- 
ments conspired, the wind veered sharply 
to the west, and developed new violence. 
It caught the soaring flames, lapped them 
over upon adjoining structures and hurried 
them on towards the East River. The 
conflagration was under way! 


Fighting Fire Under Handicaps 


Inside of an hour the heart of the city 





built acres, and that the combined prop- became a roaring furnace. People were 
erty loss exceeded eighteen millions of panic-stricken. Every available piece of 
dollars—in those days a staggering sum. fire apparatus was pressed into frantic 
How the fire started, how it sped and service; there were, of course, no steam 
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are ter 
pumpers, no water towers or aerial Jad- ferrying of explosives across the East wa 
ders or other equipment familiar to New River in small boats under an incessant We 
Yorkers of this generation. Primitive rain of glowing embers. dropping along or 


bucket 
reliance ; 


and 
sole 


hand pumpers 
stituted the 


the water front and hissing into the river m¢ 
as far out as mid-channel. The man who fill 


brigades con- 
water under 


high pressure such as spurts from the attempted it, it was conceded, might get the 
modern hydrant was a thing unheard of. through; it was just possible, although the W 
But there were men, then as now—and odds would be overwhelmingly against sta 
they worked! him. ha 

Repeated efforts were made to draw tees att 
water to the fire through long lines of fey 
ill-jointed hose which were — stretched Often it has been said that a desperate tor 
from the East River both at Coenties emergency never fails to find its master, ol 
Slip and at the end of Wall Street, but and this one was no exception. Of those pry 
every attempt failed miserably. Hardly who volunteered to essay this heroic feat, gu 
did the water enter the hose before it and there were many, the man chosen was on 
froze in a solid cake. Meanwhile the Charles King, afterwards president of | 
flames leaped unimpeded from building to Columbia “College.” To Charles King, of 
building up and down and across the nar- therefore, belongs credit for averting what mi 
row, winding streets, lighting up the sky might too easily have ended in the utter sp 
and turning the waters of the East River annihilation of New York. Alone in an an 
into the semblance of a rolling flood of | open boat, he set out, and not only did he me 
molten iron. cross safely to Brooklyn but he returned ay 

Through the night of the 16th the with his risky cargo intact. Following Pi 


him came a detachment of marines, and so 
swiftly and effectively did the troops de- 
molish the structures which had not yet 
fed the flames that the fire, starved, died 
out within a few hours. 

Prominent among the buildings that had 


fire raged with gathering fury, and all 
the following day and night ‘it swept on 
in a widening path. Blankets of smoke, 
swirling about, choked and blinded the 
firefighters. Despite the freezing weather, 
the heat grew unapproachably intense over 


: : ae ‘s ; “C 
a wide area; a few buildings had copper succumbed “in the red chaos of that bil- re 
roofs and these, fusing in the terrific tem- lowy night,” as a contemporary versifier he 
perature, ran down the walls like tallow has described the scene, were the Mer- 


from enormous guttering candles. chants’ Exchange, on Wall Street, at the al 


corner of William, then serving as Post 


The Search for Gunpowder Office (The National City Bank now oc- - 
At daybreak on the 18th, Mayor Cor-  ¢upies the ground), and the South Dutch bn 
nelius W. Lawrence, New York’s first Church, fronting on Garden Street. le 
chief executive to be elected by popular At daybreak on December 19, all New i“ 
vote, who was personally directing the York came to gaze upon the wasted area; ri 
fire combat, summoned his Board of Alder- @"¢ many in the throng doubtless won- 
men in hasty conference. It was a short dered if. that part of the city ever would sc 
session. Instant measures were impera-  '5¢ again from its ashes. Yet even as Y 
tive, they agreed, to keep the onrushing People speculated they were not idle; their si 
flames from involving the entire island, strength was already being thrown into g 
and they counselled blowing up at once the wearisome task of reconstruction. And 


every building standing in the path of the it was not long before despair gave way \ 


advancing fire. The situation was des- to hope as the city shook itself free of its 
perate. Mayor Lawrence accepted their  @¢res of débris and once more climbed 
advice. aloft. E 


To speak of fire destruction, 


Then began a frenzied search for gun- : 
circumstances, as other 


under any I 
powder, for this was long years before the 


than a misfortune 








advent of dynamite and of T N T. It 1s, of course, utterly wrong; all is loss, 

soon developed, however, that powder in complete, permanent, incompensable.  Es- ¢ 
sufficient quantity to do the blasting was b 
not to be had in all New York. What. Is 
they asked one another, was to be done? INSURANCE 4 
Suddenly someone bethought him of the HARRY C. FRY, Jr., President p 
Navy Yard in Brooklyn; there would be JOHN B. SIRICH, Seo’y. E 

T 
powder at the Navy Yard. t 


J. A. HETRICK, Treasurer 
sternest P 


LOGUE BROS. & CO., Ine. ; 


‘ 7 FOURTH AVENUE PITTSBURGA 
To do that meant the , ( 


That settled, they faced the 
problem of all. How was this dangerous 
material to be conveyed from the Yard to 
the burning area? 
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pecially is this true of the conflagration 
of 1835, which stripped of all they owned 
hundreds of New Yorkers. Nevertheless, 
this catastrophe, which came perilously 


near consigning to limbo the patient labor . 


of two centuries, did prove the existence 
thus early of that indomitable spirit that 
since has raised New York to preeminence 
among the cities of the world. 


Fixed Attention on Water Supply 


More immediately, it focused public at- 
tention on the woful inadequacy of the 
water supply. For domestic purposes 
water had been supplied by street pumps 
or delivered from house to house in casks 
mounted on queer little carts. These were 
filled at Collect Pond, which lay towards 
the outskirts of town, north of the present 
Worth Street, about where the Tombs now 
stands. Such a system the town long since 
had outgrown, a fact which the fire had 
amply and painfully confirmed. Hence, a 
few months later, construction of the Cro- 
ton Aqueduct began, and on the Fourth 
of July, 1842, the first running water, 
piped from forty miles up the Hudson 
gushed from a fountain in City Hall Park, 
on the present site of the old Post Office. 

Great was the rejoicing at the conclusion 
of this wonderful enterprise. Parades of 
militia and citizenry, interspersed with 


speechmaking, were the order of the day, . 


and the momentous event was further com- 
memorated in an ode read by the author of 
“Woodman, Spare That Tree,” George 
Parker Morris: 
Water leaps as if delighted, 
While our conquered foes retire; 
Pale contagion flees affrighted, 
With the baffled demon Fire! 

So sang the poet Morris. However, the 
“demon Fire” was not yet ready to ac- 
knowledge defeat; nor will he be, it is to 
be feared, for many a long day to come. 
Again in 1845 he roused suddenly, stalked 
abroad over part of the ground that he 
had previously licked with his fiery tongue, 
and this time he devoured three hundred 
and fifty buildings. But the city, having 
learned its costly lesson, was prepared to 
combat him and once again he was laid 
low. 

Since then many a disastrous fire has 
scarred the face of old Manhattan, as New 
York remembers only too well, but none 
so far has attained the proportions of that 
great Sweeping conflagration of 1835, of 
which December 16 is the anniversary. 
May that record stand! 


Eighty-One Year Old Agency; 
M. L. Eckert & Son, Allentown, Pa. 


Kighty-one years in practically one lo- 
cation and that being the site of the first 
business house erected in Allentown, Pa., 
is the history of M. L. Eckert & Son, 
agents for the Boston Insurance Com- 
pany. Established in 1844 by Charles 
Ecxert, father of the senior member of 
the firm, the business has played an im- 
portant part in the growth of the com- 
munity. 

Charles Ecsert was one of the leaders 
of his time and the history of Allen- 
town is built upon the name. He and 
his forebears had personal relation with 
the activities that moved for the forma- 
tion of the United States and its gov- 
ernment. 

Mr. Eckert was the father of nine 
children, three of whom still live, Mrs. 
E. J. Crader, John W. and Miles L. 
Eckert. It was the son Miles who be- 
came interested in his father’s insurance 
business. He entered the office as a 
clers: in 1867 and was taken into the 
frm in 1873. At that time the firm’s 
name was changed to Eckert & Son. 

In 1903 a grandson, Nimson Eckert, 
alter graduation from Lehigh University 
and Harvard Law School, was admitted 
to partnership and the present firm name 
of M. L. Eckert & Son was taken. 


SCOTTISH U. & N’S YEAR 
The annual statement of the Scottish 
Union & National follows: 


Net premiums .........2.0000- $3,893,580 
Assets erate are oe es 9,064,377 
Rem) the crip ties nanan eitas 4,134,437 








AuG. J. LUEDKE, wice-pres 
R E. BRANOENBURG, sec'v. « TREAS. 





A Sign of Good Protection 
ae CS Ty ° 


Writing: 
Fire Use and Occupancy 
Lightning Rents 
Windstorm Sprinkler Leakage 
Tornado Explosion 


Riot and Civil Commotion 


Wm. E. WOLLAEGER, paesiognt 
GEO, P. MAYER, sno vice-paes, 
ROBERT H. MOORE, ass't sac'y. 


CASH CAPITAL: ONE MILLION DOLLARS 


HERMAN AMBOS. Sap vice. on i6. 
A.C, MEEKER, asst sect. 








Figures of London & Lancashire Group 


The returns for 1924 for the companies managed by A. G. McIlwaine, Jr., of Hart- 


ford, Conn., are as follows: 


U. S. Branch of 
The London & Lancashire Ins. Co., Ltd. 


Net Premium income 


Total acntted QS6O09 oo... ccceei cd cewancieles 
Surplus 46 policyhollets...........cc.cccenscucee 


axed atti Mata de cates ty ha, Waka WEE tate $3,406,746 
Re eet 8,089,446 
Sb Sede eee aUs Henan Tuatawoeeles 4,171,779 


Orient Insurance Company 


Net premium 


WCU S62 okie dc emeateared eens 
"Total apastiGtl  AbRGtB ec 5 i cociecieceinncceaes 


CTT Pe ery oa eee re ere 2,435,139 
Pivivadees tua eweueedeeare seees 6,734,805 
Piretiac stags daoe nated ad eed Kamien 3,230,683 


U. S. Branch of 
Law Union & Rock Insurance Co., Ltd. 


Net premium income 


Potal ated AaSsetSiec cscs ck co ctcewec iene 
Surplus to policyholders Sones eter e see eeeee 


NAA Oe Sat Aree, ee $925,521 
S ddubieadecseebuntckrcs biases 2,227,260 
EON TES DRE 1,075,731 


Safeguard Insurance Company 


Net premium income 


A COLLECTING AGENCY 
Sharp Comment on Tactics of Colorado 
Insurance Department by “Insurance 
Report” of Denver 

“Are all insurance companies operating 
in Colorado just plain crooks?” asks the 
Insurance report of Denver, following up 
the query with this statement: 

“That would be the conclusion of the 
general reading public if, unsupported hy 
the facts, it followed the kind of publicity 
that is being given to the activities of 
claimants to get payments from certain 
companies. 

“This propaganda is chiefly put out 
through the “Denver Post,” which has had 
several articles of adulation over Mr. 
Cochrane and his wonderful achievements 
in saving the dear people from being 
robbed.” 

SPEAKS IN WASHINGTON 

George B. Muldaur, general agent of 
the Underwriters Laboratories, spoke be- 
fore the convention of Fire Equipment 
Manufacturers at Washington, D. C., on 
Tuesday. 


Total aqimtted SSG@tSs <. 5 cect c cesceeas 
Surplus: to policyholders. <6... ce cecsee wee 


Ab DVitot etude tina teasers s daca’ $540,602 
ietueisvecite eee 1,668,510 


929,083 
NEARLY $100,000,000 





That Amount of Money Paid Back to 
Public by Boston Insurance 
Co. for Losses 


The Boston Insurance Company, in- 
corporated in 1873, has paid back to the 
public in losses more than ninety-eight 
and a half millions of dollars. It wound 
up the year 1924 with admitted assets 
of nearly $15,000,000, with net surplus 
of four and a half millions, and its net 
premiums last year were $6,660,700 

The Old Colony, which has paid about 
ten millions in losses since its incorpora- 


tion in 1906, wound up the year with 
assets of $5,309,600. Its net premiums 
were $1,860,304. 


BECOMES PUBLIC ADJUSTER 

C. FE. Mariner, formerly an_ in- 
dependent adjuster at Rochester, N. Y., 
has severed his connections with the fire 
companies, and opened an office as a 
public adjuster. 





The North River Insurance Ce. of 
New York 

Richmond Insurance Company of 
New York 


United States Merchants & Shippers 
Insurance Company 

New York State Fire Ins. Co. eof 
Albany, N. Y. 

Union Fire Insurance Co. ef Buffalo, 
New York 


Ff. M. Gund, Manager, Western Depart- 
ment, Freeport, Illinois 
Hines Brothers, Managers, Seuthern 
Department, Atlanta, Georgia 





CRUM AND FORSTER 
110 WILLIAM STREET—.NEW YORK CITY 
REPRESENTING 


United States Fire Insurance Co. ef 
New York 


British America Assurance Co. ef 
Toronto, Canada 


Western Assurance Company ef 
Toronto, Canada 
Potomac Insurance Company of 


Washington, D. C. 


United States Underwriters’ Policy 
of New York 


W. 8. Jackson, Manager, Pacifie Coast 
Dept., San Francisco, California 
Cobb Glass & Co., Managers, Nerth 
Carolina Dept.. Durham, Nerth 
Carelina 








A. J. HOLLISTER DEAD 





Spent Many Years in Insurance at 
Rochester; Executive Head of 
Lyceum Theatre 


Alired J. Hollister, aged fifty-three, 
president of the M. E. Wolff Insurance 
Co. of Rochester, and executive head of 
the Lyceum Theatre Corporation, is 
dead after an illness of several weeks. 

Mr. Hollister was born in Rochester 
and was educated in Rochester public 
schools and the old Rochester Free 
Academy. When he was eighteen years 
old he entered the office of his father, 
Monroe Hollister, of the Smith-Hollister 
Co., and a year later he became asso- 
ciated with M. E. Wolff in the insur- 
ance business conducted under the firm 
name of the M. E. Wolff Co. Following 
the death of Mr. Wolff three years ago 
Mr. Hollister became head of the com- 
pany. As a director and treasurer of 
the Lyceum Theatre, he also became the 
executive head of the theatre corpora- 
tion following Mr. Wolff's death. He 
was a past president of the Rochester 
Theatrical Men’s Association, 

When twenty-nine years old Mr. Hol- 
lister was elected alderman of the Third 
Ward on the Democratic ticket in 1901. 
He enjoyed the distinction of being the 
only Democrat to be elected alderman of 
the Third Ward since 1884. He served 
two years, retiring from active political 
life at the end of his term. 





COMMERCIAL UNION CHANGES 
General and Suck Agency Appoint- 
ments for New England States; 
Headquarters in Boston 


The Commercial Union office an- 
nounces the following changes in the 
field staff of the companies of the group 
for the New England States, effective 
March 1: General Agent W. T. Furness 
will assume jurisdiction over Boston, the 
Boston metropolitan district and Rhode 
Island. 

A. A. Cairns has been appointed special 
agent for the Palatine and the Union 
Assurance for Massachusetts outside of 
3oston metropolitan district. Mr. Cairns 
was formerly with the Underwriters Bu- 
reau of New England, and his experi- 
ence with that organization especially 
fits him for service as a special agent 
in the field. 

Special Agent H. W. Griffin, who has 
heretofore supervised the business of the 
companies in Western Massachusetts, 
has fully demonstrated his ability to care 
for a larger territory and has been as- 
signed to the entire state of Massachu- 
setts outside of the Boston metropolitan 
district for the Commercial Union of 
London and the Commercial Union Fire 
of New York. General Agent Furness 
and Special Agents Griffin and Cairns 
will make their headquarters at 40 
3road street, Boston, Mass. 


Drew Again To Take Examination For 
Post of Insurance Commissioner 

Cyrus K. Drew, editor of the “Insur- 
ance Report” of Denver, Colo., caused con- 
siderable amusement among the insurance 
fraternity some time ago by taking an 
examination for the position of Insur- 
ance Commissioner of Colorado. His ob- 
ject in doing this was to prove that the 
Civil Service examination for this office 
was a joke. He has been asked, among 
others who took the examination, if he 
desired to take another one and he has in- 
formed the secretary of the state Civil Ser- 
vice Commission that he certainly does and 
he asks her to notify him of the date. 
Furthermore, he served the following no- 
tice on the secretary: 

“This is to notify you that any attempt 
made to replace Commissioner Jackson 
Cochrane prior to the creation of a new 
eligible list will be resisted by me, in pro- 
tection of my rights under the old list, at 
the top of which my name appears.” 

The Rates Realty and Insuring Co., 
Inc., Rhinebeck, Dutchess County, N. Y., 
insurance agency, has been chartered at 


Albany with $10,000 capital. 
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Propose Lower Taxes 
on Marine Insurance 


TWO BILLS IN LEGISLATURE 





One Would Impose Small Franchise Tax 
and Other 5% Profits Tax; Also 


Tax on Foreign Insurance 





Two important bills have been intro- 

duced at Albany in order to change the 
method of taxing marine insurance in 
this State. The principles of both of 
these measures have been approved by 
the National Convention of Insurance 
Commissioners of the United States and 
in the report of F. R. Stoddard, then 
Superintendent of Insurance of New 
York. 
_ The main purposes of these measures 
is to recognize that marine insurance is 
essentially different from other kinds of 
insurance and that marine underwriters 
in this country, being in keen competi- 
tion with the marine underwriting mar- 
kets of the world must, if they are to be 
able to compete with foreign under- 
writers be taxed upon substantially the 
same basis as their foreign competitors, 
namely, tax based upon earnings or un- 
derwriting profits and not upon gross 
premiums irrespective of whether the 
profit is made or a loss incurred at the 
end of the business year. 

At the same time it is recognized that 
the State may fairly claim to receive a 
Franchise Tax from all corporations 
transacting business in New York, 
whether such corporations have a profit- 
able or unprofitable year. 


Profits and Franchise Taxes 


Sec. 187 of the Tax Law is, therefore, 
to be amended so that a franchise tax 
of % of 1% shall be imposed upon all 
premiums received for marine insurance 
done in this State, as such insurance is 
defined in Sec. 150 of the Insurance Law. 

The second bill proposes to make such 
slight changes in Sec. 34 of the Insur- 
ance Law as are necessary to do away 
with the present tax upon gross pre- 
miums received for marine insurance and 
to substitute, through new Sec. 169 (a) 
an underwriting profits tax of 5% aver- 
aged over a period of three years. 

This profits tax will apply only to 
business written in the State of New 
York, and, in the case of New York 
companies transacting business in other 
states, such companies will not receive 
the benefit of the proposed change in 
the basis of the tax until other states 
of the United States amend their laws 
to correspond with the suggested change 
in the New York Insurance Law. Un- 
til other states change their laws accord- 
ingly, companies of such states, trans- 
acting a marine insurance business in 
New York will continue to be taxed as 
heretofore, in accordance with the reci- 
procal provisions of Sec. 33 of the In- 
surance Law of this state. 

In arriving at the underwriting profit 
subject to tax under Sec. 169 (a), it is 
provided that all losses, operating ex- 
penses, taxes and overhead, shall be 
deducted. In order, however, to guard 
the state revenue against any possible 
extravagance in the operation of the 
business, it is provided that in the ag- 
gregate all such deductible operating ex- 
penses, taxes and overhead, shall not ex- 
ceed 40% of the gross marine premiums. 
This does not, in any way, limit the char- 
acter or amount of such expenses which 
a company may incur and does not, 
therefore, constitute a regulatory pro- 
vision—it merely imposes, for purposes 
of the new act, a limit of deductibility. 


How Bills Would Operate 
The bills also contain appropriate pro- 


visions so that any amounts paid by 
way of franchise tax upon marine and 
insurance premiums shall be credited 
against any profits tax which may be due 
from this class of business. The net 
result of the application of these pro- 
visions will be that in a profitable year 
a company will pay, in respect to marine 
insurance transacted by it, a profits tax 
only and in a losing year it will pay as 
a franchise tax in respect to its marine 
premiums one-fourth of 1% thereof. 

These measures contemplate, not only 
a change in the method of taxing an in- 
surance company which transacts marine 
insurance only, but contains provisions 
applicable to the case of a company 
which transacts other kinds of business 
as well as marine insurance, so that a 
company engaged in various lines of in- 
surance will continue to pay under the 
existing law the same taxes that it now 
pays in respect to its non-marine busi- 
ness, but will also pay a profits tax in re- 
spect to its marine insurance business. 

lor the information of our readers we 
may remind them that in 1923 the Legis- 
lature of New York amended Sec. 150 
of the Insurance Law in order to define 
“Marine Insurance.” Under this defini- 
tion, automobile insurance is expressly 
excluded. The proposed change in tax- 
ing marine insurance will apply there- 
fore, solely to marine and _ transporta- 
tion insurance as such, and not to other 
kinds of insurance business. 


Defines Unauthorized Insurance 


The second of these bills also adds new 
Sec. 169 (b) to the insurance law in 
order to insert in the insurance law, for 
the first time, a complete definition of 
unauthorized insurance insofar as marine 
insurance is concerned. This section, 
after first probihiting in this state any 
and all acts which directly or indirectly 
aid a foreign non-admitted insurer in 
transacting business in this state and 
which also prohibits any acts of counter 
signature or validation of binders, cer- 
tificates or policies by any one in this 
state, then makes provisions for the law- 
ful sending abroad of marine insurance 
to underwriters not licensed to transact 
business in New York through the me- 
dium of licensed marine brokers. 

These brokers will also be subject to 
the supervision and regulation of the 
Superintendent of Insurance and _ their 
license may be cancelled by him if they 
act contrary to the laws of this state. 
They are also required to report the 
business so sent by them to foreign 
non-admitted insurers and must pay a 
profits tax thereon of 5% to the state. 
It is generally recognized that a con- 
siderable volume of marine business is 
now sent abroad without regulation, 
supervision or tax. The new law above 
proposed will, for the first time, permit 
the transaction of such business subject 
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Western Assurance 
Wins Collision Case 


REAL EVIDENCE WAS LACKING 


Plaintiff Could Not Prove Leak in Barge 
Was Due to Pounding by 
Tug Alongside 





The Western Assurance has won its de- 
fense of the action brought by the Tice 
Towing Line to collect under a marine pol- 
icy on the ground that there had been a 
collision within the terms of the policy. 
The Supreme Court of New York decided 
recently that although the pounding of a 
tug against a barge could be construed as 
collision, in this particular instance there 
was no real evidence of pounding. Justice 
Proskauer, in Part 3 of the trial term of 
the Supreme Court, rendered the decision 
which follows: 

To sustain its cause of action the plaintiff 





to regulation and reasonable tax. It is 
understood that the marine brokers 
have considered and approved of these 
provisions. 

Both of these measures follow the 
recognition by the Federal Government 
in 1922, when the Congress passed the 
so-called Model Marine Insurance Law 
for the District of Columbia, that marine 
insurance differs from practically every 
other kind of insurance business in that 
it deals with ships, cargoes and other 
marine interest of a movable nature en- 
gaged in international trade and com- 
merce, that such business encounters im- 
mediate and keen international competi- 
tion and should therefore be taxed as its 
principal foreign competitors upon the 
basis of underwriting profits and not 
upon its gross réceipts. | 

If American marine insurance is to 
render adequate service at reasonable 
cost to American shipowners and mer- 
chants, it can only do so if the taxing 
powers of the federal and state govern- 
ments recognize its peculiarly interna- 
tional character and by wise regulation 
and taxation enable this important aid 
to the nation’s commerce to compete on 
substantially level terms with the marine 
insurance markets of the world. 
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United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,447,786.62 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,054,621.68 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,386,877.59 
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has the burden of proving that the legal 
liability imposed upon its tug was caused 
by collision between the Union No. 6 and 
the Phelan while in tow of the tug. Plain- 
tiff correctly urges that “pounding” is the 
legal equivalent of collision. It fails to sus- 
tain the burden of proving that the pound- 
ing” was the proximate cause of the open- 
ing of the seams of the Union No. 6. When 
the leak was discovered investigation 
showed it to be at a seam near the second 
plank down at the starboard stern corner. 
She was the extreme starboard barge in 
her tow. The Phelan was on her port side. 
It was impossible, therefore, for the Phe- 
lan to have struck against her on the star- 
board side. ‘he accident occurred as the 
tow was proceeding across New York Bay 
under conditions of wind and water suffi- 
ciently ominous to be characterized as a 
gale. 

The seam on the starboard side of the 
Union No. 6 may well have been opened 
directly by the straining caused by wind 
and water. While it may be possible for 
pounding on one side of a barge to open 
up seams on the other, I cannot speculate 
that this occurred. The burden of proving 
it was on the plaintiff. There was no leak 
on the port side. If there were any evi- 
dence that the planks on the port side had 
been driven in so as to cause a compensat- 
ing bulging out of the structure on the 
starboard side there might be more sub- 
stantial basis for plaintiff's contention. 
There is no satisfactory evidence that the 
pounding on the port side was causally 
connected with the leak on the starboard 
side. 

The few leading questions addressed to 
Captain Kennell, on his cross-examination, 
lave not been overlooked. The manner in 
which the questions were asked and the 
paucity of the facts and opinions elicited 
render this testimony negligible. The con- 
clusion to which I have come is not in con- 
flict with the findings of Judge Hand in the 
limitation proceeding. His opinion states 
that the leak was caused “by the pounding 
of the barge or by the wrenches of the sea 
on the trip up” (italics mine). In other 
parts of his opinion he does refer to pound- 
ing, not, however, as a fact, but as a pos- 
sibility. Whether the damage was caused 
by the wrenches of the sea or the pound- 
ing was not necessary to be deterinined by 
Judge Hand, and, as I read his opinion, he 
did not purport to make this determination. 

In its separate defense the defendant 
alleges upon information and belief a 
breach of several warranties, such as the 
installation of proper fenders and appli- 
ances, and that “by reason of this breach 
of warranty the seams of coal barge No. 6 
were opened.” The plaintiff claims this 
to be a conclusive admission that the 
pounding caused the injury. The answer, 
however, carefully avoids any categoric 
statement that there was pounding. A party 
may not seize upon an 1solated allegation 
in a defense as an admisssion. He must 
accept or reject the entire defense (Butcher 
v. Cons. Trust Co., 44 App. Div., 372; De 
Waltoff v. Third Ave. RR., 75 App. Div.. 
351). 

It is noteworthy that in its petition in the 
federal court the plaintiff here alleges of 
the Union No. 6 that the “said boat re- 
ceived no damage while in tow of said 
steam tugs on account of the wind or 
waves and was in no collision with any 
other boat.” Defendant is not estopped by 
the allegations of its affirmative defense 
any more than is plaintiff by the allegations 
in its petition. Verdict directed for the de- 
fendant. 
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Variety of Decisions 
On N. Y. Compensation 


LABOR DEPARTMENT BULLETIN 





Rulings on Inquiries Caused by Fright, 
Poison, Assault, Photography and 
Numerous Other Subjects 





The New York State Department of 
Labor has issued a special bulletin con- 
taining important decisions for the last 
six months under the Workmen’s Com- 
pensation Law. Here are a few of them: 


Poison in Food Provided by Employer 


A waiter received meals at his em- 
ployer’s restaurant as part of his wages. 
Upon his sudden death, an autopsy 
showed arsenic in his digestive tract. 
Two other persons who ate in the res- 
taurant the morning of his death were 
poisoned likewise. Evidence did not ac- 
count for presence of poison in the food. 
The court affirmed award of death bene- 
fits to the employe’s children. * * * 


Fright 


An elevator ran way, scaring into hys- 
terics a woman employe who had entered 
it. The shock aggravated pre-existing 
exophthalmic goitre or Basedow disease. 
The court affirmed an award to her 
unanimously and without opinion. * * * 

A lawyer insured his household ser- 
vants. One of them, a kitchen maid, 
burned herself badly while singeing a 
fowl with alcohol. The board awarded 
compensation to her for disfigurement. 
Upon appeal, the carrier argued that the 
estoppel of Workmen’s Compensation 
Law, section 55, does not apply to do- 
mestic servants and farm laborers, since 
they are specifically excluded from cov- 
erage by section 2, subd. 4. The Appel- 
late Division, finding the award for dis- 
figurement at fault, reversed ihe award 
and remitted the claim. * * 


Premium Accepted by Carrier, 
Employes Insured Under 


A carrier may not plead that an em- 
ploye’s employment i is not covered by the 
compensation law if it has accepted a 
premium on a policy securing compen- 
sation to such employe: Workmen’s 
Compensation Law, section 55. This 
provision, effective July 1, 1922, is cog- 
nate to the older provision that enables 
an employer to bring an employment 
within the law’s coverage by securing 
compensation to an employe engaged in 
such employment. * 

A village policeman lost his life by ac- 
cidental discharge of his revolver in his 
home. In awarding death benefits to his 
family the board said that the insurance 
carrier was estoppe d by its inclusion of 
the policeman in the payroll audit upon 
which it collected its premium from 
pleading that he was a public officer 
and, as such, not covered by the com- 
pensation law. Upon appeal, the court 
affirmed the award with statement that 
it had not considered the question 
whether or not the policeman was an 
employe, since it had not been raised 
before the board. * * 


Having Picture Taken Upon Premises 


During a noon interval, employes of a 
factory were upon a recreation roof pro- 
vided by their employer. One of them, 
having mounted a ladder to have his 
picture taken, slipped and fell, breaking 
his leg (31 S. D. R. 547). Upon appeal, 
the Appellate Division reversed an 
award to him upon the ground that there 
was no real relationship between his 
work and his posing for a picture. * * * 


Assault 


A driver was wrapping bundles of 
paper for train delivery. An idle and 
intoxicated fellow driver approached and 
asked him for the loan of a dollar. He 


refused and told the complaining would- 
be borrower to “shut up.” The latter 
slipped up behind him and cut him in 
the cheek and neck with a knife. He 
knocked the man down. The board 
awarded forty dollars to him for dis- 
ability and seven hundred and fifty dol- 
lars for disfigurement. Upon appeal, the 
court affirmed the award, with prevailing 
and dissenting opinions. * 
Taking Medicine 

A railroad clerk, on the way between 
his employer’s washroom and office, 
broke the bottle of some medical pellets 
that he was taking and cut his index 
finger. Ensuing infection caused loss 
of one-fourth of his hand. The board 
awarded compensation to him. * * * 

Procuring Tobacco 

A teamster halted at a store to get 
some chewing tobacco. He had one foot 
on the wheel of his wagon and was 
reaching over for his purchase when his 
horses started and threw him to the 
ground. Upon appeal from an award to 
him for his injuries, the carrier argued 
that he had stepped out of his employ- 
ment. The court affirmed the award 
upon the principle that he was “doing 
what a man so employed may reason- 
ably do within a time during which he 
is employed, and at a place where he 
may reasonably be during that time to 
do that thing.” * * * 
Employe Detailed for Job at Residence 

While an employe hired solely and di- 
rectly for work upon home premises that 
yield no rentals is not covered by the 
compensation law because his work is 
not carried on for pecuniary gain, an 
employe in a business carried on for 
pecuniary gain is covered for injury in- 
curred while detailed to. a job upon such 
home premises. * * 





THOMPSON “BARNSTORMING” 
Popular Executive Touring Country; 
From Dallas to Spokane, 
Norfolk to Waco 
Richard H. Thompson, vice-president 
of the Maryland Casualty, is off on one 
of those trips which enable production 
managers to see leading agents of the 
country “face to face” in the latter’s own 
offices. As Mr. Thompson's visits are 
an event looked forward to by agents 
The Eastern Underwriter presents here- 
with his stopping places for the benefit 
of readers of the paper in those cities 
who have the pleasure of Mr. Thomp- 

son’s acquaintance : 

Norfolk, Richmond, Charlotte, Asheville, 
Greenville, Atlanta, Savannah, Jacksonville, 
Pensacola, Mobile, Birmingham, Chattanooga, 
Knoxville, Nashville, Memphis, New Orleans, 
Houston, San Antonio, Waco. Dallas, Fort 
Worth, El Paso, Phoenix, San Diego, Los 
Angeles, San _ Francisco, Portland, Tacoma, 
Seattle, Spokane, Sand Point, Boise, Salt Lake 


City, Denver, Kansas City, Oklahoma City, St. 
Louis, Baltimore. 








FREDERICK RICHARDSON, United States Manager 
GENERAL BUILDING, 4TH & WALNUT STS. 


PHILADELPHIA 








Admit Rebating, But 
Want It Stopped 


SITUATION IS TOLD TO GILKEY 
Surety Association Manager Spends Ten 
Days In State; Commissions Cuts 


As High As 30 Per Cent. 


The utter absurdity of rebating in the 
insurance business has never been more 
clearly indicated than in Iowa, where 
few contract bonds on public works are 
written at the proper premium. It has 
been a case of everybody’s doing it, 
with the result that if there were any 
advantage in this illegal practice it is 
wiped away. Rebating starts with some- 
one trying to control a line through a 
secret cut in the premium. Then an- 
other man meets that cut and goes him 
one better, and in the end there is no 
advantage of any kind to anybody but 
the insured, while the agents find them- 
selves in a position where they are los- 
ing money. 

Gilkey Visits State 
So sweeping have been the charges of 
rebating in lowa that R. R. Gilkey, man- 
ager of the Surety Association, went to 
the state to get the facts and was wel- 
comed like a long-lost brother. He 
visited Des Moines and Davenport, spent 
ten days in the state, interviewed the 
agents and other producers, saw local 
companies and also talked to contractors. 

One of the first shocks he had was 
that everybody who rebates, with one 
exception, was willing to admit it. One 
agent said that he had been forced by 
other agents to sacrifice his commissions 
to the extent of 30 per cent. on this 
type of business, and he added: “We 
all want this situation cleared up. We 
are tired of rebating.” Some agents 
won't write these bonds because of the 
type of competition. 
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Between special agents of surety com- 
panies there is tremendous competition 
after bids are announced. They are fall- 
ing all over each other to get business. 

In Washington Mr. Gilkey saw sev- 
eral persons in connection with Senate 
Bill 2663, which would transfer jurisdic- 
tion of the surety business from the 
Treasury Department, where it now 
rests, to the comptroller general. The 
surety companies are in favor of having 
the jurisdiction remain where it is. 





DEAD IN THIS STATE 





“Nobody Seems to Want Compulsory 
Insurance Here,” Is Albany 
Viewpoint 
Compulsory insurance for afl motor 
vehicle owners is dead at Albany for this 
year at least, in the opinion of Lewis G. 
Stapley, Republican, of Livingston county, 
chairman of the Motor Vehicle Committee 
of the Assembly, and chairman of the 
joint legislative committee on motor ve- 
hicle legislation, who presided at the hear- 
ing at Albany today on the various motor 

vehicle bills before the legislature. 

“[ never saw so many people jump on 
a measure as they did today on the com- 
— insurance bills,” said Mr. Stapley. 

Nobody seems to want them.” 


STANDARD | DINNER IN NEWARK 


The second annual dinner given by the 
Standard Accident to its New Jersey agents 
was held at the new Elks’ Home in New- 
ark, attended by fifty or more agents 
from all parts of the state. It was an 
informal celebration of the recent arrange- 
ment whereby W. G. Curtis was installed 
as associate manager in charge of the 
Northern New Jersey branch office for 
bond production, making it a direct re- 
porting office to the Detroit Home Office 
of the Company. 

L. Martin, associate manager in 
charge of the casualty department, acted 
as toastmaster. 


WRITES SHORT STORIES 


H. H. Hudson, who writes bonds and 
short stories with equal success, has had 
his five hundredth short story published. 
Most of his stories appear in magazines 
devoted to young people. Mr. Hudson is 
judicial bond solicitor for E. H. Fish- 
man of Cleveland. Most of his spare 
time is spent in story writing. He ex- 
pects to write five hundred more stories 
before he quits. 





CLOAK ROOM BONDING 


A New York bill, introduced February 
18, which in the mass of more spectacu- 
lar measures escaped attention, is that 
of Assemblyman Michael J. Reilly, 
Democrat, Brooklyn, adding new sec- 
tion 209-f General Business Law requir- 
ing owners of public places-having cloak 
rooms to file with county clerk surety 
bond or insurance policy for $500 to pay 
damages to property checked. The bill 
was referred to the Committee on Judi- 
Ciary. 
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While actuaries get everywhere and 
are about as well known as any body 
of men in the insurance business, there 
are thousands of people in the business 
who have never been inside of an actu- 
arial office. In fact, they don’t know 
how an actuarial office looks. Well, here 
is a picture of one division of a well- 
organized actuarial office presented for 
readers of THE EASTERN UNDERWRITER. 

This section of the office gives a view 
of an installation of Mercedes-Euklid 
machines in the office of 
Woodward, Fondfiller & Ryan, of 75 
Fulton Street, New York. The Mer- 
cedes-Euklid is an electric calculating 
machine, performing automatically mul- 
The speed of 


calculating 


tiplication and division. 
this particular machine is about 300 rev- 
olutons per minute as compared with 
approximately 125 obtainable on the ordi- 
nary hand machine of any other make. 
The picture gives a good idea of a proper 
layout for an actuarial department. 








WANTS SUIT ENJOINED 
Furniture Company Trying. to Prosecute 
Interstate Casualty; Held a 
$50,000 Note 
‘Receiver Charles G. Revelle of the 
Interstate Casualty Co., through his at- 
torney, Conway Elder, has filed suit in 
the United States District Court at St. 
Louis to enjoin the prosecution of a 
suit entered against the casualty com- 
pany in the Circuit Court at Chillicothe, 
Me., by the Chillicothe Furniture Co. of 
Chillicothe to cancel a $50,000 note of 
that company included among the assets 

of the Interstate Casualty Co. 

In its petition file in the Circuit Court 
at Chillicothe the furniture company has 
raised the contention that it received no 
consideration for the $50,000 note held 
by the casualty company and that it is 
not legally liable for its payment. 

Receiver Revelle through counsel has 
asked the Federal court to prevent the 
prosecution of the suit at Chillicothe on 
the grounds that with the casualty com- 
pany in receivership the United States 
District Court has exclusive jurisdiction. 


IGNORE STATE FUND DEMAND 


The demand of organized labor as 
represented by the Missouri Federation 
of Labor that the proposed workmen’s 
compensation act for. that state contain 
a provision for exclusive state insurance 
was ignored by the House of Repre- 
sentatives Workmen’s Compensation 
Committee in reporting the bill favorably 
to the House February 18. 


WALTER FELDER DIES 
Walter Felder, veteran intelligence 
officer of the American Surety, retired, 
died last Sunday at the age of seventy- 
five. 











The Independence Indemnity has 
elected to its board of directors Harry 
H, Raymond, president of the Clyde & 
Mallory Steamship Companies. 








Note the lighting and orderly arrange- 
nent. 

In order to reduce noise, the installa- 
tion of Hollerith sorting and tabulating 
machines is located in a sound-proof 
room. 

Starting two and a half years ago in 
one small room and with one employee, 
this firm has grown to the point where 
its business now requires a permanent 
staff of twenty-five. In additidn to the 
members of the firm, five members of 
the staff—Messrs. G. E. Ault, J. C. 
Barnsley, Joseph Linder, D. M. Over- 
holser and Miss Evelyn M. Davis—are 
either Fellows or Associates by exam- 
ination of one or more of the actuarial 
societies. 

“It is all very simple,” said Mr. Wood- 
ward recently, in talking to a representa- 
tive of THe Eastern UNperwrirer. “The 
only novelty about our plan was to em- 
phasize organization rather than indi- 
vidual performance. This has enabled 
us to do work of a professional grade 
on a service basis. You can see for 
yourself how it works.” 

The firm specializes in life, accident 
and health, workmen’s compensation, au- 
tomobile and general casualty lines. 





Claims Show Need 
For Full Protection 


EXCESSIVE FIDELITY LOSSES 





American Surety Points Out Necessity 
For Adequate Cover; Lists a 
Number of Illustrations 





A partial list of fidelity losses in ex- 
cess of the amounts of bonds on claims 
has been issued by the American Surety 
in pamphlet-form, indicating the need 
for adequate protection. 

The pamphlet shows that fifteen banks 
sustained total losses in excess of a total 
amount of bonds of about $153,000. 
Among these figures was a bank bonded 
for $10,000 which had a loss of over 
$50,000. Fraternal orders showed that 
they were not carrying adequate protec- 
tion. While this class, in most cases, 
did not carry bonds over $500, nine of 





Tentative List of 
Approved Check Writers 
A tentative list of approved check 
writers and safety papers has been sent 
to the agents, managers and representa- 
tives of the Metropolitan Casualty, 
showing under what class the various 
makes qualify under the company’s 
merit rating plan. 
The list follows: 
CHECK WRITERS 
Class A—Todd Protectograph Check Writer. 
Class B-—Peerless Check Writer, Safe-Guard 
Check Writer, and Sentinel Check Writer. 
Class C—Protectograph Check Writer, ‘Thor- 
oughbred’”’ Model when amounts of dollars and 
cents are both written in figures. ; 
Class D—F. & FE. Check Writer, latest im- 
proved model; Acmerite Check Writer, and Todd 
Personal Model. 
SAFETY PAPERS 
Class A—-Protod-Greenbac, a Todd product. 
Class B—American Bank Note Safety Paper. 
Class C-—National Safety Paper, Super-Safety 
Paper, Hammermill Safety Paper, Padlock 
Satety Paper, Protint Safety Paper and any 
other paper having a tint thereon which is 
readily removable by either mechanical or 
chemical erasure. 
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Financial Statement for the United States 


(As filed with New York Insurance Department) 


January 1, 1925 


ee ee et ee ne oT mre $20,001,655.07 
RN iis bins eed oh way cel aa ok eke ... 15,211,718.07 
Voluntary Reserve for Contingencies.......... 1,000,000.00 
Surplus to Policyholders...................... 3,789,937.00 
Premium Income (1924)...................05. 14,753,696.87 
Claims paid since organization over...... ..... 67,000,000.00 


METROPOLITAN OFFICE 
59 JOHN STREET 
JOHN C. BUNYAN, RESIDENT MANAGER 





BROOKLYN OFFICE 
156 MONTAGUE STREET 
LINDSAY H. RUDD, SUPERVISOR 

















them sustained losses in excess of the 
amount for which they were bonded, 
totalling over $70,000. 

Several life insurance companies and 
casualty companies are also on the list, 
but their losses over and above the 
amount of protection was not’ great. 
Seven life insurance companies lost over 
$7,000 in excess of the bonds carried, 
and three casualty companies lost about 
$2,000. 

A few of the fidelity losses follow: 


Employer Amount Amount Loss in 

of Excess 

Bond Loss __ of Bond 

REO RE Se Siis5coca cs $1,000 $2,926 $1,926 
tee Crtamn Co; ois cscs 1,000 7,348 6,348 
it aie 1,000 2,874 1,874 
ROUSE Oe, isis cvnce 1,000 3,022 2,022 
Steamship Co. ........ 1,000 2,630 1,630 
Mercantile Co. ........ J 2,000 1,000 
CT GG. cscscccnns 1,250 2,077 827 
Me Sins cpsivies viemciniarvte ¥ 1,536 536 
REO CO. Lasscicwses 1,583 583 
ae, 3,000 3,290 290 
Mercantile Co. ......... 1,000 1,778 788 
MatOCETY CO. acccswcvsins 500 682 182 
MME = sisrcepaisdasaeacos 3,000 7,212 4,212 
Typewriter Co. ........ 1,000 2,475 1,475 
Fraternal Order ....... 500 8,495 7,995 
Life Insurance Co, .... 500 1,083 583 
ee > ee 1,000 2,490 1,490 
Mercantile Co. ........ 1,500 4,447 2,947 
Bldg. Loan Ass’n ..... 10,000 11,583 1,583 
RM davictcaeeaaseaae 6,000 39,574 33,574 





MARYLAND AGENTS MEET TODAY 

The Maryland Association of Insur- 
ance Agents will hold its annual meeting 
today at the Southern Hotel in Baltimore. 
There is likely to be a lively discussion 
of the Milwaukee resolution as _ senti- 
ment was divided at a meeting held late 
in 1924. It is hoped that President Wil- 
mer C, Carter will consent to run for 
re-election as he has been an especially 
successful executive head and has helped 
largely to put the Association in the 
strong place it occupies today. 





TOWNER AND PARRY TO SPEAK 

R. H. Towner, manager of the Towner 
Rating Bureau, will speak on premiums 
and rates Monday night before the 
Junior Course in Suretyship of the In- 
surance Institute of America. The fol- 
lowing week Frederick Parry, vice-presi- 
dent of the American Surety, will dis- 
cuss reinsurance matters. 





NO OPPOSITION 

The New York Insurance Department 
bill (Bouton and Wheatley), amending 
paragraph 4 of subdivision C of section 
86 of the Insurance Law in relation to 
the method of |computing reserves of 
casualty or suretly corporations met with 
no opposition at |a hearing this week. 





AGENCY CHANGE 
Shimberag & Gerber, 510 City Bank 
Building, Syracuse, New York, have been 
appointed general agents for the Mary- 
land Casualty for all lines, for Onondaga 
County, N. Y. 





UNION INDEMNITY’S FIGURES 


The Union Indemnity reports total 
admitted assets amounting to $8,358,829 
for the year ending December 31, 1924. 
The surplus over all liabilities was 
$1,018,675 and the surplus to policyholders 
was $3,358,829. 





BACK FROM FRENCH LICK 

John A. Griffin, vice-president of the 
Fidelity & Deposit Co., has returned 
from French Lick Springs. 





OPENS BRANCH OFFICE 


The Metropolitan Casualty has opened 
a branch office at Indianapolis, Ind., and 
appointed J. K. Landers and H. S. Land- 
ers as managers and adjusters. 





Arthur W. Collins, United States man- 
ager of the Zurich General Accident & 
Liability, and W. H. Egli, chief sta- 
tistician, were Chicagoians that visited 
New York last week. 
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Why British Insurance Men Write More 
Books Than Americans Do 

_ For some reason or another the Brit- 

ish are more prolific in writing fire and 


casualty and marine insurance books 
than are the Americans. They run all 
the way from little volumes that can be 
placed in a waistcoat pocket to the bulky 
marine insurance tomes, two volumes of 
which are about all a small office boy 
can carry. 

One reason for the ease with which 
insurance boos are written on the other 
side is that the people in the business 
are not so jumpy. When they start in 
on a job they prefer to finish it. Most 
Englishmen stick to their last and there 
is not the constant changing so charac- 
teristic among Americans. The Eastern 
Underwriter has frequently received 
“biographical sketches” about individuals 
in the business which would consume a 
column merely to narrate the various 
positions which the subject of the sketch 
has held. More frequently than that | 
understand that letters are received by 
The Eastern Underwriter and _ other 
insurance papers in which the editor is 
asked to briefly skim over past connec- 
tions on the theory that if too many of 
those jobs are printed a new employer 
will get scared into believing that he is 
hiring a jumping jack instead of some- 
one who will stay put long enough to 
give a decent return for salary paid. It 
is not unusual for an insurance reporter 
who is scouting for facts about a man’s 
past to be told: “Never mind what I 
did before I got into this game. I did 
a lot of things, and most of them I want 
to forget.” 

Another reason why Britishers are 
good book writers is that many of them 
are students of the business and despite 
all that talk about those week-ends from 
Friday to Tuesday, supposed to be espe- 
cially popular in London, there are plenty 
of British underwriters who live, breathe 
and sleep with their business. It is also 
a fact that education is more thorough 
abroad. The curriculums are not loaded 
with frills and fancies. Another point: 
there is more reading of serious books in 
London than there is here. I doubt if 
many American executives read insur- 
ance books. They think they know about 
the line they handle every day and they 
are as a rule not interested in the other 
fellow’s department and troubles. : 

Nor should one forget the apprentice- 
ship situation which is always at work 
in theory abroad as well as often in prac- 
tice. High marks in Insurance Institute 
examinations are striven for and recog- 
nized by those in authority. 

In life insurance the British cannot 
hold a literary candle to the Americans. 
There are any number of valuable Amer- 
ican books on life insurance. 

* * * 
Some of the Newer Books in London 

Here is a list of some of the insurance 
publications from the press of the “Post 
Magazine,” a “London insurance maga- 
zine, wHich will indicate the kind of in- 
surance books being offered for sale. 
You will note that some of the authors 





have what to Americans are strange ini- 
tials after their names. Every one of 
those initials has a meaning of its own 
and is won by hard work and merit: 


Motor Vehicle Insurance, by Arnold E. Geil- 
inger and H, E. Oram. 

Workmen’s Compensation Insurance: Its 
Principles and Practice, by J. B. Welson, LL.M., 
F.C.LIL, and F. W. Bryant, F.C.I.1. 

Personal Accident Insurance, by C. E. Gold- 
ing, LL.B. (Lond.), F.C.IL.1. 

Elements of Life Department 
Finlay James Cameron, F.I. 

Loss of Profits Through 
Brooke, F.C.L1. 

The History and Development of Personal 
Accident and Sickness Insurance, by A 
Hastings, F.C.I.1. 

Fire Insurance Principles and Practice, by 
Ernest Brooke, F.C.LI. 

Public Liability Insurance, by J. B. Welson, 
LL.M., F.CEL. 

Common Law Liability for Accidental Injury 
or Damage, by Herbert Rowntree, A.C.I.I. 

Burglary Insurance, by C. E. Golding, LL.B. 

Life Assurance Simplied, by Harold Dougharty, 
F.C.LS., AEA 

Accident Claims, by Arnold E. Geilinger. 

Insurance Against Loss of Profit Resulting 
From Fire, by G. W. Younger, F.C.1S. 

Plan Drawing, by Richmond, 
eres Policy Conditions, by J. Hunter Cox, 


Practice, by 
a be 


Fire, by Ernest 


Agency and Outside Work, by Walter Herriot. 

Reinsurance, by G. Gardner. 

Administration Bonds, by J. B. Welson, LL.M., 
PC.LE, F.C.ES 


Workmen’s Compensation Acts, 1906 to 1923, 
by Cuthbert L. Parry, A.S.A.A. 

Passing Notes for the Junior Agency Inspector, 
by Joseph G. W. Rollason, F.C.L.I. 


* * * 


D. G. Luckett Receives a Few Visitors 


D. G. Luckett, vice-president of the 
United States Casualty, a man of wide- 
spread popularity, has received a few 
visitors lately, I understand, although the 
number is strictly limited by his physi- 
cian. He is now entering upon the be- 
ginning of a second six months leave 
of absence. A few days ago he was able 
to see Edson S. Lott, president of the 
United States Casualty. Mr. Luckett is 
in an apartment hotel uptown, and the 
fact that he has received a few visitors 
indicates that his condition is improving. 


**¢ ¢ 

Compromising Law Cases at Court’s 
Suggestion 

Insurance companies litigating in 


Greater New York have encountered an 
interesting situation as a result of the 
crowded state of the court calendars. 
After the lawyers for both sides go to 
considerable pains in preparing the cases 
and the opening arguments are made 
and the work of examining witnesses is 
under way the judge will call the law- 
yers into his private chamber and tell 
them a hard luck story about being 
pressed for time, swamped with work, 
etc. 

“Now, why can’t you counsel get to- 
gether,” he will say. 

There have been several cases where 
insurance companies litigating against 
each other have agreed about the dam- 
ages, through the compromise route. The 
lawyers who appeared to be on the win- 
ning side have not always liked to strike 
their colors and accept less money than 
a jury might give them, but they sym- 
pathize with the judge’s position and the 


importance of economizing his time. It 
is immaterial to a judge whether he sits 
in one case or a dozen, so far as his 
personal feelings are concerned, but 
judges. are human in. wanting recogni- 
tion for work accomplished and the fact 
that they are able to dispose of cases 
expeditiously and apparently to the sat- 
isfaction of the litigants is not displeas- 
ing to them. 
* * 


Saying It With Poetry 

I had an hour imaginative, inspiring 
and fascinating while viewing the J. 
Pierpont Morgan collection of original 
manuscripts in the New York Public 
Library the other day. Here are some 
of the scripts of the greatest literary 
masterpieces, ranging from Macauley’s 
History of England to George du Mau- 
rier’s “Trilby,” both of which are illus- 
trated by the authors. Some of these 
works were written in a garret under 
candle light, such as the poems of Rob- 
ert Burns, and some by men on whom 
dread disease already had its fatal grip, 
such as Robert Louis Stevenson. 

What particularly interested me, how- 
ever, in the collection were the original 
letters of such men as Samuel Johnson 
and Dean Swift. In those days letter 
writing was an art, and how they ever 
got time to write to friends at such 
length has ever been a mystery to me. 
One of the developments of modern busi- 
ness and the introduction of the type- 
writer has been the decay of letter writ- 
ing, but | am glad to note that the stere- 
otyped letter, “Yours of the 14th inst. 
received and contents noted,” is grad- 
ually passing out. Letters injecting the 
writer’s personality are coming to the 
front. Some people are putting a dash 
of poetry into their correspondence even 
in. this bustling New York, and I re- 
cently was shown by their writers two 
little poems which were sent to Jesse S. 
Phillips, manager of the National Bureau 
of Casualty and Surety Underwriters 
and to Cecil Fj Shallcross, United States 


manager of the North British & Mer- 
cantile and president of the Pennsyl- 
vania, Mercantile and Commonwealth 


insurance companies. 

The letter to Mr. Phillips came from a 
man who has had contact with members 
of his organization and who has been 
very much impressed by Mr. Phillips’ 
bright young men. Here is the poem: 


If I should write a squawk or 
Two about young Michelbacher ; 
If I should take a crack or two 
About your Mr. Acker. 
If I should hoist a red flag on 
Carr, Nial or Stellwagen; 
If I should hand the raspberry 
To any chap who works for thee— 
I’d blow right up with indignation. 
You’ve got a great organization. 


Upon the occasion of the hundredth 
year anniversary of the Pennsylvania 
Fire that company gave some bronze 
clocks to agents, and one of them wrote 
an acknowledgment to Mr. Shallcross 
containing in part the following lines: 


Cecil F. Shallcross has sent me a clock; 
It’s staring me right in the face. 
Sometimes it ticks gently, sometimes 
goes ticktock, 
Ticktocking all over the place. 
Now if I leave early or get down too late 
The face of that clock looks real sore. 
I wish it would pack that lack of tact 
When visitors prove a big bore. 
Enough of this chatter! Old Time would 
not matter; 
I’m sure everyone would confess 
He’d work like a Turk for the Penn or 
the Merc, ; 
Or the N. B. & M. ’neath C. S. 
* * * 


Sitting Patiently Through “Over Your 
Head” Entertainment 

Donald A. Crain and E. M. Ackerman, 
the Chicago reporters who recently came 
here to turn the town upside down and 
discover what is underneath it all, are 
learning something new every day. Their 
latest bit of education is that the In- 
surance Reporters’ Association of New 
York City knew what it was about when 
it passed a resolution against the reading 


of information on bulletin boards in com- 
pany offices. 

Crain and Ackerman had not been in- 
formed of the rule and before they knew 
it were accepting invitations to attend 
large numbers of minstrel shows and 
other entertainment, bulletined for com- 
pany employes. Now, as everyone who 
has gone to those affairs knows, one has 
to be very much of an insider to catch 


* the drift of the sallies from the stage. 


An insurance company audience will 
roar with laughter at the mere mention 
of the fact that Charley from the rein- 
surance department and Mary from the 
policy-writing department were seen 
coming out of a restaurant or a movie 
theatre, while the important information 
disclosed later in “Our Own Follies Girls 
Number” that Katherine of the claim 
division has bow legs will drive all the 
young fellows in her department into a 
wave of hysteria, knocking them right 
out of their seats. 

Unfortunately, as Crain and Ackerman 
were not posted about the personalities 
in the various departments, they failed 
to see the humor of the situation, and 
not wishing to be known as grouches, 
I understand, they are almost ready to 
cut minstrel shows from their visiting 
lists, and to stop reading the bulletin 
boards. 

s+ 


Suggests Baltimore Good Fellowship 
Club 


Recently I nominated some members 
for a “Good Fellowship Club” in New 
York among insurance men. The same 
thing has been done in Baltimore by E, 
Simon Banks, the very enterprising in- 
surance editor of the Hearst paper 
there. Mr. Banks says: 

“We have taken the liberty of or- 
ganizing the Society of Good Fellowship 
with Vic Barry as honorary president. 
The membership dues are the ability to 
smile and keep smiling; the initiation 
fee, a smile. Anyone who can meet the 
above requirements is eligible for mem- 
bership. 

Temporary officers appointed are 
Spencer Welton, vice-president of the 
Fidelity & Deposit, president; Richard 
H. Thompson, vice-president of the 
Maryland Casualty, and Adam Schussler 
of the Metropolitan Life, vice-presidents ; 
the writer. secretary, and Jack L. Otten- 
heimer of the Travelers, chairman of 
the executive committee. 

All applicants for membership in this 
new organization are requested to com- 
municate with the writer, setting forth 
their qualifications in the matter of 
spreading good cheer among their fel- 
lowmen. 

* * * 


Would Insure Dukes Against Unem- 
ployment 


T. T. Broad, formerly member of 
Parliament for Claycross Division of 
Derbyshire, England, recently outlined 
his scheme for “Call-in insurance” at a 
meeting of members of the National 
Liberal Club in London. 

By Mr. Broad’s scheme, everyone who 
is employed, whether directly or indi- 
rectly, in an occupation for gain, would 
come under the scheme, whether rich or 
poor. This would cover the greater part 
of the community, and the scheme could 
start with them. All the others could be 
brought in gradually. 

At this stage of the address, one of 
the audience called out: “Would _ the 
Duke of Devonshire, for examnle, have 
to nay his share?” 

“Yes,” replied Mr. Broad: “he would 
have to stamp his card and become, like 
the others, entitled to pension at sixty- 
three. No matter what wealth or title 
a person has he should come under the 
scheme, which is intended for the good 
of all.” 


A. L. KIRKPATRICK SPOKE 
A. L. Kirkpatrick, of the Casualty In- 
formation Clearing House, gave a talk 
on “Jay Walking” at the February meet- 
ing of the Automobile Underwriters Club 
of Chicago that was held Tuesday eve- 
ning of this week. 
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Familiarity With 
Principles Essential 


F. & D. IST PRIZE SELLING TALK 
R. H. Carruth, of Little Rock, Ark., 
Tells Where Surety Premiums 
Grow and How to Get Them 

While the agent or solicitor of private 
contract bond business, in order to be- 
come a successful salesman, must possess 
energy and ambition he must have ade- 
quate brain power to thoroughly master 
the fundamental principles of the con- 
tract bond and have a thorough and 
sympathetic understanding of the com- 
pany’s underwriting policy, according to 
R. Hill Carruth, manager at Little Rock, 
Ark., of the Fidelity & Deposit, winner 
of the first prize in a contest conducted 
by the Fidelity & Deposit on where 
surety premiums grow and how to get 
them. 

Mr. Carruth in his plan further states: 

Having acquired these fundamentals 
they should visualize the contract pos- 
sibilities of their respective territories 
and follow a definite plan of action in 
securing them. This may be done in the 
following manner: 

Scan the daily newspapers for con- 
tract bond tips. 

Carefully read trade journals, and 
building and construction publications. 
Each member of the office personnel 
should be encouraged to read these pub- 
lications with an eye for contract bond 
prospects. 

Make friends and keep in close con 
tact with the leading architects. A list 
of same should be compiled, together 
with their rating and notes as to their 
ability, experience, whether liberal or 
highly technical with contractors, and 
their general attitude toward corporate 
surety bonds. 

The same records and attitude should 
apply to engineers as to architects. 

Prepare a list of all reputable con- 
tractors in the territory giving their 
mercantile rating, general experience and 
ability. A separate file for each con- 
tractor should be arranged and all in- 
formation concerning his financial state- 
ment, strong and weak points contained 
therein. Cultivate their friendship and 
confidence. Make your service indis- 
pensable to them. 


Cultivate Officials 

Officials of financial institutions 
throughout the territory should be culti- 
vated and confidential relations estab- 
lished wherever practical. Many finan- 
cial institutions are not familiar with the 
nature of the contract bond, and the 
benefits that they as lending agencies for 
an improvement’ receive therefrom. 
These agencies can usually furnish the 
bonding company’s agent information 
concerning a proposed improvement be 
fore the architect or engineer, and ordi- 
narily have far more influence with pros- 
pective borrowers in requiring a cor 
porate surety bond. These officials 
should be thoroughly sold on the idea 
of corporate surety. This can be easily 
done if the bowding agent has accurate 
knowledge of the business, tact, person- 
ality, courage and ability to put his 
thoughts in a convincing manner. 

Keep in touch with prospective own- 
ers or builders. When the agent re- 
ceives information that certain owners 
contemplate an improvement he should 
immediately communicate with them and 
tender the services of his company on 
the bonding matters. This may be done 
either by letter or personal call. The 
latter is far better, if practical. The 
subject of bonds in connection with an 
improvement should be approached in a 
business-like manner. A whining voice 
and pussyfooting attitude will never se- 
cure the business. 

Simply but firmly point out to owners 
the hazards of the contracting business; 
that regardless of how well rated the 
contractor may be, such matters as in- 
creased cost of materials, increased labor 
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The Demand Is 
. Growing 


AST year the total volume of premiums 
written by the F & D exceeded all pre- 
vious records. This not only means that 1924 
was a progressive year for the Company, but 
for its representatives as well. 


That there is a growing demand for Corporate 
Fidelity and Surety Bonds is unquestionable. 
In increasing numbers employers are turning 
to Fidelity Bonds to protect them against dis- 
honesty within their organizations. 


States, counties, cities and other municipalities 
are showing a distinct preference for Corporate 
Surety on the bonds of their public officials. 


Banks are learning that inadequate insurance 
is only fair-weather protection and that Blanket 
Bonds offer them all ’round security. 


Private as well as public interests are discover- 
ing that corporate Contract Bonds are their 
only means of guaranteeing the successful 
completion of their construction projects. 


And these are only a few of the many kinds of 
bonds which are now in demand. 


A surety company representation is a valuable 
connection to have these days. And particu- 
larly so if the Company is the F & D. 


FIDELITY AND DEPOSIT 
COMPANY 


BALTIMORE 


Fidelity and Surety Bonds and 


Burglary Insurance 

















Surety Men Discuss 
Rowe’s Resignation 


LEAVES SURETY ASSOCIATION 








He Says He Refused to Be Bullied; 
They Claim He Violated Rules; 
Merit Rating Controversy 





Did the Metropolitan Casualty walk 
out of the Surety Association of Amer- 
ica or was it pushed out? 

It all depends upon the point of view. 

J. Scofield Rowe, president of the com- 
pany, says the Surety Association tried 
to use a T. R. “big stick” on him be- 
cause of the Metropolitan’s “Merit Rat- 
ing” for check alteration and forgery 
bonds, allowing credits for the use of 
check writing machines and _ safety 
papers. He says that he would not be 
bullied and so resigned. 


The Association’s Resolution 

The Surety Association says it asked 
for his resignation if he didn’t live up 
to the rules of the association, and sub- 
mits as proof this resolution: 

Resolved, That the report of the Committee, 
finding the Metropolitan Casualty Company in 
violation of the rules of this Association by the 
issue of an unauthorized endorsement to its 
Check Forgery Policies, be submitted to the 
President of the Metropolitan Casualty Com- 
pany with the report of the finding of this 
Association that the Metropolitan Casualty 
Company is in violation of the rules of the 
Agsociation, and requesting the Company to 
advise the Secretary of this Association prompt- 
ly, but not later thah ten days, what its in- 
tentions are in reference to said action, and 
if the answer of the Metropolitan Casualty Com- 
pany is a refusal to conform to the rules as 
found by the Association, that the Secretary 
be directed to ask for its resignation. 


The Endorsement 


Here’s a copy of the endorsement, pro- 
viding for preferential rating for for- 
gery and check alteration insurance 
where approved preventative methods 
are in use, used by the Metropolitan 
Casualty which is causing all the excite- 
ment. 


IN CONSIDERATION of the reduction in the 
premium charged for this Bond, the bank hereby 
agrees: 

(a) That it will during the life of this Bond, 
use due diligence to see that all instruments 
(as defined in the bond) issued from its office 


as noted hereunder are written with a.......... 
Check Writing Machine, No........... and that 
all of its checks and drafts, issued from its 
office as noted hereunder are written on.......... 
Safety Pa 


(b) That it. will use due diligence to see that 
the Check Writing Machine noted above is kept 
in proper working condition during the life of 
this Bond. 

The company hereby agrees: 

(a) To consider the Bank’s promise to write 
all its instruments (as defined in the bond) on 
the Check Writing Machine noted above and to 
keep said Check Writing Machine in proper 
working condition and to write its checks and 
drafts on the Safety Paper noted above solely 
as an obligation of good faith and as a measure 
of protection against the hazards covered under 
this Bond. 

(b) That if, during the life of this Bond, 
emergencies should arise making it impracticable 
to use the Check Writing Machine noted above 
for writing certain instruments (as defined, in 
the bond), and the issuance of certain checks 
or drafts that are not written on the Safety 
Paper noted above, the insurance granted ‘under 
this Bond shall not be invalidated on such in- 
struments. 

Nothing herein contained shall be held to vary, 
alter, waive or extend any of the terms, pro- 
visions, agreements, warranties or limitations 
of the bond other than above stated. ‘ . 


Comment of Those Opposed 

What effect has the departure of the 
Metropolitan had on the situation? ‘Tar 
EASTERN UNDERWRITER representative saw 
a number of that company’s competitors. 
They claim that they are not perturbéd, 
and deny that they have lost business 
because of the merit rating scheme. The 
Metropolitan issues its policy in connec- 
tion with the Todd Protectograph Co,, 
and others that qualify. 

A rival check writing device company. 
denied to THE EASTERN UNDERWRITER that 
it had lost any sales because of the Met- 
ropolitan’s activities. “I do not consider 
the Todd Protectograph Co. any more 
of a competitor now than before the 
Metropolitan put in the merit rating 
plan,” it said. “When one buys a Todd 
machine he can get a policy from the 
Metropolitan at reduced rates. When 
you get another make of machine you 
can, in some instances, get a policy for 
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nothing. When we sell a machine we 
give a policy to the purchaser, paying 
a small premium to the Fidelity & Cas- 
ualty.” 

To qualify in Class A under the merit 
rating system, said one underwriter, it is 
necessary that the machine print in two 
colors, the Todd machine being the only 
one to qualify. When asked about this 
point, the official of the check writing 
device company said it was just as easy 
for a forger to raise two colors as one, 
and that they did not intend trying to 
come up to the requirements. Concern- 
ing the so-called forgery proof checks, 
he said there was no such thing. All 
machines and paper may help protect a 
check and that is all. 


Merits of Scheme 


One underwriter in commenting crit- 
ically upon the merits of the Metropoli- 
tan’s plan, stated to THE EASTERN Un- 
DERWRITER: “Of course, to the uninitiated 
the merit rating given by the Metropoli- 
tan have enough scientific terminology 
in them so that they appear to have 
been given after a careful study of the 
subject, but we who have been living 
with the situation for years know that 
this is merely a ‘gesture’ in behalf of 
one of the makers of check writing de- 
vices, who in addition to being a director 
of the Metropolitan Casualty, is one of 
the largest stockholders in that company. 

“This particular manufacturer is just 
as bitter against all other makes of 
check writing devices as it is regarding 
100% protection which has been making 
such large inroads recently. That this 
feeling upon the part of this manufac- 
turer was the controlling element in the 
so-called ‘merit rating scheme’ is evident 
by the fact that the highest classifica- 
tions are given the papers and products 
of this manufacturer, and the qualifica- 
tions which are so phrased so as to make 
it impossible for any other manufacturer 
to lift themselves under the high dis- 
count classification. We believe that no 
other manufacturers were notified that 
this merit rating scheme was contem- 
plated in advance of the fixing of rates, 


and that they were given no opportunity 
to have a hearing prior to the time that 
rates governing their machines were an- 
nounced. 

“We know from the experience of our 
own claim department that there is ab- 
solutely no justification. In fact, for an 
allowance as large as 25% for any ma- 
chine whatsoever nor for an allowance 
as large as 25% for any make of safety 
paper or both combined.” 


2% of Losses Prevented 

“As a matter of fact, the bulletin pro- 
mulgated by the Towner Rating Bureau 
shows that only 2% of check losses could 
possibly have been prevented by any 
combination of check writing device or 
safety paper.” This bulletin follows: 

From such data as we have been able to 
obtain the Bureau advises subscribers that 
losses from alteration and forgery of checks and 


the premium for meeting such losses are dis- 
tributed in proportion as follows: 


Serial Number of Check ............ 005 
Pinte GF COG co cesecsxsecccacsesscas .005 
Wate OF Paget ccccicsccscaccescéace 02 
Aish Oe CHEM caccaccccsccccccetacs 02 
Forged Signature «2. <cccccecccccece <a ian 
Forged Endorsement ........cececeoes 


It should be explained that losses due to 
“raised” checks where they are cashed by the 
payee named therein are very few. The most 
common source of loss is the combination of 
raising the check and forging the endorsement 
of the Payee. Forged endorsements are more 
common than forged signatures and are therefore 
given the highest percentage. The other source 
of loss is through forged acceptance and certifi- 
cations and where the premium includes this 
protection the allocation of losses would be: 


Certifications or Acceptances ...... 35% 
Forged Endorsements ..........-.s08 35 
Forged signatures ..........ce.seeee .20 


Mr. Rowe’s Reasons for Resigning 


The reasons set forth by Mr. Rowe in 
the “Journal of Commerce” to explain 
the resignation of the Metropolitan from 
the Surety Association are that his com- 
pany refuses to be coerced or to be 
dominated by what he holds to be the 
unprogressive attitude of a few com- 
panies responsible for the illogical oppo- 
sition to merit rating of check altera- 
tion and forgery business. 

The new merit rating plan, President 
Rowe contends, is as simple as it is 
sound and scientific, stating: 


“1. Definite standards of accomplish- 
ment in reducing check alteration and 
forgery hazards are established for check 
writing machines and safety papers. 

“2. Substantial discounts are offered 
from base rates for check alteration and 
forgery insurance, graduated in accord- 
ance with these standards. 

“Four standards have been set up for 
the classification of check writing ma- 
chines, and three standards for the classi- 
fication of safety papers. Discounts 
offered to users of check writing ma- 
chines range from 5% to 25%, and to 
users of safety papers range from 214% 
to 25%. Substantial additional discounts 
are offered to users. of both machine 
and paper in combination. Check writ- 
ing machines and safety papers of all 
types and makes are now being rated 
upon application by the manufacturer. 

“When this plan was first announced 
insurance men were alert to the money 
making possibilities through the sale of 
these bonds, and their response was im- 
mediate, and in spite of attempts to dis- 
credit the plan, it is reported that the 
business of the Metropolitan in this line 
is rapidly increasing.” 





FATALITIES INCREASE 

The highest number of industrial fa- 
talities for any month since November, 
1923, were reported for January, 1925, 
by the New York State Industrial Board 
to the Workmen’s Compensation Bu- 
reau, there being 169 deaths. Chief 
among the increases noted was twenty- 
six deaths for falls, over eighteen re- 
ported in December, and an increase of 
nine deaths due to vehicles, bringing the 
total for this cause up to thirty-two for 
January. The number of deaths report- 
ed by districts was as follows: New 
York City, 103; Albany, 19; Buffalo, 19; 
Rochester, 6; Syracuse, 22. 





The Capital City Surety in its annual 
statement for 1924, shows assets of $225,- 
675, an increase of $23,706 over the pre- 
vious year. The net surplus was $70,- 
031 and the surplus to policyholders was 


$170,031. 


METROPOLITAN EXPANDING 





Casualty Company Leases Ground Floor 
and Basement of 55 Fifth Avenue 
Building 


The Charles F. Noyes Co., in a $1,512,- 
000 transaction, has leased for Frederick 
Brown to the Metropolitan Casualty the 
ground floor and basement of the 55 
Fifth Ave. Building and renewed the 
company’s lease for the tenth and 
eleventh floors for the full twenty-one 
year period. 

The company therefore has, with their 
new lease, about 67,000 square feet of 
usable space. The ground floor premises 
will be extensively altered by the lessee 
at an expense of about $100,000, includ- 
ing the installation of a mezzanine and 
special equipment. Other long term 
leases in the same building have been 
made by the Charles F. Noyes Co. with 
the London Guarantee & Accident ‘for 
three floors;, the Sun Insurance for 
three floors and the Atlas Insurance. 


The reporting of this large lease 
stamps this location on Fifth Avenue as 
being one of the more popular in the 
city for insurance companies requiring 
large floor areas. 





Carruth’s Talk 
(Continued from page 32) 


costs, strikes, faulty materials, weather 
conditions, bank failures, and number- 
less other hazards may result in his fail- 
ure: that the contractor may have other 
jobs on hand which are losing proposi- 
tions and break him, notwithstanding the 
fact that he secured the particular job 
in question at a good figure; and that by 
requiring of the contractor a corporate 
surety bond the owner is secure, as the 
bond guarantees that the improvement 
will be completed in accordance with the 
plans and specifications, the terms of the 
contract and for the price stipulated, and 
that all labor and material bills will be 
paid. 
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Stocks 


Course of Collection.... 


JAMUUREEOAT LL 


Public Liability 











Collateral Loansi:<<ccces cs 
First Mortgages on Real Estate............. 
Cash on Hand and in Bank 
Interest Due and Accrued. 
Premiums Not Over Three Months Due in 
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All Other Assets.......... 


THIRTY-SECOND ANNUAL STATEMENT 


United States Branch 


LONDON GUARANTEE AND ACCIDENT COMPANY, L’T’D. 


December 31, 1924 


ASSETS 


Government, State, County, Municipal, 
road, Public Utility and Miscellaneous Bonds $13,586,424.70 


Rail- 


17,600.00 
597,933.42 
26,850.00 
338,313.91 
192,362.98 


Vereecken es ee ee 2 eo 


eee ee eee 


2,495,212.05 
366,811.87 


ee 





$17,621,508.93 








UNITED STATES TRUSTEE 
Guaranty Trust Company of New York 


LINES WRITTEN 


Workmen’s Compensation Plate Glass 
Landlord’s Liability Flywheel 
Electrical Machine Credit 


LIABILITIES 


Claim Reserve: 


Compensation and Liability Departments.. 
(As required) by Insurance Department of New York) 


Credit Insurance Department............-. 389,023.21 
All Other Departments. ............cceee: 1,170,040.40 
Reserve for Unearned Premiums............. 4,958,838.92 
I ER No side ss dace eradadasne 316,000.00 
Reserve for Commissions and All Other 
rales ecaos a. heres ods cab esndaaeaaaes 798,696.93 
Voluntary Additional Reserve for Compensa- 
pa Sa a ne carter eee ee ‘740,425.00 
$14,988,636.78 
Pe id hk Kase cickanxs $ 750,000.00 
Surplus Over All Liabilities......  1,882,872.15 
Surplus as Regards Policyholders............ 2,632,872.15 
$17,621,508.93 


DEPOSITED WITH INSURANCE DEPARTMENTS AND UNITED STATES TRUSTEE, $13,343,864.05 


HEAD OFFICE—55 FIFTH AVE., NEW YORK 
C. M. BERGER, U. S. Manager 


LINES WRITTEN. 


Accident and Health 
Employer’s Liability 
Elevator Liability 
Teams Liability 








$ 6,615,612.32 
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Burglary Insurance 
Case Lost by National 


OPINION OF SUPREME COURT 


Question Arose he To Whether Binder 
Ceases To Be Effective Upon 
Delivery of Policy 


An opinion has been handed down by 
the Supreme Court in the case of Sherri 
vs. the National Surety as to whether 
a binder ceases to be effective upon the 
delivery of the policy. The court in its 
opinion characterizes the issuance of a 
binder as “taking a somewhat blind risk 
for a period of time as a part of the 
machinery by which it builds up its 
business.” The court held in favor of 
the plaintiff and against the National 
Surety on all points of law raised. The 
duties and responsibilities of a placer in 
obtaining a binder of insurance are also 
considered. 

The Opinion 

The opinion follows: “Defendant, on 

March 10, 1922, issued to plaintiff's 


broker a binder for residence burglary 
insurance. Thereafter, on March 14, 
1922, defendant delivered a policy con- 


taining schedules of representations, one 
of which incorrectly stated that no 
previous policy issued to plaintiff had 
ever been canceled, whereas in fact one 
such policy had been canceled for non- 
payment of premium. On the same day, 
while the policy was in the broker's pos- 


session before it was actually delivered 
to plaintiff, defendant notified the 
broker that it desired to cancel the 
policy and requested its return; the 


broker replied that he would return the 
policy when the insurance had been cov- 
ered elsewhere. On March 20, 1922, 
a representative of defendant procured 
physical possession of the policy from 
some one in the broker's office not au 
thorized to return it, and the same night 
a burglary occurred. 

“Defendant urges 
transaction is voided by the failure of 
the broker to disclose when applying 
for the binder that a previous policy had 
been canceled and claims a custom re 
quiring such disclosure. I find no such 
custom. When a company issues a 
binder it takes a somewhat blind risk 
for a short period of time as a part of 
the machinery by which it builds up its 
business. It is not to be expected that 
a placer procuring a binder effective for 
a short time while the company is mak- 
ing its investigation should’ without 
solicitation disclose all information perti- 
nent to the warranties in a final form 
of policy. As was said in Mutual Fire 
Insurance Company vs. Goldstein (Ann. 
Cass., 1914C, pages 723-729): ‘Having 
contracted, without asking for informa- 
tion, the defendant cannot be heard in 
a court of conscience to say its con- 
tract is void because it did not have 
what it could have had for the asking.’ 

Corrected Policy 


“The binder in this case 
it was to become void upon delivery of 
a ‘corrected policy.’ This meant that if 
the policy delivered was incorrect in any 
respect, the binder should remain ef- 
fective until a reasonable opportunity 
was had to procure the correction. A 
reasonable time for this purpose did not 
elapse in this case. The assured had 
never seen the policy which was in the 
broker’s possession only six days. The 
request on the very day of its delivery 
for its return undoubtedly operated to 
deter the broker from carefully check- 
ing it up, and there was acquiescence 
in the suggestion of the broker that the 
binder and policy would be returned 
when he had replaced the insurance. 

“It was always in the defendant's 
power effectually to cancel the insur- 
ance by written notice. The legal effect 
of the binder was to obligate the de- 
fendant ‘according to the terms of the 
policy in ordinary use by the company’ 
(Lipman vs. N. F. Ins. Co., 121, N. Y. 
at 458). The ordinary policy provided 


‘ 
that the whole 


recited that 


for cancellation upon receipt of written 
If the defendant wished to avoid 


notice. 


it should have given written 
notice and thus brought home to the 
broker the necessity of immediately cov 
ering his client elsewhere. 

“T am satisfied that there has been a 
substantial exaggeration of the items of 
damage. As to the items embraced in 
Schedule A, plaintiff is entitled to re- 
cover $1,000, the limit provided by that 
schedule ; $850 will fairly compensate he: 
for the remainder of her loss. I direct 
a verdict for plaintiff for $1,850, with 
interest from March 21, 1922.” 

William Otis Badger, Jr., Milo Otis 
Zennett and Paul D. Compton appeared 
for the plaintiff and Prince & Loeb for 
the National Surety Company. 


its liability, 


HORD A BUSY MAN 





Maryland Casualty’s New York Resi- 
dent Vice-President Is Member of 


Many Committees. 


Concerning the activities of one of the 


busiest insurance men in New York, 
Eugene F. Hord, resident vice-president 
of the Maryland Casualty at that com- 


pany’s New York office, “The Budget,” 
the Maryland’s agency publication, says: 
“Besides the job which keeps him busy, 
he is chairman of the governing commit- 
tee of the New York Compensation In- 
spection Rating Bureau; chairman of 
the New York City Agency Committee, 
which concerns itself with the agency 
appointment under the acquisition cost 
rules; member of the classification com- 
mittee of the New York Compensation 
Inspection Rating Bureau; member of 
the Committee of Seven of New York 
which replaced the old Casualty Insur- 
ance Exchange, and casualty representa 
tive of the Insurance Section of the 
United States Department of America.” 

Mr. Hord has been with the Mary- 
land Casualty over twenty-six years. He 
started his career with the company in 


Chicago as stenographer in the claim 
department. He was sent to New York 
as manager of the New York claim 


division. For a brief period he left the 
Maryland family, but was soon returned 
as resident manager. 


FREEZING COMPENSABLE 

Freezing is a personal injurv caused 
by an accident and comes within the 
meaning of the workmen’s compensation 
act, according to a decision of the in- 
dustrial commission of Virginia award- 
ine compensation to Robert Copeney, 
whose hands were frozen while he was 
in the employ of Collier and Collier, of 
Norton, Va. Copeney, it appears, was 
driving a coal-cart for this concern when 
he sustained the injury. 


BROADENS FACILITIES 

The Standard Accident has broadened 
its Newark, N. J., branch office facilities 
by adding a bonding department to it. 
The new department will be in charge 
of William G. Curtis, who will be asso- 
ciate manager of the office with J. L. 
Martin, who is in charge of the casualty 
department. 


INDEPENDENCE DANCE 


The metropolitan office of the In- 
dependence Indemnity held a staff dance 
at Fraunce’s Tavern on Friday evening 
of last week. James Morrison, secre- 
tarv-treasurer, and Joseph Wells, sec- 
ond vice-president, both of the head 
office of the company were among those 
present. 





W. E. Small, President 


Georgia 


Atlanta, Ga. 





Surplus and Reserves as to Policy Holders Over $3,000,000 


Casualty Company 


AN AMERICAN COMPANY 


E. P. Amerine, Secretary 


Automobile 

Plate Glass 

Burglary 

Liability 

Property Damage 

Workmer’s 
Compensation 








London G. & A. Has 
Assets of $17,621,508 


ANALYSIS OF ITS STATEMENT 
Company Has Cut Out Fidelity and 
Surety; Reduced Its Compensation 
Writings 
The London Guarantee & Accident, 
which wound up the year with $17,621,- 
508 assets, and surplus over all liabilities 
of more than $1,880,000, explains its 
statement in part as follows for its 

agency force: 

“To the uninitiated the financial state- 
ment of a casualty insurance company 
seems a very complicated thing but 
stripped of its technicalities the London’s 
Annual Statement as of December 31, 
1924, means simply this: The company 
owes or will have to pay to claimants 
under compensation and liability policies 
$6,615,612.32; for claims under Credit In- 
surance policies it owes $389,023.21 and 
for claims under all classes of miscel- 
laneous insurance $1,170,040.40 or a total 
reserve for losses of $8,174,675.93. It 
owes policyholders for premiums not yet 
earned $4,958,838.92, and for taxes which 
must be paid in 1925 it owes $316,000. In 
addition to these reserves the company 
sets aside $798,696.93 for commissions 
which will become due and payable to 
the agents when the premiums outstand- 
ing are paid and for miscellaneous 
liabilities. Then a further sum of $740, 
425 has been set up as a voluntary re- 
serve for Workmen’s Compensation 
losses. This amount is the difference 
between the total reserves on Work- 
men’s Compensation claims as computed 
by the company after carefully examin- 
ing each individual claim and the reserve 
reauired by the so-called formula method 
of the New York insurance laws which 
assumes a loss ratio on this class of 
business of 65% of the earned premiums 
for the last year. 

“The total of these liabilities is $14,- 
988,636.78 and to meet them the company 
has the following assets, all of which 
are valued in accordance with the re- 
quirements of the Insurance Department 
of the State of New York: Bonds of the 
highest class amounting to $13,586,424.70, 
stocks valued at $17,600, collateral loans 
of $597,933.42 and first mortgages on real 
estate in the sum of $26,850. It also has 
in addition to these securities cash on 
hand and in bank $338,313.91, interest 
due and accrued of $192,362.98, premiums 
in the course of collection not over three 
months old of $2,495,212.05 and miscel- 
laneous assets of $366,811.87. 

“The total of these assets is $17,621,- 
508.93 from which is deducted the liabil 
ities mentioned above, leaving a balance 
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Union Indemnity 


FIDELITY and SURETY BONDS 


Accident, Health, Burglary 
Automobile, Liability, Plate Glass 
Workmen’s Compensation Insurance 


EXECUTIVE OFFICES 
. TREET 100 MAIDEN LANE 
ie Ne y ORt a NEW YORK 


Company 


GREAT EASTERN DEPT. 
RLEANS 








of $2,632,872.15 which is a guarantee to 
the company’s policyholders that the ob- 
ligations that it has incurred and _ will 
incur will be fully met. Of this amount 
$750,000 is the deposit required of for 
cign companies for the transaction of 
the lines that the company transacts in 
this country. 

“All this is so simple that a child could 
understand it but there are some inci- 
dental points in connection with the An- 
nual Statement that will doubtless be ot 
interest. First is the matter of premium 
income which has no direct bearing upon 
the financial condition of the company 
but is always a subject of interest. The 
company wrote in 1924 net premiums less 


cancellations and reinsurance $15,383,- 
090.39 which was a reduction of about 
$1,100,000 from the previous year. The 


greater part of this reduction was in the 
fidelity and surety lines which the com- 
pany has transacted as reinsurance only 
and which is being discontinued, and in 
Workmen’s Compensation. The latter is 
a class that has been. highly unprofitable 
for several years and the reduction has 
been due to the policy adopted by the 
company in 1924 of reducing the writings 
in this class, particularly in states where 
necessary rate increases have been re- 
fused by the state authorities. This 
policy, we know, has the approval of 
those agents who are keenly interested 
in seeing the company earn a_reason- 
able underwriting profit on its business.” 


H. S. Ives As a Condenser 
Henry S. 
Casualty 
Chicago, 


Ives, vice-president of the 
Information Clearing House, 
seems equally at home whether 
addressing bar associations, public utility 
men or insurance agents. He was the 
speaker before the Keystone Automobile 
Club of Philadelphia a few days ago and 
gave the story of the reasons for opposing 
automobile liability insurance in as few 
words as could be boiled down. Here they 
are: 

“T am opposed to compulsory automobile 
liability insurance for the following rea- 


son among. others. 

1. It would increase accidents, . 

2. It is a legislative patent medicine for a 
disease that needs a _ specific. 

3. It would burden many for the benefit of 
few. 

4. It would breed more evils than it remedied. 
_5. It is not supported by a substantial pub 
lic deman 


6. It is not required to meet any social or 

economic crisis, 
It would 

insurance, 

8. It would impose, 
additional tax of at least 
upon the American people. 

9. It would be a futile gesture if not generally 
adopted. 

10. It would double the present annual tax 
cn the motor vehicle industry. 

11. It would enormously increase litigation. 

12. It would impair the institution of insurance 
by transmu‘ing it from the status of a volun- 
tary association for self protection into an in- 
vcluntary association for the protection of 
others. 

13. It would inject into our economic system 
a new form of political compulsion which might 
well open the door to many abuses, and promote 
the use of insurance for subsidies, class gratul 
ties and subventions. 

14. It would lead to a demand that the state 
go into the insurance business on a wholesale 
scale. 


inevitably increase the cost of 


if generally adopted, an 
$500,000,000 annually 


A meeting of the general agents, 
branch managers and heads of sales or- 
ganizations of the National Surety, se 
take place on March 10, 11 and 12 
the Hotel Bienville, New Orleans, ay 
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Here are some of the leaflets with which The Travelers 
backs its representatives in the solicitation of 


AUTOMOBILE INSURANCE 


“The World’s Most Costly Motors’’ has made a country-wide hit. “Auto Driver Faces Suit 
for $75,000” is the best circular on high limits ever issued. 


Sell Travelers Insurance and have the privilege of using these. 


EAE FRAY EEE RS 


ACCIDENT, LIFE, LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE @LASS, AIRCRAFT, MACHINERY 


HARTFORD, corres. Fic wu?s 
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‘ Throughout the NATION — 


ROM earliest Puritan days churches have been the centre of the American 
community. What town, village or city today is not clustered around 
their spires? 


One of the finest services of Insurance is the protection of these places of 





worship—the assurance that their chimes will always ring out despite the ever 
present menace of fire and flame 

Its activities in this work—safeguarding the smallest churches as well as 
the stateliest cathedrals — have won high regard for the Liverpool & London 
& Globe throughout the entire Nation. 
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